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PEM cava | INDEPENDENT |Our Facilities 





are unsurpassed by any 
Cut-Off .... firm in the U nitea 


“" a ennen mat the manufac- 
naan d Cheapest $ : TT 
—— Stove Bolts, 
The only single Stove Rods, 
Cut-off made to 
fit Corrugated 
and Plain Pipe, y 


Machine Screws, 
Pointed Pins, 

and which can be 

used without e<- 














Flat Head Counter Sunk Stove Bolt 




















Threaded Wires, 
" tra pipe or el- : Rivets, 
i si Teaaing ob Get our prices + ey gy 
ten”  aaemie before buying. Cold Pressed Nuts, 
COONEY & CEICER We have a large clientele 
Fe seer rence | INDEPENDENT |: B22 ci | Mgumeeanrene 
—_—_——_——— preciate our high cuality, yt 
(HE BEST FENCE _— ce BL gy Be psays tue WORLD'S FAIR AWARD 
5 . wee from you. 
ft L RECISTER CO | 
i: U-| = = Atlas Bolt & 
es | Te 158 CHAMPLAIN ST. | HGH Screw Co., | ge a~: soumtn arenes 
ve Cleveland, O. ] p —— 
DETROIT FENCE CO. | CLEVELAND, OHIO. 
® lit T Ik r N. WARSCHAVER, 
lia | y a S » Importer and Exporter 
It is not what you pay for Stove Commission Merchant, 
Putty and Asbestos Furnace Cement, 49 Mariahilferstrasse, VIENNA, AUSTRIA. 
*tis the quality that should be con- 
sidered. Kas Unequaled Facilities for the Distribution of American Specialties te 
We make the highest grade goods Austria-Runaary and Southeastern Europe. 
and sell them at lowest prices. No ‘ ‘ and R 
Se a ee Black Diamond Files = Rasps. 
We shall be pleased to quote you ce es 
ur best prices on American Seal goods for 1901. Twelve At 
e Medals International 
Awarded Expositions. 
Wm. Connors Paint 
Ni C Cc. & H. BARNETT CO. 
g. Ou Troy, N. Y. | stack Diamond File Works. Philadelphia, Pa. 





Tue “Crose’ Vewmaror, 


In Brass, Copper, Galvanized 
THIS SPACE FOR SALE Iron and with Glass Tops for 
Skylight purposes. 


Inquire of Owner —— FOR PERFECTLY VENTILATING 


Tan . 
: Schools, Churches, Halls, Mills, Face 


DANIEL STERN ce ie} 14 tories and Audience Rooms of Every 


Character, 


NALIN 
69 Dearborn Street ; SMOKY CHIMNEYS CURED. 


“*Globe Ventilated Ridging’’ 
CHICAGO Send for Pamphlet. 


Manufactured by 


GLOSE VENTILATOR C0. TROY, ¥, Y, 











THE AMERICAN AR, 


A Postal Card from you will bring valuable, complete 
information in regard to the best, most comprehensive, 


strictly modern line of these goods. 


WRITE US TODAY. 

ew York, Boston, Philadelphia, AMERICANRADIATOR (OMPANY | 
t. Louis, Buffalo, Minneapolis, » 
Yenver. Detroit, London. Lake and Dearborn Sts., CHICAGO. 


Fe : 
| . 
FAI ET S Improved Haxtun Boiler 
at T | | Hse Fee ses." sng HSE hoa 


years’ successful use. 














Milk C | Kewanee Boiler Company, Kewanee, iL 
I an Chicago Store 167-169 East Lake St., Chicago, 


Oil Can 


Cream Separator, 


of Various Sizes and Styles. 
MF D. BY 


“comes NW TweGLARK NOVELTY CO. 


% in. OPENINGS. 
ROCHESTER. N. Y. 
































THE POWERS AUTOMATIC TOP 

CBr CRs GR cRBrw Stops smoke and storm blowing down 

CBr~ IGRrUs GRrw GR Raw low or poor-drawing chimneys, and makes 
C C Arbogast “I beg to take advantage of your kind — of inserting | | Strong up-draft. TRY THEM. 

e B ’ a free want ad.in your journal. Ama regular subscriber | Pictures attract, i 
; to The American Artisan, and! can tell you, without an 7 Wossnt hee & —— —— amy Bye 
[Pontercy,Ha.,writes: | iota of flattery, that I find it indispensable.” 
irons only or com 


PRT DART D> RTE D> RIG D> ATED DANTE DAME D NA: POWERS BROS., Streator, Ill. 


Begin the New Year Right 


Secure the Agency for the Best House Heating Apparatus 











ing. Also sell the Best Chimney Tops on earth. 
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THE KELSEY | 


Warm Air Generator 


} 
,; , ; = | 
It's a profitable agency, because the superior advantages of § im 
ff fay) 


the ‘“‘KeLsry” are easily demonstrated and they are easily sold to 
the most careful, critical class of buyers. 
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7 va 
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Kelsey MAKERS, 


Syracuse, 


Furnace Co., n.y. 


BRANCHES: Cook & VAN EVERA Co. 


239 Water St., 173 Lake St., 
NEW YORK CHICACO, ILL. 
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SOLE MANUFACTURERS 
JAMES SMART MNFc. Co. Brockville, Ont. FOR CANADA 
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A strong, distinctive feature of the «Quick Meal Wickless’’ Blue Flame 
Oil Stove is its SIMPLICITY. It has few parts, all strong and solid and just 
right—every part fits to perfection. 

The «Quick Meal ickless’’ Burner can be taken to pieces easily and 
quickly; there are no parts to unscrew. 

All joints are either riveted and soldered or seamed and soldered. 

The Tank is made of only two pieces—-and these two pieces are jointed by 
‘a single seam, making it LEAK-PROOF., 

The “Quick Meal Wickless”’ is strong, effective, and simple. 


aD aT 


2€ 


a 


de 
S atalogues are now ready. 
MEAL P. S.—*Quick Meal’’ Steel Ranges could not be made BETTER at any price. 
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Are being offered to the 
trade for 1901 in an entire- 
ly new dress. 

For years we have been 
considered leaders in every- 
thing the 
manufacture of Vapor 
Stoves and our 1901 line 


pertaining to 


is a long step in advance 
of anything heretofore put 
upon the market. 

We are conceded to be 


the largest manufacturers 


of Gas and Gasoline Stoves 





Stoves 
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Reliable 





Vapor 








He knows Reliable goods 
once sold are sold to stay. 
Exclusive agency is given 
only to live dealers. 
Write us, order samples 
and be convinced that the 


Reliable is the line to 
tie to. 
1901 Catalogue is now 


ready. 


‘THE 


Our output for 1900 was 
99,425 
kinds. 


There are reasons why 


stoves of various 


we occupy our enviable 
position in the stove trade. 

The dealer knows that 
Reliable stoves and Ranges 
embody all that is good 
and up-to-date in stove 
excellence. 

He knows that quality 
counts and that it is no 
Reliable 


trouble to sell 


stoves, 





Schneider & Trenkamp Co. 


CLEVELAND. 


CHICAGO. 
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he Monarch] _ ine. 




















Still Leading in Original Features. 
Bristling with strong points for the NEW CENTURY. 
MONARCH Gasoline Stoves. 
MONARCH Blue-Flame Wickless Oil Stoves. 
MONARCH Gas Stoves. 
and the Incomparable 
MONARCH Asbestos-Lined Ovens. 
New Catalog tells the tale. 


The Mionarch Stove & Mi: Ce 


Mansfield, Ohio, U. S. A. 





BRANCHES: 
284-6 Pearl St., New York. 107 No. 2nd St., Philadelphia. 
67,Lake St., Chicago. 


203 Wood St., Pittsburg. 
191 Eagle St., St. Paul. 
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Gasolene Stoves. 


Is it not WORTH ONE CENT to see our new catalog? 
Last year’s is out of date. 

Unless you know what WE are making you are 

not well posted on Gasolene Stoves. 

We want as agents INTELLIGENT dealers 

who know honestly made and honestly sold goods; 

who appreciate protection from competition 

of catalog and mail-order houses. 

Our steel construction of Junior Stoves last year 

was so popular that we have applied this construction 
to a number of our old stand-bys. 

They are light, rigid and handsome. 

Among them are smokeless generator stoves, 

stoves with the smokeless giant burner, 

Jewel Acmes and New Process Stoves. 

That reminds us, in addition we have a full line of 
GOOD JUNIORS, CHEAP, not CHEAP JUNIORS. 
ONE CENT ONLY for a postal card will bring you the catalog. 


George M. Clark & Company 


WHOLESALE AGENCIES: 
Great Western Stove Co.—Leavenworth, K as.; 


FRED K. WELLS, Omaha, Neb.; St. Paul, Minu.; Denver, Coi. 

“ee Montague A Co.—San Francisco, Cal.; 
os Angeles, Ca 
Manager Eastern Agency, Stratton & Terstegge—Louisville, Ky. 
‘. H. Sandmeyer & —Peoria, Ill 

82 John Street, Mt. Penn Stove Works—Philadelphia, Pa. 
Howard W. Peak—Fort Worth, Tex. 

New York, N. Y. Morehouse & Wells Co.—Decatur, Ill. 
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ABOUT 


STEEL COOK STOVES 



































HE FIRST MOORE’S QUICK OVEN STEEL 
COOK STOVE was in its way as great a departure 
from the established forms as was the Original MOORE’S 
AIR-TIGHT HEATER. The plan of each was carefully 
thought out. Each has become a signal success, and each in 
its turn has been subjected to that sincerest flattery—imitation. 
As to the imitations of the Heater—their name was Failure, 
every one. You can now count by scores their dead bones 
buried in the dust that gathers over obsolete patterns in many 
a foundry loft. That is history. 

Now that the demand for STEEL COOK 
STOVES is established, comes a swarm of imitations, and 
it is up to you, Mr. Dealer, to choose between the Original 
MOORE’S, which created this demand and is an acknow- 
ledged success, and the imitations which have no substan- 
tiated claim for your consideration. If you wish to chance 
it, buy these imitations. If you wish a dead sure thing, 
secure the agency for MOORE’S QUICK OVEN STEEL 
COOK STOVES—QUICK 


JOLIET STOVE WORKS, 


JOLIET, ILLINOIS. 
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Comstock-Castl | 


QUINGY, | 




















Showing a few Siieigts of 
plete Line of Staves 


_>~ 





- 











Have the Largest Lime of cheap, mec 
Ranges made anywhere,constructed tomeet e 











i pe Keonomy Steel Range, for 
Soft or Hard Woal or Wood: with 


Wai ming Closet and Rese: voir. Northwestern and Southwestern Trade. 


Every Stove will make a F 


Our new Catalogue, the 52nd annual, can 
tains cuts of all our new designs in addition 
Our goods are of the very best materiql and w 








‘Prompt Shipment and Liberal T 


To The ] 


We carry a larger stock than < 
and are making 290 stoves and ran; 
ing prompt shipment. 


You need a “‘Line’”’ of good, relia 
Ranges, and you need to buy the 
Such a ‘‘Line’’ we have for sale. W 
manship and the quality of materia 
and the prices as low as such artich 
afforded. 

Please ask for a copy of our rf 
illustrations of all our stovés, and 
and benefit yourselves. 


ee eh 
oS | ll km Ado S 
(Gee BUTI) 
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Club Economy Steel Range, for Wood Queen Economy HKange, for Coal. 


Comstock-Castle | 


UINCY, 0) 
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le Stove Company 


INCY, ILL. Established 1849. 











iples of our Large and Com- 
Staves and Ranges. 














cheap, medium, and first-class Stoves and 








ted tomeet every requirement of the Western, 
Trade. 


Triumph Economy Steel Range, for 
Soft or Hard Coal or Wood. 














ake a Friend of the Buyer. 


annual, can be had for the asking. _It con- 
in addition to our former very large lines. 





iaterial and workmanship—and prices are low. 





Liberal Treatment is Our! lotto. 


he Trade. 


ock than any other manufacturer 
yes and ranges per day, thus insur- 





Home Economy Steel Cook, for Hard 
or Soft Coal. 





good, reliable Cooking Stoves and 
to buy them at reasonable prices. 
for sale. We guarantee the work- 
-of material to be of the very best 
such articles of such quality can be 


y of our new catalogue showing 
stovés, and thus accommodate us 





SececeeeeeeeeerHeoneeeee eee 
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> Stov 


ILLINOIS. 





Club Economy Steel ange, for Soft 
True Economy. or Mard Coal. 


e Company. 
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National 
Stoves and 
Ranges. 


Guaranteed 
High Grade 
and 

Low Priced. 
Write for 
Catalogue. 


















We We 
have 

have 
many 
new some 
and attractive 
Novel il 
Patterns — 
for 1901. for 1901. 
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Manufactured By 


Excelsior f- —. 
Stove & aus 
Mig. Co., Fe 


_ Quincy, 
y.. Illinois. 








—  Quincy’s Largest ue 
Stove Makers. 
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~~ ¥XXth came Fuel Savers 


White’s Maxim 
} Steel Range. 


The most practical, the most attractive and 
best selling steel range on the market. It has 
Pouch Feed for Coal, End Feed for Wood or 
Coal, with both Front Swing and Side Swing. 
Duplex Grate that can be 
removed through Grate Door. 
Front Poke Door, with Slide 
Lo _— Damper, Cast Back Flue. 
1 ayn sat WS ej Planished Steel Body, Asbes- 

Ss var \ , tos Lined. Spring Balanced 
Oven Door, Sheet Iron Shield 
below Steel Bottom to equal- 
. ize heat in the Oven. Full 
‘= _ ; Cast Reservoir Attachment with 
, ; Cast Shield Across Back to prevent 
rust. Base skirting, making a Hand- 
some Finish, and Full Nickel Trim- 


ming. 


White's Pp eerless 
= =Steel Cook. 


Bodies are made of a superior qual- 
ity of Polished Steel, Full Sized and 
extra Deep Ovens. Spring Balanced 
Oven Doors. Triple Lined Walls. 
Asbestos in bottom protected by 
Outside Shield. Bottom Oven 
Plate securely lined. Asbestos lined 
Top Oven Plate, anti-rust Back 
Plate in front of Reservoir. It is 
mounted on handsome cast base, 
and is full nickel trimmed. 


= We make a full line of Cast 
Stoves and Ranges, also. 
Write for our 38th Annual Catalogue. 


Thos. White Stove Co. 


QUINCY, ILL. 
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Estab- 
lished 


1847. 


g Novelty 


Stoves, Ranges 
and Furnaces. 





Made for the people who want Twentieth Century Stoves. 


Abram Cox Stove Co. 


Philadelphia, Pa. 


Chas. A. Rusco, 


Manager, 


Chicago Branch, 15-17-19 W. Lake St. 
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Entirely New 


Domestic and Standard 





Four Styles and 
Four Sizes in Each Series. 


We are prepared to futnish Stee 
Ranges in any Style or Size Desired. 
Ovens from 14 to 20 inches, 14 inches 
high. Most complete line on the mar- 
ket. 


If you have not received our 


Latest Catalog, 


write us at once. Our prices will surely 
interest you. Every Gold Coin Steel 


Range fully warranted. 


MANUFACTURED BY 


The Chicago Stove Works 


Blue Island Ave. and 22nd St., CHICACO. 
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eae Cinderella 
Steel Ranges: 


WE HAVE completely revolutionized one of 
our plants by turning it into a 
Steel Range Department. We have 
equipped it with the latest im- 
proved machinery—managed by 
etre the best experience. Both come 
ous rl high, but they are necessary to 
Sy (720 insure success. 

We regard Steel Range making 
as an important specialty, worthy 
of our best efforts and attention. 
Let us send yor our catalogue illus- 
6 a(t ro, , trating and describing the Cinderella—it’s 
aa a ama yours for the asking. 























urgh Stove & 
Range Company, 


West Sales A : W. D. SAGER, 
38 end 40 Michionn S¢., Chicago, in: | PITTSBU RCH, PA. 











Air Tight 

Economical 

Nickel Panei 

Screw Register 

Protected Rods 

Nicket Foot Rails 

“ Large Swing Top 
rite us 


for prices. Linings Easily Removed 


e(Hhio Stove Co. 
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PECIAL RETORT 


(SLOW COMBUSTION STOVE. ) 
The dream of Stove Man- 
ufacturers for the last 5() Years. 
In 1900 we doubled our capacity, 


and are now again increasing 
our melting capacity 


66 PER CENT. 


All caused by the 


Special Retort 


MADE ONLY BY 


, MarionStoveCo. 


MARION, IND. 


P.S. Send for Catalogue and new prices for 1901 
Reco Van's Patent 
Improved 
Wrought Steel 
Portable 
Family Range 


FOR SOFT COAL, WOOD OR NATURAL GAS. 

It has six 8-inch holes. Top cooking surface 
36x30 in., with a permanent Nickel Plated Bar or 
Towel Rack in front. Oven 20x20in. The Range 
is furnished with an L-shaped Water Back, so 
that a Wood or Galvanized Iron Open Tank or 
Circulating Boiler can be attached. If water back 
is not wanted, linin are substituted in place, 
The patent Reversible Grate is Anti-Clinker. 
Range furnished with Direct Draft 
Damper and Side Draft Damper. 


The John Van 
Range Co. 


te Manufacturers of 

-) Van’s Patent Wrought Steel 

| \ @ekanges tor Hotel and Family 
|) Use, and all kinds ct Hotel 

Implements for Culinary 

Purposes. 

419 Elm Street and 

410-416 Home Street, 


CINCINNATI, OHIO. 
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- sienna 
msaesee— Hlot Water Heaters, 
Le Steam Heaters 
__ans Furnaces, 


is our Specialty. . In over fifty years of 
experience we have met with about every 
phase of the heating problem. The manu- 
facture of economical and durable heating 
apparatus has been our constant aim, and 
our success has beén fully demonstrated by 
our long continuance in this line. 

REMEMBER, efficiency and durability are the 
sure tests of cheapness. 

Catalogues, Price Lists and Discounts cheerfully 


e& = _—= = 


furnished the trade. 


The Resadigns Furnace Co., 


Triumph 
Furnaces 
ot WV ater and cunt Fleaters 


All inquiries from our western customers for this popular line of goods 
and repairs for same will receive prompt attention at our Chicago office, 


15371590 S. Jefferson Street, ROSS & KONTNY, Managers. 




















The Reading ‘... Works 


ORR, PAINTER & CO. 


FOUNDRIES: Reading, Pa. Dayton, Ohio. 
BRANCHES: 


Boston. Philadelphia. Buffalo. Chicago. 
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COLEBROOK’S 


Asbestos 


Furnace 


Cement 


is a good thing and we are going to push it along. Gets as hard as iron and no heat can destroy the same. 
Put up in all size removable cover cans, tubs, barrels, and half barrels, and sold by the jobbing hardware, 


stove and furnace manufacturers. 
have to apologize. 
we will fill your order. 


Omaha Siove Repair Works, Omaha, Neb. 
Marshall-Wells Hdwe. Co., Duluth, Minn. 
American Stove Repair Works, St. Paul, Minn. 
The Schreiber & Conchar Mig. Co., Dubuque, Ia. 
Van Camp Hdwe. & Iron Co., Indianapolis, Ind. 
Wm. Frankfurth Hdwe. Co., Milwaukee, Wis. 
John Pritzlaffe Hdwe. Co., Milwaukee, Wis. 
F Boehm, Milwaukee, Wis. 

fontgomery Ward & Co., Chicago, Ill. 
———~ Stove Repair Co. (12th St.) Chi- 

cago, Ill. 

J; L. Morris Stove Rapels Co., Chicago, Ml. 

. C, Cunningham, Chicago, III. 
M. Brucker, Chicago, Ill. 
Wm. T. Dust Co., Detroit, Mich. 
Est. of P. D. Beckwith, Dowagiac, Mich. 
Foster, Stevens & Co , Grand Rapids, Mich. 
Clark-Rutka-Weaver Co., Grand Rapids. Mich. 
Forest City Foundry & Mig. Co., Cleveland, Ohio. 
Lockwood-Taylor Hdwe. Co., Cleveland, Ohio. 
McIntosh-Huntington Co., Cleveland, Ohio. 
T.£. Henry, Cleveland, Ohio. 
City Stove nepals Co., Cleveland, Ohio. 
J.M. & L. A. Osborn, Cleveland, Ohio. 

The Fox Furnace Co., Cleveland, Ohio. 
The W. Bingham Co., Cleveland, Ohio. 
The Barber Mfg. Co., Ashtabula, Ohio. 
Springfield Stove Repair Works, Springfield, Ohio 


May & Fiebeger, Akron, O. 


Samples free for the asking. 


Kramer Bros., Dayton, Ohio. 
John L. Kneisly Co., Dayton, Ohio. 
E H. Huenefeld, Cincinnati, Ohio. 


H. A. Granberry & Co., Cincinnati, Ohio. 
Stanton Heater Ca., Martins Ferry, Ohio. 
Demmler Bros , Pittsburg. Pa. 

Pittsburg Stove & Range Co., Pittsburg, Pa. 
john P. Schaffer, Pittsburg, Pa. 


The Schill Bros. Co., Crestline, Ohio. 


. F. Wright. Providence, R. I. 


“he White-Warner Co., Taunton, Mass. 


The Dighton Furngce Co.; Taunton, Mass. 
. Westfield, re ¥ 
N. Y. 


H. B. Smith Co. 


Marcy Stove Repair Co., New Yor 
Estate of A. Froelich, New York, 
Graff & Co., New York, N. 
Hart & Crouse Co., Utica, N. Y. 
Roberts Hdwe. Co., Utica, N. Y. 


r 


N.Y. 


Hunting—Weeks Co., Watertown, N. Y. 
Barker, Rose & Clinton, E)mira, N. Y. 
Treman, King & Co., Ithaca, N. Ys 


Syracuse Hdwe. & Iron Co., Syracuse, N. Y. 


Burhand & Black Co., Syracuse, N. Y. 
H. E. Hessler Co., Syracuse, N. Y. 
Butler & Johnson, Syracuse, N. Y. 


Die! & Co., Syracuse, N. Y. 
C. F. Saul, Syracuse, N. Y 


Insist on having Colebrook’s Asbestos Furnace Cement and you will not 


If you cannot get Colebrook’s Asbestos Furnace Cement of your jobber send to us and 
For sale by the following well-known jobbers: 


Mathews & Boucher, Rochester, N. Y. 

Weaver, Palmer & Richmond, Rochester, N. Y 

Henry Seibert, Rochester, N. Y. 

Co-Operative Foundry Co.. Rochester, N. Y. 

Enterprise Foundry Co., Rochester, N. Y. 

O. G. & D. H. Donaldson, Buffalo, N. Y. 

Bergman Bros., Buffalo. N. Y. 

Weed & Co., Buffalo, N. Y. 

E. T. Wright & Co , Hamilton, Canada. 

Burrow, Stewart & Milne Co., Hamilton, Canada. 

Gurney-Tilden Co., Hamilton, Canada. 

Wrought Iron Range Co., Toronto, Canada. 

Gurney Foundry Co.. Toronto, Canada. 

R. Bigiey, Toronto, Canada. 

McClary Mfg. Co., London, Canada. 

Wm. Buck Stove & Range Co.. Ltd., Brantford, 
Canada. 

Howard Furnace Co., Ltd., Berlin, Canada. 

Sidney Shepard & Co., 144-149 Seneca St., Buffalo. 

Sidney Shepard & Co., 21 Cliff St., New York, 

Sidney Shepard & Co.. 19-25 Randolph St., Chi- 
cago. 

Sidney Shepard & Co., 800 N. 2d St., St. Louts. 

Sidney Shepard & Co., 1219-1221 W. 10th St., 
Kansas City. 

Sidney Shepard & Co., 1281-1233 Wazee St., 
Denver. 

Sidney Shepard & Co., 1313-1316 Ist Av., Seattle. 


AND MANUBPRACTURED ONLY BY 


W.F1. Colebrook, Sons & Co. 
Syracuse,:N. Y., U. S.A. | 


Largest manufacturers . of Asbestos Furnace Cement in the world. 





arwell, Ozmun, Kirk «& Co. 


WV holesale Hardware. 





St. Paul. 





SOLE DISTRIBUTORS IN THE UNITED STATES OF 


Henry Sears 





QUEEN 
Shears, 
Razors, 
and 
Silver 
Plated 
Ware. 





& Son 





Cutlery 


SEARS & SON 
Pockets, 
Carvers, 

and 
Butcher 
Knives. 





Electrotypes like above (many styles) free to customers. They will 
help you sell a line of goods that.stay sold and bring you other business. 


Ask our salesmen to show you our list of Advertising Specialties. 


They cost you nothing. 
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FOR HARD and FOR WOOD. 
SOFT COAL. Mi U E L L E R 9 Se 3" 

1 HOT AIR FURNACES —— 

COMBINATION HEATERS Wdkgmmmmscmse’ 
STEAM wo HOT WATER BOILERS te 


Large Variety for All Kinds of Fuel. 
WRITE FOR CATALOGUE AND PRICES. 


" We Are Also Jobbers of Everything Per- ~~. 
te taining to the Heating Trade. “ 


a) aie t ESTABLISHED 1857. 
— 


— a <A — <= 

vee L. J. Mueller Furnace Go, 
191 Reed St., MILWAUKEE, WIS. Low in Price. 

+O+ D +89+ D+ O+0+04+98+0+ 0+ etrer ese > > B+0+O+8+0448 


Use! Use! 


Ashestine Stove Linings. 
itn» ASbestine Mfg. Co., #7" 























































Emperor 
Furnaces 


For Wood 
Simple. Safe. Durable. 
The Best and Cheapest 


Line of Wood Furnaces. 
Furnished for Either Brick or Calvan- 
ized Iron Casing. Send for Catalogue. 


Weng titone eK, 


Neenah, Wis. 









































Y ourOwnNameplate 


will be cast on one of these up-to-date and effective furnaces 
for all large buyers. Write us for full information concerning the 


Monarch Furnaces 


All cast iron, for hard and soft coal, at foundry prices. Besides 
these furnaces we make fine light gray iron castings, and do 
pattern making, japanning and nickel plating. 


“ese TheF orest Cit F ounary & Mite.Co. 


61 Elm Street, Cleveland, O. 
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= x CATALOGUE SHOWING 
ely Cast Cooks 
Cast and 
Steel Heaters 
Hot Plates 








~ Gas Ranges 
# Steel Ranges 








Cast Ranges 
Steel Cooks 














> aie 2 , Enterprise Stove Co. 
VINCENNES, IND. 


33339 3333393333333 333333393. 3333; 9333333333393333333333333333333393998 2339¢ 
people in your neighborhood come 


Diameter N W | 
to you, Mr. Deaier, and tell a tale 


14 to 24 inches. 
, Six Sizes. 
of woe about their inability to keep servant girls. Tell them the reason is because the poor 
girl has to sleep in aroom atrifie colder than the average refrigerator. Tell them to put in 


; 
a Smith’s Little Giant 


















Circular Water Heater 


which are used in thousands of furnaces to heat cold rooms. When people rying to 
heat a house with a furnace about one-half as big as they ought to, come to you with 
their tale of woe just tell them that a Smith’s Water Heater, with no joints, will 


The Chas. Smi 


86 LAKE STREET 
th ° CHICAGO. 





















made in the furnace business is 
largely determined by the furnace 
handled The dealer handling 
our furnaces always finds it profit- 
able. 

Brand’s Steel Dome Base 
Heating Furnace. For Hard or 
Soft Coal. Three Sizes. Portable 
Brick Set Form. 

Brand’s Magnet Wood Fur- 
mace. Portable Form. Three Clean- 
Out Doors, four inches diameter on 
each. Radiator made of 14 Gauge 
Steel. 

: Write for Catalogue. 


eee Brand Stove Co. 








Brand's Steel Dome Rase Heating Furnace. 








(jood Advertising 


For COAL Means Constant Advertising. 


and WOOD. 
Is the most power- 


ful, successful and 
economical fur- 












MONEY spent on this account during periods 

of prosperity brings its fullest returns in 
dull times. Don’t let your customers forget you 
simply because you are busy now. Keep your 
name before the public. 








Steel Furnace Co., 


ST. LOUIS, MO. 
Send for Catalogue and Prices. 

















ies from ail over the United States we now ask you to with- 
draw our advertisement in the column ‘Help Wanted.’ 


. ‘Having now received appi.cations from several par- 
eran is_the only _way_to get a good man.” = 8 = © = # » H. KOCH & SON, — ee 
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The Cilt Edge Combination Warm Air and Hot Water Heater. 


Why Don’t You 
Make Money 


in your furnace business 
by selling the best? 
The 


CILT 
EDCE 


Line of Warm Air Fur- 
naces and Combination 
Heaters is the standard 
Each sale 














of perfection. 
helps you to make others. 
Write for catalogue and 
price list and get in line 
for the furnace business 
in your town for 1901. 
Also manufacturers of 
Warm Air Registers, and 
all kinds of Tin and Gal- 
Furnace 


vanized Iron 


Fittings. 


Schwab « 
Sercomb 


Milwaukee. Wis. 








HUSTLER HEATER. 





(For Wood.) 


By far the Finest and Best 
Heater on the market. [lade 
of the Highest Grade Cold 
Rolled Steel and 
Planished, 
Handsomely 
Finished. 

Size of Body, 

14 in. wide, 

28 in. long, 

21 in. high, 
Extreme Height 
30 inches. 
Extra Heavy 
Lining. 
Weight, 

130 pounds. 





Prices on Application. 


619 and 621 N. 4th St. 
St. Louis, Mo. 





The Lennox 











urnace 
By the Lennox Machine Company, 


15 East Fredrick St , Marshalltown, lowa. 
Catalog Free. 


Hadvertising is the root of all money. 
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ALL THIS NOISE ABOUT? 


Someone BLOTTED out? 
OUR SIGNS ARE STILL UP! 


And Our Equipment the Very Best! 


BUT ONLY THIS— 


We Have Cast Off the Back Numbers 
And Now Command the Up-to-dates. 


The elimination of the non-essentials promotes our determination 
to give to our patrons only the BEST at the LOWEST cost—LOWEST 
COST because our expense in making up entirely new line of novel- 
ties and specialties has NOT been enormous; therefore we do not 
look to our patrons to make up that outlay. 

Besides our extensive and meritorious AMERICA lines, we offer 
to the trade, entirely remodeled, the celebrated lines of ROYAL 
APOLLO, ART, and HOME CANOPY RANGES; the four flued 

HAPPY GREETING DOUBLE HEATER; full flued COLOS- 
SUS.and BRIGHT RINGGOLD DOUBLE HEATERS; the en- 
tirely new and up-to-date MODEL RINGGOLD DOUBLE 
HEATER; OAK RINGGOLD, the most perfect single and dou- 
ble oak heater, and the ECLIPSE FURNACES, manufactured by 
the BUCKWALTER STOVE CO., Royersford, Pa., whom we 
represent in the West. 

When in need of cast or steel ranges or cooks of any kind, 
base-heaters, oaks, air-tights, hot blasts, gas, gasoline or oil 
stoves, ovens, refrigerators, etc., get our terms and discounts. 

Write for a catalogue of the most complete, reliable, and 
salable lines for your market, and remember (make a note of this). 

Yours very truly, 


CHICAGO STOVE 
& RANGE COMP'Y , 


Manufacturers and Wholesalers 


237-245 E. 26th Street 
Armour Avenue to 26th Place 


Chicago 
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There Are Reasons Why—Good Ones Too—That The ‘Standard’ Wickless 
Blue Flame Oil Stove Gives The Best Of Satisfaction. It is made rightly, 
operates perfectly. 























No. 351. 
The Nos, 351 and 352 shown in cuts are the Quick Sellers. 


If you haven’t samples of these stoves, you should order them at once. 
A First Class Stove at Low Price. 





No. 352. 


The ‘*Standard’”’ Wickless is made in styles and sizes To Suit Everyone, 
Sold by the following well known Jobbers: 


F. M. BORDEN & BRO., COOK & VAN EVERA CO, F. TIEMANN STOVE & HDWE. 
Philadelphia, Pa. Chicago, Ill. co. St. Louis, Mo. 
EUGENE MUNSELL & CO., FARWELL, OZMUN, KIRK &CO., TOWNLEY STOVE CO., 
New York City. St. Paul, Minn. Terre Haute, Ind. 
THE S. M. HOWES CO., HOLBROOK, MERRILL & STET- H. KOCH & SONS, 
Boston, Mass. SON, San Francisco, Cal. Evansville, nd. 
W. B. BELKNAP & CO., TOWNLEY METAL CO., MORLEY BROS., 
Louisville, Ky. Kansas City, Slo. Saginaw, [lich. 
F. A. KLAINE & CO., Cincinnati, Ohio, 
THE 

















Standard ighting Comp’y 


CLEVELAND, OHIO. 
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KI. Prepared 
Kelly's Charcoal 


Is used for a return facing. 









































The largest stove foundries and most practical foundry-men recommend it after competitive trials 


Kelly’s Prepared Charcoal 


not only gives satisfaction in the molding room, but gives finer finish to the castings and pleases 
stove dealers too. 





, ° _ { 4 
Order No. ‘ 4 r fut, a xy I te 
Please send the following Via . 


Ives the . 
13500] . be ha 














OFFICE @ WORKS, 
RUSSELL ST MUWAUKEE AVE 8 BOULEVARD. 


Detroit, Mech: Jan. 11th, 1902. as 


fpr 


Messrs. T. P. Kelley & Co., 


New York City, N.Y. 





Gentlemen.- Please supply the company with tho following material :- 
Please give oumber of 
(40 bbls) 18000-lbs. heavy stove plate facing. wseawoe pel 





( 80 dbls) 8800-lbs. Kelly's prepared charcoal facing. me 
Words are eloquent, but actions speak 


louder than words alone. 
These samples of orders speak more elo- 
quently than volumes of self-praiss by us. 
Our Heavy Stove Plate Facings as used for 
past 20 years have always secured best results. 


Price as agreed with your Wr. Kelly. Terms- 2% 10 Days. 
Yours truly, 


The Art Stove Company, 


Vblian 











> 4 THE PENINSULAR STOVE CO 


DETROIT, MICH, Oe 10.7901 


PLEASE FURNISH THIS COMPANY WITH THE FO ING MATER 
Conditional that you shall un furnish same in full of the kinds and quality specified, and subject to our 


approval. To be delivered F. O. Bat eltere and consigned to The Peninsular Stove Company, Detroit, 
Michigan, as stated below. 


a toby 1 aw = 
i Ee ee i ectaiiaaitrdinicinns 
Bia. alg seagate laneen CE Tian 
nice **y Quality a0 Keratofore Larmiaked.: 


im 2% Cask 10 days Pp —_ 
Shipment desired ra PY .c ‘ RR, s ow wn uary2r/ 


T. P. Kelly & Co. ~ 


New York and 34 Robert St., Chicago. 


Soren ve og 
Ae eqeny ePID Burma e) oN; 


Send Bill of Lading and Invoice 


$90¢ «(7 
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ROUND OAK 
STANDARD 9 AMERICA 


Promptness 

in getting ready 

for the spring 

Range season == 

a little judicious 
advertising=-a 

Round Oak 

good range == 

an enthusiastic --earnest 
hustle--and you 

will be doing business 


Before your 
competition 
wakes up! 


but you must 

have a range 

that will 

back you up. 

We make it! 

Sure!!! 

Planished steel --one 
style--all sizes. 

Cast iron-=--three styles -=- 
all sizes. 

Cook stoves--two styles == 
all sizes. 

Not many of them-==- 

to be sure =-but 

they are all good. 

Send for catalogue. 





Estate of 
P. D. BecKwith, 
Dow agiac, Mich. 


MAKERS OF GOOD GOODS ONLY. 


35 





ESTABLISHED 1880. 





Representative of the Stove, Gin, Pyaroware, P\cat- 
ing and Bentilating [nterests. 


PUBLISHED EVERY SATURDAY. 

Terms of Subscription (invariably in advance): One Year, Postage Paid, $2 
Address all letters, communications and remittances to 
DANIEL STERN, President American Artisan Press, 

69 DEABORN STREET, CHICAGO, ILL. 


Entered at the € Bicago Post @ffice as Second Clase Matter. 
THIS PAPER is A MEMBER OF THE CHICAGO TRADE PRESS ASSOCIATION. 
This Office is connected with the Long Distance Telephone System 
Our Telephone Number is “Central 677.” 





CHICAGO, JANUARY 19, 1901. 





CONGRESSMAN Loudensluger, of New Jersey, has in- 
troduced a bill providing that the pay of the vice presi- 
dent be raised from $8,000 to $25,000, and those of the 
cabinet officials from $8,000 to $15,000. Cabinet posi- 
tions demand the services of men whose taJents in the 
business or professional world would yield them incomes 
five to ten times as great as the government grants 
them. 








THE proposition to increase the rate of duty on 
wheat imported into Germany from 22.6c to 44¢ per 
bushel, lends interest to some figures presented by the 
Treasury Bureau of Statistics regarding the exporta- 
tions of wheat and flour from the United States to 
Germany and to other parts of the world, and the 
share which Germany takes in our exportations of that 
product. The last number of the Monthly Summary of 
Commerce and Finance shows that the exports of wheat 
to Germany from the United States in the 11 months 
ending with November, 1900, amounted to 5,478,330 
bushels out of a total exportation of 88,192,462, or 
6.2 per cent of the total exportations of wheat for the 
11 months, while the flour exportations to Germany 
were 631,596 barrels out of a total exportation of 17,- 
066,784 barrels, or 3.7 per cent of our flour exporta- 
tions during the 11 months. 








A COMPARISON of prices in 1899 with those of pre- 
ceding years in that great world’s market, London, is 
made by Prof. A. Sauerbeck in a publication issued 
by the Royal Statistical Society of London, England. 
This comparison shows the course of prices of 45 com- 
modities during the last 20 years as compared with the 
standard period of 11 years, 1867-77. The statement 
of values is in the form of “index numbers,” in which 
the average price during the period 1867-77 is taken as 
100 and the relative price in the years named, from 
1880 to 1899, is based thereon. Taking the grand total 
of the 45 articles considered in the various classes of 
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vegetable food, animal food, sugar, coffee and tea, min- 
erals, textiles and sundries, the index figure for 1880 
was 88; for 1885, 72; for 1890, 72, and in 1896 reached 
its lowest point, 61, returning in 1899 to 68. This 
would show that the cost of living is about two-thirds of 
what it was a quarter of a century ago. 





THE LUMBER industry and trade in the United 
States has, within quite recent years, changed from a 
small scale of production to one in which machinery, 
a large outlay of capital and a far-sighted policy of 
development of properties are becoming controlling 
factors. This change is due partly to the growth of 
domestic demand and partly to the fear of prematurely 
exhausting our timber resources. The existence of sur- 
plus capital looking for new fields of investment has 
had a tendency to eliminate the small-scale lumber- 
man ; and the policy of European states in rigidly limit- 
ing the annual cut of lumber to something like the 
rate of increase in the growth of forest has forced 
European lumber-consuming interests to come to the 
United States and Canada, especially for hard woods 
and lumber for building purposes. As a result, the 
foreign lumber trade of the United States has grown 
enormously. Within quite recent years it has developed 
from a local to a world-wide commercial movement, 
The wooded area of the United States, according to the 
United States Geological Survey, is 1,094,496 square 
miles, or 37 per cent of the land area. From this 
standing supply of timber it is estimated that from 
1,830 billions to 2,300 billions of board measure feet 
of lumber are available. 








RANDOM SKETCHES. 
BY SIDNEY ARNOLD. 


The Belgian hare craze, with its consequent estab- 
lishment of rabbitries galore, has proven a boon to the 
hardware trade in that it has materially enhanced the 
demand for woven wire fencing. While there was a 
much larger amount of this fencing sold last year than 
for a number of years previous, all dealers who handled 
it did not come out equally well as regards profits. A 
quintette of dealers located within 100 miles of each 
other were discussing the price they secured for fencing 
during 1900. One dealer said he only asked 60 cents 
for it. Another gave his price as 65 cents in rolls and 75 
cents cut in lengths; ‘a third asked 75 cents for it either 
in rolls or for a rod or two; a fourth asked 80 cents in 
rolls and 90 cents in smaller sizes, and a fifth received 
90 cents for it in any size. Considering the wholesale 
price of this fencing during 1900 it appears to me that 
two, if not three, of these dealers asked decidedly lower 
prices on these goods than they should have done. 


Woven wire fencing is a decidedly awkward thing 
to handle. Some dealers have to go out on the side- 
walk to measure off a rod or two of these goods. One 
western dealer has an admirable way of handling this 
fencing. Besides his store he has a warehouse 48x90 
feet in dimensions. On this floor he has a row of brass 
carpet tacks in the floor each a half rod apart, and when 
a customer wants 114 or 2 rods of woven wire fencing, 
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one of his clerks simply unrolls this on the floor and 
cuts off the length desired at the place designated. 

A TRAVELER tells this hard luck experience in a re- 
cent issue of The Michigan Tradesman: 

“Last night I got into that town back there at 11 
o'clock. 
to bed in a room that would make a fine refrigerator 
if it wasn’t that the smell of the place would rot any 
stuff put into it. 


I couldn't get supper at the hotel and was put 


I feel rotten myself this morning! 
At 12 o’clock a man with a jag fell upstairs and had a 
fit on the landing in front of my door. At 3 o’clock a 
man going away awoke me breaking the ice in his water 
At 5 o'clock the cook feel 
down stairs with a kerosene lamp in her hand and broke 
the leg of a watch dog and set fire to the carpet. At 7 
o’clock I ran up against a piece of beefsteak that ought 
to have been put on rollers and a cup of chicory which 


pitcher in the next room. 


should have been served with capsules.” 
* * * 

THE SUCCESSFUL advertising solicitor has an argu- 
ment to advance to overcome any method of resistance 
One solicitor for a 
country paper, on being told that his prospective cus- 


on the part of the coy merchant. 


tomer did not believe in advertising in the home news- 
paper, would slowly say: 

“There are whose counters the 
dust of ages has settled and over whose shelves the 
industrious spider has woven his nest in undisturbed 
repose, who will look solemn and wise and tell how 
great a humbug it is to advertise in the home news- 
paper. 
timid and taking way, closes up the establishment and 
then, for the first time in his life, the merchant gets 
some advertising and pays fair rates for it—or at least 
his creditors do.” 

This impersonal diatribe delivered in a manner 
to make it seem decidedly personal proved quite effect- 
ive in getting merchants to advertise on their own 
hook, rather than have the sheriff do it for them. 

* * x 


merchants upon 


After awhile the sheriff comes along in his 


President Hanson, of the National Retail Grocers’ 
Association, has declared his conviction that the officers 
of that body should be confined to grocers. In a letter 
on this subject, given in the St. Paul Trade Journal, 
he says, “If the association was officered by grocers, as 
has been suggested, the trade press would feel much 
more free to work for it than they have during the past 
year.” ‘This letter was in response to a letter from Sec- 
retary Stowe, of the Michigan Retail Grocers’ Associa- 
tion, and is a frank expression of the opinion of a 
leading grocer and organizer of grocers on an important 
question to that as to all retail trade organizations. 
This stand of President Hanson is heartily indorsed by 
the St. Paul Trade Journal, which truly says in this 
connection : 

“No ambition and no personality is of so much con- 
sequence as the association itself. Each delegate should 
bear this thought with him to Detroit, and act ac- 
cordingly.” 

The experience of the National Retail Grocers’ 
should lesson to hardware and 


Association prove a 


similar organizations of the undesirability of allowing 


parties not retail dealers from holding positions as 
officers in their ranks. 








CO-OPERATION BETWEEN RETAILER AND 
JOBBER. 





To THE AMERICAN ARTISAN. 

I think every retail hardware dealer should care- 
fully read the recent article in your paper contributed 
by C. B. Carter, secretary of the Southern Hardware 
Jobbers’ Association. Mr. Carter is an official of a 
jobbing association, but he shows that he is broad 
enough to realize that the jobber don’t stand one, two, 
seven without the retailer. I will only take up a few 
points he mentions. 

First, he says members of an association should 
write freely to the secretary and let him know how 
they stand on questions. How ever 
write to the secretary of their state association unless 
Is there 


many retailers 
they have a grievance or pay up their dues. 
a state secretary of a retail association who ever re- 
ceived 10 letters a year from members outside of remit- 
tances or complaints. If so I doubt it. 

Second. As Mr. Carter so justly points out, job- 
bing associations can’t deal with knotty trade questions 
to both the dealers and their own advantage when the 
jobbers have to deal with isolated dealers. By form- 
ing an association retailers make it easy for their trade 
friends, the jobbers, to help them. 

Third. The sooner we have genuine co-operation 
between jobber and retailer the sooner our trade griev- 
ances will be remedied. ' “RETAIL.” 
, O., Jan. 10, 1901. 


= 


CONCESSIONS TO RETAILERS. 








To THE AMERICAN ARTISAN. 

I believe that business methods are undergoing a 
great change, particularly as relating to the mutual re- 
lations of retailer and jobber. When I first went into 
the retail hardware business some twenty years ago, I 
ran across lots of jobbers’ salesmen who were but little 
removed from These fellows would 
pad orders, misrepresent goods and do everything they 
could to make me a sale, even if they never made an- 
other. Nowadays, as C. B. Carter, who from the posi- 
tion he holds is well up in up-to-date jobbing methods, 
says in your Jan. 5 issue, page 49, the jobber realizes 
that he has got to make every concession to the retailer 
he can, and according to Mr. Carter, he is anxious to do 
it, provided retailers will meet him with confidence. 
Now there is a good deal in this. The retailers’ atti- 
tude toward the jobber is too often one of surly hos- 
tility, that took its origin in the early days, when there 
were quite a number of black sheep among the jobbers. 
Why should not we, as retailers, take jobbers at their 


confidence men. 


word and meet them half way, giving them a chance to 
oe 


make concessions if they so desire. 
Minneapolis, Minn., Jan. 9, 1901. 


—_— 2“@- —_ 


Father (meaningly)—Who is the laziest boy in 
your class, Tommy ? 

Tommy—I don’t know, pa. 

Father—I should think you should know. When 
all the others are industriously studying or writing 
their lessons, who is it sits idly in his seat and watches 
the rest, instead of working himself? 

Tommy—tThe teacher.—Ex. 











THE PASSING OF THE NINETEENTH CENTURY. 
BY C. W. ALDRICH. 


GRANDMA ROLL, OF THREE CENTURIES. 

One of the closing incidents of the nineteenth century 
at the little church on the corner was the appearance of 
the venerable old lady known as Grandma Roll, who, fig- 
uratively speaking, has seen the light of three centuries. 
Born in the closing years of the eighteenth century, living 
through all the years of the nineteenth century, Mrs. Roll 
begins the twentieth century hale and hearty for one consid- 
erably over 100 years old. Grandma Roll is a native Amer- 
ican, born in the state of Ohio, a pioneer of two slave states, 
Virginia and Kentucky, and is most familiar with all the 
incidents of what in her youthful days was the far west, now 
through the peopling of the further west largely grouped 
with the eastern states. 

As the old lady recounted incidents of her childhood, 
youth and middle age, contrasting the conditions of that time 
with those of the present, it marked a wide progress from the 
ante-bellum days to the present time. 

From many viewpoints during the first annual period of 
the twentieth century this retrospective view will be drawn. 
Like the aftermath, its period will be short and soon forgot- 
ten in this busy whirl of life. 

The artisan, the lawyer, the doctor, the theologian, 
geologist, astrologer of every “ism” presenting your horo- 
scope, the kaleidoscope and the kinetoscope will show you 
the moving pictures of progress of the nineteenth century. 


STOVE WORLD NOT IDLE. 

While all the world has been making progress, building 
history, the dwellers of stovedom have not been inactive 
or idle. They, too, have builded, and builded well. 

Centenarians living can give but little detail of the work 
of stovemaking in the first quarter of the nineteenth century, 
possibly because engaged in other enterprises, and the data 
of that period, like the Scriptural records engraved upon the 
tablets of stone which Moses, it is said, threw down and 
broke in pieces, are fragmentary, giving not the most perfect 
light or clearest information. Suffice for that period our 
ancestry had ways for cooking, modes for heating which 
served every purpose for their day and generation. 


OUR FATHERS ATE PLAINER FOOD. 

They were not then giving or partaking of six, eight 
and twelve course dinners, with elaborate menu cards embel- 
lished in highest art and surmounted with an endless wine 
list covering all the brands of the most famous vintages of 
the world. 

The foods partaken of were eaten with a relish, sustained 
life, strengthened bone, built tissue, and the good cheer, 
whether coming from the hut, cabin or more pretentious 
home, was a strengthening nervine to the pioneer, fortify- 
ing against all privations, making life all the more 
valuable for its living. 

CENTER OF STOVEDOM. 

The center of stovedom along in the later ’30s and 
earliest ’40s hovered about Troy and Albany with a most 
respectable satellite in the sphere of Buffalo. The Perrys, 
Rathbones and Jewetts were leaders then, and began to 
push the business to keep pace with the growth of population 
and immigration. Patterns then were not nearly so 
numerous, some manufacturers not making more than two, 
possibly three, different prices of goods. 

A COMPARISON OF STYLES. 

The No. 8 or 9 in a cook stove then represented some- 
thing besides size of cover or griddle opening. Size of oven 
in inches cut but little figure then, the governing power was 
regulated by the No. 8 or No. 9, the nine understood always 
as a large stove and larger oven. 

Shapes of stoves were less conventional then than now. 
The prevailing cook was the elevated oven pattern, and as a 
pioneer it served two purposes—that of heater and cook. 
When shapes began to receive attention of manufacturers 
the square form made its appearance, the earliest patterns 
looking more like dry goods boxes than present day models, 
the sides were square, angular, with flat oven doors usually 
cut in two pieces swinging backwards and forwards, neither 
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tin-lined, enameled, alumniumized or asbestos packed. Gauze, 
tinsel, nickle or tile adorned not, neither did they leave any 
pleasing effect for the eye or delight for those who believed 
in beautifying home. 

The unconventional oven and fire box doors more nearly 
resembled barn and shed doors than the present artistic pat- 
tern, carved, moulded and trimmed. 

OLD TIME STUMBLING BLOCKS. 


In those days names were a sort of stumbling block and 
were aS numerous as stoves, multiplying as manufacturers 
increased and new patterns were put upon the market. 

Every sort of name from the sublime to the ridiculous 
was hit upon, some with significance, others without. Along 
in the ’8o0s, when the business had become better established, 
had moved westward along with the star of empire, signifi- 
cant names with various affixes and prefixes began to be 
adopted, and in time became distinct trade-marked features 
and legalized parts of the business. 

CATALOGUES WERE A NOVELTY. 

Another innovation of about the same date was the 
introduction of the modern stove catalogue and price list, 
some of which are marvelous works of the printer and en- 
graver’s handiwork. 

Supplementary to the catalogue came the elaborate pho- 
tograph evolved from the best skill of photography, all of 
which, coming before the critically critical and uncritical, have 
suggested new things and new ideas, and aided in the evolu- 
tion and upbuilding of the industry. 

We must not forget the fact that while this large branch 
of our national industry has grown and improved other things 
like printing, engraving, photographing have also advanced 
and been most valuable aids in bringing out and developing 
the stove work. 

Fancy the salesman of sixty or seventy-five years ago 
starting out to do the trade with a small, old-fashioned car- 
pet bag (the Uncle Sam pattern), and possibly three, four 
or six stoves in his assortment, one No. 8 cook, one 9 cook, 
a box stove, possibly a top and base, no catalogue, no photos, 
no price list, no cut. He went out to Jayville per stage, 
lumber wagon or on foot. He put up at the Jayville tavern. 
Throwing his carpet bag down in one corner of the room, 
which was office, barroom, general living room, headquarters 
for the stage line and all the village cult, he walks over to 
Smithers’ tin shop, digs out an old clay, talks of the weather, 
about Jones clearing the town bridge, etc., and learns Peters’ 
man has not been around, not expected or looked for, finally 
landing Smithers for his season’s stock of No. 8 and 9 cooks 
and boxes. 

THE PIONEER COMMERCIAL TRAVELER. 

Contrast, if you please, this ancient commercial traveler 
(I was about to say drummer, but the term has a harsh, 
ungrateful sound, and I never did like it, it’s not up to date), 
contrast, if you will, the starting out of this pioneer commer- 
cial traveler (and he was a pioneer in at the very beginning) 
with his simple outfit, with the present representative of 
Smithers, Jr., who, now advanced in years, has become a 
leading stove manufacturer. Smithers’ man has a neatly 
fitting suit, bordering on the swell English cut, two immac- 
ulate grips, also somewhat English, don’t-cher-know. One 
grip contains his linen and sich, the other a goodly number 
of the most magnificent photographs fresh from the pho- 
tographer, a finely bound catalogue gotten up in the latest 
style, a goodly assortment of most attractive advertising 
schemes, trade catchers. He takes the day coach for 
Podunk, the bus from depot to the Palace Hotel, 25c¢ rates 
$2.00, subscribes his name upon the register with an air any- 
thing in the house is his for the asking. He washes his 
hands, combs his hair, adjusts his collar, and then goes over 
to interview Perkins, talk of up-to-date things, center draws, 
entire pull-outs, cold air, hot air circulation, duplex dockash 
oven racks, square and cut under ovens, rolling dampness, 
flues and flue strips, ash pans, dress, nickel, etc., etc., and a 
hundred other things his early predecessor or the house he 
represented never thought or dreamed of, winding up his 
great lecture with a still greater secret, his house was 
bringing out a new cook or heater, a real jim-dandy, abso- 
lutely it would be the newest thing out, an up-to-dater, 
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with more up-to-dateness than the whole trailing caboodle. 
Possibly he secured a small order or a sample order (one 
stove). 

The next day Perkins has calls from another, possibly 
two or three, of these live, hustling commercial travelers. 
Each one has the latest up-to-date construction, dress, pattern 
and price—and why not his house—are leaders. 

Much of the spare time of Perkins, Pritchard, Jones et 
al. is taken up with a review of the reviews or interviews, 
and he is kept jumping sideways all the time, fearing his 
competitor may get something with more up-to-dateness 
than the goods he handles. 





ALERTNESS HAS REVOLUTIONIZED STOVE BUSINESS. 


The brainy fellows in the construction departments, the 
managers and directors, are continually on the outlook for 
smart things, and this alone has revolutionized the business 
within the last half, almost last quarter, of the century. 

But are they through; will they stop? No. The EI- 
beron (known as Baldwin’s Folly), also his twin burner, 
with not a few other failures, have been almost forgotten, 
but each onc served its lesson, stimulated the business and 
was the incentive for renewed experiment. 

Not all the things put out by the stove manufacturing 
world, though maintained by sheer will power, have proven 
to be the great thing claimed. 


PERSISTENCY A FACTOR. 


That persistent, stick-to-ativeness has been a power 
in bringing the business to its present eminence goes with- 
out a saying. 

There is no doubt greater offerings for the future of the 
business. Ornamentation and constructions will undergo 
new changes. Simplification will enter into many of the 
structural features, and when produced some one will say 
how simple, why did I not think of it? Ovens, flues, grates, 
fire boxes, all are likely to be materially changed in the next 
five or ten years. 

Nickel will not always have the call as an ornamental 
feature; rich carvings and mouldings that, when nicely black- 
ened, are pleasing to the eye, show character and a beautiful 
blending of curves, forms and angles, will some day in the 
not distant future become the fad for all classes of stoves, 
particularly cooks and ranges. 


NOT FRIENDLY TO NICKEL. 


Nickeled parts, rails, panels, pilasters, etc., when fresh 
from the factory have an attractive appearance, quite pleas- 
ing to the eye, but once soiled and worn have the contrary 
effect, besides often these sections of nickel work are put on 
with no eye to harmony or taste of appropriateness. 

The cuckoos, red-birds, scorpions, lizards, etc., as well 
as their meaningless inappropriate names, have almost disap- 
peared from the factory, and it should be hoped never to 
return again. 


FURNACES THE COMING HEATERS. 


Heating stoves will be modified and the better class 
superseded by a furnace construction, equal in its finish and 
ornamentation to the present day class of heaters, but more 
powerful as a heater, with greater radiation, a better system 
of circulating flues, and not more cumbersome than the 
present heater. This modern furnace being portable, can 
be placed in sitting room, dining room or parlor and so con- 
structed as to carry a system of hot water attachments or 
radiators, heating all the floor space in an ordinary house 
more satisfactorily and at less cost than present heating ap- 
paratus. 

That a universal fire box construction suitable (without 
any change or alteration) for all kinds of fuel, wood and coal, 
will be made in the near future I do not doubt. 


WOOD FIXTURES NOT ESSENTIAL. 


Every day use for ten years of a coal range fitted with 
duplex grate and iron linings, burning all classes of fuel, 
wood, hard coal, soft coal and coke, with equally good re- 
sults, is sufficient to convince me different kinds of grates, 
linings and constructions are not necessary. Burning wood 
the larger portion of the time in a coal fire box has demon- 


strated to us there is a good percentage of saving in fuel 
over wood fire box constructions formerly used. 

Despite what others may say, we know results have been 
as good, quick and perfect as the best wood fire box ever 
made, and the little old would not be 
exchanged even for their best production in steel ranges. 





A UNIVERSAL FIRE BOX. 


The first aggressive manufacturer who shall build some 
such universal fire box construction, putting it on the market 
as absolutely the best and up-to-datest, will have the whole 
pack following him. Understand, I advocate no reversal of 
grate for wood, but leaving it in its regular position for coal 
purposes. 

Steel ranges and cooks have made some innovations in 
cooking apparatus, but since all the destructive and wearing 
parts must be made from good grades of cast iron, other 
parts reinforced by cast iron or cement fillings, it is reason- 
able to presume cast goods in desirable models will always 
command a position in the trade. 

Opinions may differ, but with fuel advancing in price 
each year manufacturers will turn their attention to heat 
retention as well as heat generation. The study will be the 
greatest amount of heat from a given amount of fuel, its 


longest retention for heating and domestic uses. How to 
extract the fuel gases and consume them, getting the most 


out of the product, will command the attention of stove 
manufacturers during the first years of the twentieth century. 

The large increase in smaller stove concerns working 
along the same lines of thought as the older houses will 
force the question of a more scientific study and application 
in newer models. 
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USES AND BENEFITS OF HARDWARE ASSOCIA- 
TIONS, 





By Robert Eikel, Secretary-Treasurer The Texas Hardware 
Jobbers’ Association. 
USEFULNESS OF TRADE ORGANIZATIONS. 

To measure the usefulness of Trade Organizations is an 
extremely difficult task and can at best be dealt with only 
in a general way 

To determine whether or not we have received benefits 
commensurate with the expenditure we must take a broad 
view of the entire situation. 

In some respects these associations resemble Insurance 
Companies. We carry insurance against possible loss or 
damage to our stocks by fire or other causes, and we band 
ourselves together to prevent loss or injury to our trade 
interests by adverse manipulation or perhaps hostile legisla- 
tion, arbitrary or unjust regulations by common carriers, 
and a thousand other causes. Like with insurance, we should 
not expect to receive direct benefits, but we should look to 
our interests and avert injury. 

“AN OUNCE OF PREVENTION,” ETC. 

The measure of usefulness is not so much what we do, 
but what we prevent from being done to us. 

The most practical use of trade organizations is of course 
that which pertains to the prices of our wares, either in selling 
or in buying. Much has been accomplished in correcting 
abuses, discriminations and wrongs in the marketing of 
hardware. More remains to be done. 

THE SCIENCE OF BUSINESS. 

The proper, judicious and practical arrangements of 
prices, so that they fit conditions and circumstances, is the 
science of business. How could any improvement have been 
made but for the consultations and exchange of ideas between 
manufacturers, jobbers and retailers? Is there any way as 
thoroughly practical as getting together and talking matters 
over? Don’t we do this every day in our business? If it is 
necessary and expedient in a small and circumscribed circle, 
why not in a larger field? And how could this be done 
except through the medium of trade organizations? First 
those of cities or towns, next of states, third of sections of 
our country, and lastly National? 









PERSONAL ACQUAINTANCE THE FOUNDATION. 


These four classes of associations should be the stepping 
stones leading to a higher plane of conducting business. 

However many reasons may be named wherein organi- 
zations of hardware merchants are beneficial, there is one 
which outweighs them all. It is certainly true as far as local 
and state associations are concerned, and I believe that it 
is also true as applied to sectional and National associations, 
and that is the inestimable value of personal acquaintance. 
This really is the foundation of useful and successful asso- 
ciations. 

Who can tell what he has gained by becoming well 
acquainted with his competitor? Only one who has seen 
both sides of the picture can appreciate this and be a judge. 


THE BENEFIT OF ANNUAL CONVENTIONS. 


This is the great benefit which Annual Conventions 
bring about, and this is why each member should make it 
possible to attend. 

These observations are not intended to apply to jobbers 
only, but are made with the hope that they may be the means 
of bringing together all classes of hardware merchants, job- 
bers as well as retailers, not as one great association, but 
as many associations, each in its legitimate sphere and re- 
spective field, properly organized so that information can be 
quickly, cheaply and reliably gathered, and all work har- 
moniously together should occasion arise. 

I believe some results would be attained which would 
prove a lasting benefit to the entire hardware business. 


UNIFORM PRICES SHOULD PREVAIL. 


I have in mind one question which has had much earnest 
consideration which has not been solved and which can only 
be solved by getting the entire hardware interests, wholesale 
and retail, to work in the same direction and in complete 
harmony. 

The question is, can this be done? I believe it can, 
although it may seem impractical. 

Let the Retail Dealer and Jobber get closer together, 
and gradually remove the causes of friction. In this manner 
one can help the other. 

Improved methods of doing business can be brought 
about which will help all. 

I don’t see why a staple article of hardware, for instance, 
a certain well known handsaw or plane, should not be sold 
at as uniform a price as practically all patent medicines are. 

Local associations can at least mitigate if not abolish the 
evils of ruinous competition. 

The maxim of the National Hardware Association, “A 
High Standard. of Business Methods,” should always be 
borne in mind. 

Hardware associations are a product of the last decade 
of the Nineteenth Century; let us hope that they will con- 
tinue to grow and expand in usefulness during the present 
century until perfection is reached. 

Speaking, in conclusion, of the benefits which the mem- 
bers of The Texas Hardware Jobbers’ Association have 
derived from that organization, I believe I have, without 
going into details, enumerated the principal benefits, but I 
believe the greatest good is the fact that we have become 
acquainted with each other. 

We live too far apart to make any but occasional visits, 
and being busy, did not take time to find our neighbors. A 
better idea of this will be obtained if you draw a circle on 
a map of the United States, taking Texarkana, Texas, for 
the center, and commencing with the arc at El Paso, Texas, 
you will find that this circle will almost reach St. Paul, 
Minnesota, and the cities of Chicago, Cincinnati, Atlanta 
and Denver will all be within the circle. 

Texas contains 265,780 square miles and has 3,048,710 
inhabitants. It is first in size (by a large majority), but only 
sixth in population of the states composing the Union. 
This shows that many more can be provided for with “happy 
homes” and that the hardware interests will continue to 
grow, as without hardware improvements cannot be made. 

With us conditions of trade were never better than they 
are at present, and all hardwaremen have been and are “too 

busy to talk business,” but they have always found time to 
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pay some attention to their associations, which is perhaps 
the best evidence of their usefulness. 





PHILADELPHIA HARDWARE MERCHANTS 
MEET. 


The Hardware Merchants’ and Manufacturers’ As- 
sociation of Philadelphia, held their annual meeting in 
the Bourse Building, Philadelphia, on Jan. 15th. 

President McCaffrey, in his annual address, called 
attention to the value of arbitrating business disputes 
as follows: 

“Permit me to call your special attention to a 














Hugh McCaffrey, Pres. Hardware Merchants’ and Man- 
ufacturers’ Association. 


matter which I regard as being of very great im- 
portance to all members of our organization—the sub- 
ject of arbitration of business disputes. I know of a 
misunderstanding that occurred during the past year 
between a hardware merchant of another city and state 
and one of our manufacturers, who is a member of this 
association. They could not agree and each submitted 
his case in writing to a leading member of this body, 
with the understanding that his judgment would be 
final. In a short time he notified both of his decision, 
they accepted in good faith, and it was entirely satis- 
factory to each. By this an expensive lawsuit, fol- 
lowed by bad feelings, etc., was avoided, and harmony 
and good will prevailed. I know of no better way to 
begin the new year and new century than the adoption 
of a fair, just and equitable arbitration policy for the 
members of our association. 

The following officers were elected for the ensuing 
year: 

Hugh McCaffrey, president; Wm. R. Peters, vice 
president; T. James Fernley, secretary and treasurer. 
Board of managers: Samuel Disston, W. W. Supplee, 
John Griffith, Fayette R. Plumb, Jas. H. Ritter and 
Thos. Devlin. 
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News Siftings. 


A press dispatch states that the Richmond Stove 
Co., Richmond, Va., are enlarging their foundry and 








increasing their output 50 per cent. 


Chas. Metzner, of 8S. A. Metzner & Co., dealers in 
stove repairs, 304 W. Sixth St., Kansas City, Mo., has 
been kept confined to his residence the past week by a 
severe attack of la grippe. 

John M. Porter, Boston, is president and Edward 
S. Bailey, Reading, Mass., is treasurer of the Porter Sash 
Lock Co., Kittery, Me., capitalized at $10,000, for the 
manufacture of patent sash fasteners. 


The Schneider & Trenkamp Co., Cleveland and 
Chicago, are offering the trade their Reliable vapor 
stoves and ranges in an entirely new dress for 1901. 
This firm state that their output for 1900 was 99,425 
stoves of various kinds. This firm’s 1901 catalogue is 
now ready and will be forwarded the trade on applica- 
tion. When writing for same kindly add: “Saw it in 
THE AMERICAN ARTISAN.” 


The Chicago Stove & Rangeo Co., 237-245 E. 26th 
St., Chicago, announce to the trade that in spite of any 
commotion elsewhere in local stove circles, their signs 
are still up and their equipment is the very best. They 
offer the trade, entirely remodeled, the Royal Apollo, 
Art and Home Canopy ranges, four-flued Happy Greet- 
ing, double heater, full-flued Colossus and Bright Ring- 
gold double heater, Oak Ringgold, single and double 
heater, Model Ringgold, double heater, and the Eclipse 
furnaces. They advise the trade to write them for 
catalogue and prices. 


The Art Stove Co., Detroit, Mich., will be repre- 
sented on the road the coming year by the following 
corps of salesmen: T. A. Bowman will visit the trade 
in Chicago, as will Harry B. Gunniss; A. F. Bantelmann 
will visit dealers in Milwaukee, T. T. Crandall will 
cover Michigan, while Geo. H. Fowler will tell the 
merits of Laurel stoves and ranges to the dealers in IIli- 
nois; Miles M. Foott has Iowa for his territory; E. J. 
Hahn will travel in Wisconsin; C. E. Ireland will cover 
Indiana; T. C. Read will visit the trade in Ohio, and 
M. J. Reilly will call on the Detroit trade. 

T. P. Kelly & Co., New York City, with 
western branch at 34 Robert St., Chicago, send 
us their catalogue showing a complete line of Ceylon 
plumbago, graphite, black lead, foundry facings and 
blackings, foundry supplies, ete. R. T. Oglesby, man- 
ager of their western department at this number, is an 
experienced supply man. This firm have recently 
equipped their extensive mills with new and improved 
machinery in all departments for the reduction of their 
products, thereby giving them the most complete facing 
mills in the west, it is claimed. This firm are large 
grinders of the best and highest test brands of plum- 
bago, such as Dagoba, Peacock, Bison and Tiger, Lump, 
Chips and Dust. Their S. & G. Plumbago is a com- 
bination of different grades, making a blacking that will 
stand the greatest possible heat. Their sea-coal stone 
coal facings are ground from carefully selected deposits 
of Pittsburg coal. This firm make a heavy stove plate 
facing, also a superior patent blacking that slicks easily 
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and will not wash. They handle a full line of brushes, 
molders’ shovels, rawhide mauls, bellows, tubular steel 
barrows, wrough iron chaplets, snap flasks, crucibles, 
sand sifters, flask clamps, foundry riddles, emery 
wheels, ete. One of these catalogues will be forwarded 
the trade on application. When writing for same 
kindly add: “Saw it in THe AMERICAN ARTISAN.” 

The Bridge & Beach Mfg. Co., St. Louis, Mo., 
makers of the well known “Superior” stoves and ranges, 
will be represented by an able and experienced corps of 
traveling salesmen the coming year. Ed. J. Foot will 
travel for this concern in northern Missouri, Karl W. 
Pfeffer will represent them in southern Missouri, John 
LePage will look after their interests in northern 
Illinois, Frank S. Hawken has southern Illinois as his 
territory, I. M. Walters will visit the trade in northern 
Iowa, Edward Wilson will call on southern Iowa dealers, 
A. Weiskirch has northern Kansas as his territory, 8S. B. 
Buck will visit dealers in southern Kansas, J. V. Little 
will call on northern Nebraska dealers, O. F. Little will 
act as a trade missionary to southern Nebraska, James 
R. Henry will make east Texas and Louisiana, Leo. H. 
Booch will travel over west Texas, Geo. W. Jeffords will 
see the trade in Oklahoma and Indian territories, John 
J. Johnson will acquaint Arkansas dealers with the 
merits of Superior stoves and ranges, Thos. A. Patton 
visits Kentucky, Tennessee, Mississippi, Alabama and 
Georgia, J. E. Ryley will call on dealers in Colorado, 
Utah, New Mexico and Arizona, John C. Schieck is 
their representative in California and Nevada, F. W. 
Isherwood will travel in Oregon, Washington and 
Idaho, and Henry C. Hoener and Robert Metcalf will 
visit the St. Louis trade. 


es 
DEATH OF WII. H. DWYER. 


The trade will learn with deep regret of the death 
of William H. Dwyer, treasurer of the Peninsular Stove 
Co., Detroit, Mich., which took place at his home, 304 
Howard St., that city, 9 p. m., Jan. 15th, from an at- 
tack of la grippe, complicated with diabetes. Mr. 
Dwyer was born at Pouhkeepsie, N. Y., June 8, 1863. 
After a high school and business education he entered 
the employ of the Peninsular Stove Co., of whom he 
has been treasurer for the past 10 years. 

Sorrow has fallen heavily upon the bereaved family, 
for it was only three months ago, on October 11, that 
Jeremiah Dwyer, brother to William, and superintend- 
ent of the Peninsular Stove Co., died. William H. 
Dwyer, if he had lived till next Thursday, would have 
celebrated the seventh anniversary of his wedding to 
Miss Mary Gesell. They had no children. The de- 
ceased was a well-known member of the Detroit Club 
and the Detroit Athletic Club. He had long been a 
member of Holy Trinity Catholic Church, and the 
funeral services were held there. Mr. Dwyer is survived 
by his parents, and by three brothers, James M., Edwin 
L. and Albert E., and by three sisters, Mrs. D. T. 
Crowley, Mrs. H. J. Kinnucan and Miss Blanche Dwyer. 

The sympathy of the entire trade will be with his 
bereaved family and business associates in this their 
sad hour of loss. 
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Arkansas Retail Hardware Dealers’ 
Association 


Pres. E. W. Horne, Forest City. 

lst Vice-Pres.. J. M. Pittman, 
Prescott. 

2nd Vice-Pres., J. H. Morgan, 
Camden. 

Secy-Treas., J. A. Plummer, Mari- 
anna. 

Executive Committee: J. P. Ru- 
dolph, Arkadelphia; E. E. Mitchell, 
Morrilton; W. M. Harrell, Conway; 
F.C. Stearns, Hot Springs; J 
Tappan, Helena, 

Ch Retail Hardware Dealers’ 
Association. 
Pres., D. McLaughlin. 
Vice-Pres., ye J. Krueger. 
ott 


Fin. ‘Sec., john Hora. 
Treas., J. L. Smith. 

Hardware Merchants’ and [lanu- 
facturers’ Association of Phila- 


la. 

Pree, Hugh McCaffrey. 
Vice-Pres., Wm. C. Peters. 
Sec.-Treas., T. James Fernley. 
Directors, William W. aepee 
Samuel Disston, John H. Griffith, 
ames H. Ritter, Charles M. Ghris- 
ey. William C. Peters, Thomas 
Devlin, Hugh McCaffrey and T. 
James Fernley. 


Illinois Retail Hardware Dealers’ 
t 


jon. 
Pres., Z. T. Miller, Bloomington. 
Vice-Pres., Geo. A. Engeldardt, Chi- 


c., L. M. Reeves, Peoria. 

Treas., F. F. Porter, Chicago. 

Ex. Com., Z. T. Miller, Blooming- 
ton; G. A. Engelhardt, Chicago; 

. Reeves, Peoria; F. Porter, 
Chicago; D. D. Velde, Pekin; " 
McLaughlin, Chicago; L._Babst, 
Kankakee; L. Rosenberg, Chicago; 
Chas. Mauer, East St Louis. 


Indiana Retail Hardware Dealers’ 
A ition 


ssocia . 

Pres., W. H. Weed. Vincennes. 

Sec. M. L. Corey, Argos. 

Ex. Com., W. P. Lewis, New Al- 
bany; A. H. Burket, Gosport; J. C. 
Shanklin, Frankfort; W. H. Weed, 
Vincennes; M. L. Corey, Argos. 
The Retail Hardware Association 

of the Indian Territory. 

Pres., Thos. Hale, Durant. 

First Vice-Pres., J. B. Spraggins, 
Ardmore. 

Second Vice-Pres., I. P. Smith, 
Caddo. 

Sec., Dick Miller, Poteau. 

Treas., Clarence Turner, Mus- 
kogee. 

Inter-State Retail Hardware 

Dealers’ Association. 

Pres., Z.T.Miller, Bloomington, I]. 

Vice-Pres., H. A. Cole, Council 
Bluffs, lowa. 

Sec. Fred. H. Cozzens, Detroit. 

Treas ,H.T.Helgesen, Milton, N.D. 

Ex. Com., Irving A. Sibley, South 
Bend, Ind.; C. F. Ladner, St. Cloud, 
Minn.; Chas. F. Bock, Battle Creek. 
Mich.; C. A. Peck, Berlin, Wis. and 
J. W. Poland, Carrollton, Mo. 
lowa Retail Hardware Association. 

Pres., H. A. Cole, Council Bluffs. 

Vice-Pres., S. R. Miles, Mason 


City. 

Sec., C. W. Brelsford, Villisca. 

Treas., W. A. McIntire, Ottumwa. 

Ex. Com., Geo. Kent, Burlington; 
ae na. West Liberty; a _ oll 
Chapen, nion; E. G. Penrose, 
Tama; W. H. Keating, Ottumwa; 
L. H. Kurtz, Des Moines; M. W. 
Keating, Afton; C. M. Doxsee, Al- 
gona. 

Kansas Hardware Dealers Ass'n. 

Pres., Geo. F. Anderson, S t. Marys, 

Vice-Pres., Oscar Roehr, Topeka, 

Sec., J. A. Cole, Topeka. 

Ex. Com., James H. Hamilton, 
Arkansas City; E.I. King, Logan:T.H. 
Kiniry, Beloit; J. M. Walters, Kobin- 
son; F. W. Bartlett, Kansas City. 


Kentucky Retail Hardware and 

Stove Dealers’ Association. 
Pres., Geo. Dehler, Louisville. 
1st V.-P., J.S. Ogden Ashland. 
2nd V.-P., Chas. D. Winn, Paris. 
Sec. Paul Wagner, Louisville. 
Asst. Sec.,Wm. Dehler, Louisville, 
Treas., Henry Heick, Louisville. 
Michigan Hardware Association. 

Pres. Geo. W. Hubbard, Flint. 

Vice-Pres., H. C. Minnie, Eaton 
Rapids. 

Sec. Fred H. Cozzens, Detroit. 

Treas., H. C. Weber, Detroit. 

Ex. Com., C. E. Pipp, Otsego; A. 
¥. Seott, Marine Citv: J. B. Sperry, 
Port Huron; A. Harshaw, Delray; G. 

i Towner, Muskegon, for one 
yer" ‘as. J, Potter, Alpena; Jno. W. 


jJuchim, Ispheming; Robt. G. Chan- 
dler, Coldwater; John Popp, Sag- 
inaw; F. S. Carlton, Calumet, twe 
years. 


Minnesota Retail Hardware Asso- 
ciation 


Pres. James E.O’ Brien, Crookston, 
Vice-Pres., T. C. Coles Princeton, 
Sec., T. McCracken, Minneapolis. 
Ex. Com., C. S. Pierce, Duluth; C. 
F. Stremel, Minneapolis; H. Hauser, 
Gibbon; H. C. Hatch, Battle Lake: 
1 Mason, St. Peter; C. F. Lad- 
aes. ty ordi. * E. —— ry Owa- 
onna; W.H. Tomlinson, Le Sueur; 
E. H. Loyhed, Faribault. 
Missouri Retail Stove and Hard- 
ware Dealers’ Association. » 

Pres,, P. E. Harney, Joplin. 

Vice-Pres., B. F. Naylor, Marshal. 

Sec.-Treas., E. Thomas, Trenton, 

Ex. Com.,J. W. Poland,Carrolton; 
W. T. Shoot, Palmyra; R. L. Hixson, 
Hannibal; F. A. Kannsteiner, St. 
Louis. 

Advisory Board. M. C. Post, Brook- 
field; F. Neudorff, St, Joseph; Taylor 
Frier, Louisiana; G. A. Pauly, St. 
Louis; H. G. Koenig, St. Louis. 
National Hardware Association 

Pres., John pladioy. pears. 

First Vice-Pres., R.W. Shapleigh, 
St. Louis. 

Second Vice-Pres., Brace Hayden 
San Francisco. 

Sec-Treas., T. James Fernley, 
Philadelphia. 

_Ex.Com., W. K. Belknap, Louis- 
ville: John C. Koch, Milwaukee; R. 
A. Kirk, St. Paul; Samuel A. Bigelow 
Boston; P. E. Strauss, Boston; J. D. 
Moore, Birmingham. 

North Dakota Retail Hardware 
Dealers’ Association. 

Pres., H. T. Helgesen, Milton. 

Vice-Pres., H. Harrington, Fargo. 

Treas., H. N. Joy, Hamilton. 

Sec., C. N. Barnes, Grand Forks. 

Ex. Com.,H F. Strehlow, Cassel- 
ton; I. L. Newgard, Grafton; H. B. 
Allen, Jamestown; H. A. Mae, 
Church’s_ Ferry; . G. Evenson 
Sheldon; W.H. Pinkerton, Lakota. 


Ohio Hardware Association. 
Pres., O. M. Scott, Marysville. 
Vice-Pres., W. P. Bogardus, Mt 
Vernon. 

Cor. Sec., Geo. Gray, Coshocton. 

Fin. Sec., Will H. Jones, Columbus. 

Treas., H. G. Woodward, Sidney. 

Ex. Com., Geo. B. Meyer, Cincin- 
nati; Geo. V. Guyton, Ada; Frank 
Harrison, Toledo; J. Rohrbacher, 
Akron: H. P. Davidson, Cleveland; 
Frank Winter, Lancaster; James B. 
Carson, Hamilton; J. H. Brown, 
Washington Court House. 
Philadelphia Retail Hardware Deal- 

ers’ Association. 

Pres., Frank Schmidt. 

Vice-Pres., on M. Aff. 

Sec., T. B. Hendricksen. 

Treas., Edwin H. Shannon. 

Trustees, Wm. E. Andrews, Lewis 
C. Glading and Aaron I. Sanson. 

St. Louis Stove Dealers’ Assn. 

Pres., F. A. Kansteiner. 

First Vice-Pres., Aug, Steinmeyer. 

Second Vice Pres., Aug Gruendler. 

Sec., A. F. Geschwindner. 

Treas., L. J. Boehi. 


Southern Hardware Jobbers’ Asso- 
f ion. 
Pees, J. D. Moore, Birmingham, 
a 


P.  ataae C. E. Speer, Ft. Smith, 
rk. 
Second Vice-Pres., F. W. Heit- 
mann, Fort Worth, Tex. 

Sec., C. B. Carter, Knoxville, 
Tenn. ? 

Ex. Com., W. E. Gibbons, Knox- 
ville, Tenn.;G. W. Barnett, Mont- 
omery, Ala.; O. B. Barker, Lynch- 
Coss. ’a.; Wm. Crumley. 


Texas Hardware Jobbers’ Associa- 
tion 


Pres., F. A. Heitman, Houston, 

First Vice-Pres., >. Bering, 
Houston, 

Second Vice-Pres., Ed. Strauss, 
Waco. 

‘ Sec.-Treas., Robert Eikel, Hous- 
on. 

Ex. Com., Jas. Moroney, Dallas; 
R. F. Bell, Weatherford; W. L. San- 
ford, Sherman; A. E. Goeth, Austin, 
Wisconsin Retail Nardware Deal- 

* Associa 


ers ition. 

Pres.. A. H. Sheldon, Janesville. 

Vice-Pres., ae Hessel, Antgio. 

Sec., C. A. Peck, Berlin. 

Treas., H. J. Steinbach, Rice Lake. 

Ex. Com., Otto Schlafer, Appleton; 
Arthur Heins, Elkhart Lake; D. F. 
Kusel, Watertown; Henry Droeg: 
kamp, Milwaucee. 
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A new price list has been made on sash, doors and 
blinds. 


It is said that The Federal Steel Co. will shortly 
engage in a tug-of-war with the Carnegie Co. 

The Richmond Electro-Galvanized Tube Co. will 
shortly leave Milwaukee and move to Waukegan, III. 

The hardware firm of Kraupa Bros., Nora Springs, 
Ia., has dissolved partnership, F. J. Kraupa retiring. 

The Smith-Watkins Co., capitalized at $30,000, 
have been incorporated at Lexington, Ky., to deal in 
hardware. 

Clifford B. Hendricks, of Hendricks Bros., 49 Cliff 
St., New York, a well known metal man, died on Jan. 
14 from pneumonia. 


The Retail Implement Dealers of South Dakota, 
southwestern Minnesota and northwestern lowa met in 
Sioux Falls Jan. 15. 

The Van Wagoner Co., Cleveland, 0., have been 
incorporated under the laws of Delaware with a cap- 
ital stock of $750,000. 

American steel companies are laughing at the 
rumor of an international combination of American 
and Canadian steel firms. 

The horseshoe manufacturers formed a pool last 
Each firm posted a forfeit of $5,000 


to maintain the prices adopted. 


week, it is stated. 


E. A. Kern, Niles, O., has been appointed super- 
intendent of the four-mill sheet plant of the Youngs- 
town Iron & Steel Roofing Co., Hazelton, Pa. 

The Odorless Refrigerator Co., Chattanooga, 
Tenn., will soon let the contract for a large new plant, 
to be devoted to the manufacture of refrigerators. 

Reamer & Rath, Kansas City, Mo., dealers in wash- 
ing machines, have been succeeded by the Rath Mfg. 
Co. This new firm is located at 606 Broadway, a few 
doors north of their former location. 

The Paige Woven Wire Fence Co., Adrian, Mich., 
has been reorganized. The capital stock has been 
increased from $500,000 to $1,000,000. 
has been made in the courts for the discharge of the 


An application 


receiver. 

The Retail Implement, Vehicle and Hardware 
Dealers of Missouri, Kansas, Oklahoma and the Indian 
Territory met at the Coates House, Kansas City, Mo., 
on Jan. 15, 16 and 17, there being an unusually large 


attendance. 


The Robert Aitchison Perforated Metal Co., 303 
Dearborn St., Chicago, are busy on orders for perforated 
metals for use in fanning mills, ice machines, clay 
screens and cotton seed oil machinery, besides small 
orders for repair work. 


The Jos. Dixon Crucible Co., Jersey City, N. J., 
send us a decidedly striking “Twentieth Century” cal- 
endar blotter for January, 1901. The mystic drawing 
of the name of the New Year on these calendars is decid- 
edly unique and clever. 

R. H. Suettinger, Two Rivers, Wis., sends us on: 
of his tasty 1901 calendars, showing an “Approaching 
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Storm on the Bay of Fundy.” It shows the scared gulls, 
the rising waves, the ominous clouds and the grim 
rocks, and is a very attractive and a creditable calendar 
for a retailer to get out. 


The Iowa Farming Tool Co., Fort Madison, Ia., 
have just added new and improved machinery in their 
finishing and polishing departments, and have just re- 
moved these departments into a new three-story brick 
and stone structure, 50x150 feet in size. 


H. P. Richardson has been chosen as secretary, 
Frank A. Mostead as general manager and F. H. Sted- 
man as secretary of the Lloyd Mfg. Co., Minneapolis, 
Minn., and the Lloyd Mfg. Co., Ltd., Somerby Bridge, 
England, Manufacturers of wire specialties. 


Irwin A. Detchon, Clifford D. Vous, William P. 
Herron, Humphrey H. Ristine, Peter C. Somerville, 
Harry E. Greene and Benjamin Crane are the incor- 
porators of the Crawfordsville Wire Nail Co., Craw- 
fordsville, Ind., incorporated with a capital stock of 
$50,000. 

It is said that the Carnegie Co. intend to erect 
a sheet plant of thirty mills to fight the American 
Steel Sheet Co., instead of twenty mills, as originally 
proposed. The new plant they will build for this pur- 
pose in Pittsburg will cost $2,000,000, and will have 
an output of 60,000 tons of sheets a year. 


G. L. Miles, Grinnell, Iowa, has adopted a novel 
and, it is to be hoped, effective method for checkmat- 
ing a thief who plundered his store on the night of Jan. 
11th. He narrates in detail the cutlery, razors and re- 
volvers taken by this housebreaker, and the adds: “The 
thief had on a new pair of rubbers. His track in snow 
measures 1114 inches; 3-inch wide heel. A reward will 
be paid for return of goods or arrest of thief.” 


The Stover Mfg. Co., Freeport, Ill., are manu- 
facturers of the Ideal Duplex feed mills. In their No. 
3 mill the grinding burrs are double, 9 inch diameter, 
made of white iron and are very hard and serviceable. 
The center burr has two grinding surfaces and runs be- 
tween the two outside burrs. The pulley is 12 inch di- 
ameter, with an 8 inch face, attached to the end of 
shaft for convenience of putting on and taking off the 
belt. 


Farwell, Ozmun, Kirk & Co., St. Paul, Minn., send 
out a very attractive calendar for 1901. This shows 
Abbott Graves’ exquisite picture entitled “His Coat of 
Arms,” in which an old salt is proudly showing the 
elaborate tattooing on his forearm to a curly-headed 
youngster. One of these handsome calendars will be 
forwarded the trade on application. When writing for 
same kindly add: “Saw it in THE AMERICAN ARTI- 
SAN.” 


The Bonney Vise & Tool Works, 3015 Chestnut St., 
Philadelphia, Pa., are manufacturers of Morrill’s old 
original saw set, Bjll’s pattern. The lower part of the 
moveable handle has a cog tooth engaging in a recess in 
the rear end of the plunger, thereby making a positive 
connection, causing the lever to draw the plunger back 
as well as force it forward. The plunger works in a cov- 
ered box, preventing the accumulation of saw dust and 
chips. The head is left open so that the operator can 
see the point of the tooth to be set. 
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The Cook County Retail Dealers’ Association met 
at the Great Northern Hotel, Chicago, Jan. 17, and 
decided to devote their attention to the retention of the 
Case garnishee law, the amendment of the pure food 
law and the adoption of a practical bill against fraudu- 
lent advertising. The members of the association are 
unanimously opposed to the new garnishee bill intro- 
duced into the Illinois legislature by Representative 
B. M. Mitchell. 


O. H. Allinson, Jobstown, N. J., dealer in agricul- 
tural implements, sends us one of his pretty 1901 cal- 
endars, entitled “Among the Philistines,” that shows a 
baby who in his wanderings along the parlor carpet 
has overset a tub containing four young puppies who 
are taking decided liberties with his nursing bottle and 
person generally, much to the young man’s extreme dis- 
comfiture. It is a very attractive affair, and no mis- 
take. Dealers writing for one should kindly add: 
“Saw it in THe AMERICAN ARTISAN.” 


On Jan. 10th the traveling and office force of the 
Peters Cartridge Co., Cincinnati, O., were given their 
second annual dinner at the Business Men’s Club, that 
city. O. E. Peters, president of the concern, acted as 
presiding officer. Those present were T. F. Norton, 
Kansas City, Mo.; M. Kaufman, New Orleans, La.; 
J. E. Avery, Atlanta, Ga.; T. H. Keller, New York; T. 
H. Keller Jr., New York; John Parker, Detroit, Mich. ; 
J. S. French, Jackson, Ohio; John H. Mackie, Madi- 
sonville, Ohio; A. M. Beekley, F. C. Tuttle, B. B. Tut- 
tle, L. R. Myers, Ad. Roll, O. E. Peters, G. M. Peters, 
J. H. McKibben, Cincinnati; George King, King’s 
Mills, Ohio. 


Gruenhagen Bros., St. Anthony Park, Minn., are 
sending out a small. postal card to the trade, calling 
attention to their goods. This little postal is 11 inches 
wide and 28 inches long, written on both sides. It calls 
attention to some of the goods they handle, which 
includes the Triumph Eclipse steel ranges and cook 
stoves, the Bowen refrigerators, steel cooks in all sizes 
either wood or coal, with duplex grate and sectional top 
made of polished steel and with cast linings; the Prizer 
hot air and hot water combination furnaces, Prizer base 
heaters, surface burners, etc. One of these postals will 
be forwarded the trade on application. When writing 
for same, kindly add: “Saw it in THe AMERICAN 
ARTISAN.” 


A press dispatch states that the projected $12,000,- 
000 pipe and tube plant at Conneaut, Ohio, is looked 
upon as a direct blow at Pittsburg’s prestige. The 
Pittsburg Dispatch, in discussing this matter, says if it 
be carried into execution, the two greatest combines of 
recent creation, with J. Pierpont Morgan, John D. 
Rockefeller and the Standard Oil Company’s millions 
on the one hand, and Andrew Carnegie and his young 
partners on the other, will be brought into the bitterest 
kind of competition. “The erection of such a plant on 
Lake Erie will be one of the severest blows ever received 
by Pittsburg, and the announcement is regarded as a 
warning to the railroad combination that high freight 
rates are becoming insurmountable barriers to the suc- 
cessful manufacture of iron and steel in Pittsburg, in 
comparison with more favored spots.” 
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Henry Disston & Sons, Inc., Philadelphia, Pa., 
send us a very artistic and attractive daily reminder for 
1901. This book is unique among works of this char- 
acter. It has a pretty red cloth cover, with silver em- 
bossed lettering. The pages inside contain pages for 
memoranda for every day in the year. Each page is 
6x714 inches in size and contains ruled spaces for 
memoranda for a week. On the back cover are yearly 
calendars for 1901 and 1902. The handsome covers 
are an extremely valuable feature of this book, as they 
keep the memoranda covered and hence hidden from 
curious eyes. The trade should certainly secure one of 
these very serviceable and attractive memorandum 
books. When writing for same, kindly add: “Saw it 
in THe AMERICAN ARTISAN.” 


Farwell, Ozmun, Kirk & Co., the St. Paul whole- 
sale hardware house, are experiencing a healthY up- 
ward growth year after year. In 1900 they had 43 
traveling men looking after their interests in western 
and northwestern territory. For 1901 they will have 
50 knights of the grip out in their interests. Every 
department of their business has shown a marked im- 
provement during the past year. One department to 
which special attention should be called perhaps being 
their bicycle and bicycle sundry department, which has 
been so ably managed that it has proven an exception 
to the general hard luck of bicycle jobbers the past 
year. Thephenomenal growth of this northwestern house 
shows that the sceptre of hardware jobbing supremacy 
like the center of population is edging its way west- 
ward. There was a time when Chicago held the key to 
the western hardware jobbing trade. Today jobbers 
at St. Paul and other pointe carry as complete an as- 
sortment as the Chicago firms, and have the advantage 
of being able to make quicker shipments to the trade in 
their section. 

This firm are sole distributors in the United States 
of Heary Sears & Son cutlery, Queen shears, razors and 
silver plated ware, Sears & Son pockets, carvers and 
butcher knives. They are helping their trade by send- 
ing them a large line of electrotypes for advertising 
purposes, free. 


MISSOURI DEALERS WILL [/iEET. 





E. Thomas, secretary of the Missouri Retail Stove 
and Hardware Dealers’ Association, is sending out the 
following call to the third annual meeting of the Mis- 
souri Retail Stove and Hardware Dealers’ Association : 

“Are you a member? If not you are standing in 
your own light. To make this movement a success 
it requires the united support of the retail dealers of 
the state. You are as much interested as any dealer— 
although you may think you are not. With a large 
membership we will be able to correct some of the 
various ills that are afflicting the retail trade. There 
has been an interstate association formed, and, with 
its aid, important and beneficial results can be accom- 
plished. Don’t say, ‘nothing can be done.’ Something 
can be done—but not without your aid. Retail dealers’ 
associations are being and have been formed in all our 
sister states and flattering reports are being received 
from them. Don’t be a drone. Lend your aid to a 
power that will be beneficial to you. The initiation fee 
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is only $3.00, and I trust if you are not a member you 
will at once send that amount to the undersigned and 
have your name enrolled, and on February 19, 1901, 1 
will be pleased to meet you at the Coates House, in 
Kansas City, where we hold our next and third annual 
convention. 

“We have secured a rate of one and one-fifth fare 
on all railroads in the state, and when you buy your 
ticket, buy it for only way, and take certificate from 
station agent, when you will be furnished with trans- 
portation on your return for the addition one-fifth fare. 

“Reduced rates have been secured at the Coates 
House and an interesting program has been arranged. 

“Now do not delay in sending in your name to 
the secretary, as the transportation committee desire 
to know about how many will attend, and also the 
proprietors of the Coates House wish to prepare for 
the members who may attend. If you cannot be pre:- 
ent, send us your name, but we would much rather yuu 
would be at the meeting.” 

The following program has been provided for the 
meeting : 

FIRST DAY. 

Tuesday, Feb. 19, morning session, 10 o’clock. 
President’s address, report of secretary and treasurer, 
report of executive committee, report of grievance com- 
mittee. 

Afternoon session, 2 o’clock. Address, “How to make 
the association so popular that it will be an inducement 
for all retail hardware dealers to become members,” 
Fred W. Cozzens. Discussion. Question box. 

SECOND DAY. 

Wednesday, Feb. 20, morning session, 10 o’clock. 
Executive session; report of special committee. 

Afternoon session, 2 o’clock. Address, “The Bene- 
fits to be Derived from the State and Interstate Asso- 
ciations,” H. A. Cole, Council Bluffs, Ia.; discussion ; 
address, “Benefits of Local Organization,” H. G. Koe- 
nig, St. Louis. 

THIRD DAY. 

Thursday, Feb. 21, morning session, 10 o’clock. 
Executive session; election of officers. 

Afternoon session, 2, o’clock. Address, “The Re- 
lation of the Retail Merchant to the Jobber,” Jas. A. 
Massie, Kansas City; discussion, question box; resolu- 
tions in writing. 

a 


ST. LOUIS RETAILERS MEET. 


On Jan. 9th the annual meeting of the St. Louis 
Retail Stove and Hardware Dealers’ Association was 
held and the following officers were elected for the en- 
suing year: F. A. Kannsteiner, president; John May, 
first vice president; August Steinmeyer, second vice 
president ; Adolph Geschwinder, secretary ; Louis Boehl, 
treasurer. 


—_ + @ oe --— - ——____- 


DAILY TRAINS TO ST. PAUL. 


Minneapolis, Ashland, Duluth and the Northwest, 
leave Chicago from Central Station, 12th St. and Park 
Row (Lake Front), via. Wisconsin Central Ry. Nearest 
ticket agent can give you complete information. Jas. 
C. Pond, Gen. Pass. Agt., Milwaukee, Wis. 
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BANQUET THEIR EMPLOYEES. 





The growth of the northwestern jobbing house of 
Farwell, Ozmun, Kirk & Co., St. Paul, Minn., is amply 
shown by their recent fourth annual banquet, held at 
the Ryan Hotel, St. Paul, on Jan. 3d. Covers were 
laid for 227, and an enjoyable time was experienced 
by all. 

President R. A. Kirk gave an address, in which 
he spoke of his recent trip to Egypt and the old world, 
and said in closing: 

“If I can stimulate you even a little by anything 
that I can say to strong endeavors to give loyal, faithful 
service to our house, to study and work, even more faith- 
fully than we have heretofore done, to advance our in- 
terests, I shall feel richly repaid. Our house needs 
your very best and cannot afford to take less. If there 
be even one person of our number who has been giving 
less than this, for the sake of the house and for his own 
sake, let him resolve that from this night it shall not 
be so. 

“We start out in the twentieth century with bright 
prospects. Our house is well organized in all its de- 
partments; our corps of fifty traveling salesmen, we 
believe, takes second rank with none in the field, and 
we purpose to have them, and also the entire house, so 
thoroughly equipped for successful work that there shall 
be no reasonable excuse for even a partial failure in se- 
curing the results which we have in view. Let us, every 
one, see that we do our duty, and thus may we jointly 
and severally contribute so generously toward the pros- 
perity of our house in these early years of the twentieth 
century that we shall prove ourselves deserving of the 
large opportunities that have been given us and may 
the success of our house during the past forty-one years 
of its existence be outstripped by the results of our 
labors in these years that are to come.” 

= 
BUSINESS CHANGES. 
NEW FIRMS. 
Osakis, Minn.—William Shinners: 
Hanley Falls, Minn.—I. Johison. 
Westbrook, Minn.—H. Schoenberg. 
Lester Prairie, Minn.—Weise «& Schmidt 
Comfrey, Minn.—F. Horesji. 
Aberdeen, S. D.—Culver Bros. 
Andale, Kan.—Gerhart May. 
Columbia, S. C-—H. A. Webb. 
Des Moines, Ia—Des Moines Iron Co. 
Kaufman, Tex.—Malone & Higgins 
Knoxville, Tenn.—William Schuler. 
Lewiston, Me.—J. H. Stetson Co. 
Lincoln, Neb—American Range & Hardwzre Co. 
Richmond, Vt.—J. O. Olmstead. 
Riverside, Cal—Franzen Bros. 
Roff, I. T—Van Winkle Hardware & Implement Co. 
Stockton, N. J.—Richard Chambers. 
Sadorus, Ill—N,. R. Hixon. 
Watertown, N. Y.—Pool & Sill. 
CHANGES. 
Wagner, S. D—Woody & Turck succeed Dalrymple & 
Woody. 
Canastota, S. D.—Muehl & Lemleke succeed J. A. Beaner 
& Co. 
Canastota, S. D.—Ryan & Haeen succeed F. M. Staples, 
liardware and implement dealer. 
Canton, S. D—The Cloud, Reppe & Moulton Co., hard- 
ware dealers, dissolve partnership, Mr. Cloud ietiring. 
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Aiken, S. C.—The Powell Hardware Co. succeed Powell 
Bros. 

Beattie, Kan.—Cole & Helverine succeed Bell Bros. 

Greeneville, Tenn.—The John M. Jones Hardware Co. will 
soon occupy the store on Main street purchased from the 
Allen heirs. 

Kaufman, Tex.—Carlisle, Beaty & Co. succeed A. E. Car- 
lisle & Co. 

Lansing, Mich.—J. Stahl & Son succeed R. D. Hansel. 

Minneota, Minn.—W. B. Gislason, of the Corner Hard- 
ware Co., takes as an assistant, Mr. W. C. Gowin, formerly 
of Sanborn. 

Morning Sun, Ia—Mr. McCullough, of Wyman, Ia., suc- 
ceeds J. F. Bonner. 

Mt. Vernon, Tex.—LCutton, League & Majors succeed 
Mrs. C. N. Koonce. 

New Windsor, II].—P. E. Nichols succeeds Peterson & Co. 

Plymouth, N. Y.—Ransom Butts succeeds Walter Butts 
and A. S. Bartlett. 

Reading, Pa.—Henry F. Hertzog succeeds Hertzog & 
Heilman. 

Reidsville, N. C—P. Houston Neal, of Danville, succeeds 
W. M. Parker & Co. 

Sioux Falls, S. D—E. W. Hackman succeeds C. H. Vin- 
cent. 

Thomasboro, Ill—Henry Fiedler buys the interest of 
James Leonard in the hardware business. 

Thomas, Okla.—W. S. Shepard buys the interest of Will 
Tracy in the hardware business. 

Tully, N. Y.—James T. Irwin buys a half-interest in the 
hardware business of F. C. Hayford. 

Woodside, N. Y.—John W. Petry, of Long Island City, 
succeeds John Schreiner. 

Alden, Minn.—-F. P. Kelly succeeds Clark & McConnell. 

Fairfax, Minn.—Chambers Bros. succeed Blien’s hardware 
business. 

Morton, Minn.—Keefe, Strengel & Co. succeed Keefe & 
Heins. 

Lone Rock, N. D.—Mead & Beck succeed D. E. Mead. 

Wilmot, S. .D.—T. Atkinson succeeds L. E. Hougen. 

Huron, S. D.—G. Flower succeeds H. O. Smith. 

Clear Lake, S. D—C. H. Gile succeeds H. O. Amundson. 


STOPPAGES. 


Buffalo, N. Y.—John D. Meister 

Union Springs, Ala—M. W. Johnston. 

Osakis, Minn.—Lewis & Sargent, hardware dealers, sell 
out. 

Blakely, Minn —Weise & Schmidt, hardware and imple- 
ment dealers, will move to Lester Prairie. 

Fulton, S. D—N. H. Twogood, hardware and implement 
dealer, has sold out. 

Gebo, Mont.—C. A. Talmadge, hardware dealer, has as- 
signed. 

Tivoli, N. Y.—Curtis & Vandebogart are closing out their 
hardware stock. 

Waukesha, Wis.—C. A. Haertel disposes of his hardware 
business. 


MISCELLANEOUS. 


Denison, Tex.—The Hall-Leeper Hardware Co. has just 
built a new office in the center of their store. 

Des Moines, Ia.—L. C. Kurtz, having recently bought the 
building at 312 West Walnut street, will remodel it, and later 
will move his hardware store there. 

Green Valley, IIl—G. A. Firth is preparing to build an 
addition to his hardware store. 

Houghton, Mich.—I. E. Swift & Co., hardware dealers, 
will shortly add the room just west of their present quarters, 
in the Shelden-Calverley buildinz. 

Larned, Kan —A. A. Doerr has bought the south half of 
the Wilson block and will take possession of it with his 
hardware and implement business. 

Toledo, Ohio.—Bostwick, Braun & Co. are working on the 
plans for their new hardware building, on Huron street. 

Borup, Minn.—Anderson & Pepple, fire. 

Damariscotta Mills, Me—Ira J. Oliver, fire. 























THE AMERICAN ARTISAN. 35 


Third Annual Convention Kansas Retail Hardware 
Dealers’ Association. 


MONDAY AFTERNOON SESSION. 


The third annual convention of the Kansas Retail Hard- 
ware Dealers’ Association was held in the parlors of the All- 
mon House, Kansas City, Kan., on Jan. 14 and 15. It was 
2:45 p. m. when President Frank Rudy, of Paola, called the 
meeting to order, the following dealers being present: 


Adams, George H., Hiawatha. 
Walters, J. M., Robinson. 

Berger, J. O., Anthony. 

Boyle & Co., W. J., Garnett. 

Bozek, J. M., Ada. 

Culver & Bailey, Topeka. 

Chaney & Morton, Topeka. 

Chime, H. M., North Topeka 
Forbes, D. H., Topeka. 

Fought, J. H, North Topeka. 
Gilbert, S. J., Arkansas City. 
Greeley Hardware Co., Greeley. 
Griggs, P. W. & Co., Topeka. 
King, E. I., Logan. 

Loomis, I. M., Wichita 

Rose & Son, J. R., La Crosse. 
Thomson Hardware Co., W. A. L., Topeka. 
Van Dorp, Louis, Topeka. 

Wiles & Winter Hardware Co., Cherokee. 
Wolf Bros. & Cole, Topeka. 

Robert T. Kolterman, Vlietes. 

J. F. Hill, Topeka. 

George Anderson, St. Marys. 
James H. Hamilton, Arkansas City. 
C. E. Hubbard, Topeka. 

Snyder & Snyder, Oakley. 

W. H. Isham, Maple Hill. 

Wm. Koch, Hope. 

G. W. Henderson, Ellis. 

Bryan & Riggs, Dexter. 

A. Hardy, Lewis. 

Western Hardware & Implement Co., Moundridge. 
Beloit Hardware Co., Beloit. 

W. R. Bigger, White City. 

W. A. Plank, Armourdale. 

Frank Rudy, Paola. 

W. M. Leavitt, Marysville. 

Oscar Roehr, Topeka. 

H. C. Rushmore, Topeka. 

Charles Parks, Parsons. 


The first thing in order was the reading of the minutes of 
the last annual meeting, held at the Hotel Throop, Topeka, on 
Jan. 13 and 14, 1900. The minutes were accepted and Presi- 
dent Rudy appointed Oscar Roehr, of Topeka; W.. H. 
Foucht, Topeka, and James H. Hamilton, of Arkansas City, 
as an auditing committee. President Rudy stated that he 
would defer the appointment of a committee on resolutions 
until Tuesday morning. 

Secretary W. E.Griffiths, of the Kansas City (Kan.) Com- 
mercial Club, was next introduced and asked the visiting hard- 
ware men to visit the club rooms of that club, at Sixth and 
Minnesota streets, Monday evening and enjoy a social ses- 
sion with the local business fraternity. 

President Rudy accepted this kind invitation on behalf of 
the association. 

Remarks for the good of the association having been 
celled for, W. H. Foucht, of Topeka, took the floor and said: 
“It would be a good thing for dealers to take into considera- 
tion some topic along the line of trusts. Each secretary of a 
State hardware association should correspond with his fel- 





lows and, as far as possible, each individual hardware dealer 
should throw his influence to manufacturers and jobbers who 
would promise to work against the barb wire and wire nail 
trusts. This can be done if the association membership in 
Kansas, Nebraska, Missouri and other western states throw 
their influence to anti-trust jobbers and manufacturers. To 
smash trusts you must keep hammering along these lines. If 
all Topeka hardware dealers should combine they could get 
lower freight rates—could get Kansas City rates in fact. If 
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our Topeka dealers should ship every carload of nails over 
the Union Pacific the other railroad freight agents would 
look into the thing and would make lower rates. Here, as in 
the case of the trusts, victory will ensue if the hardware men 
concentrate their strength.” 

James H. Hamilton, of Arkansas City, said: “The Inter- 
state Retail Hardware Dealers’ Association can accomplish 
a great amount of good in some lines, and local associations 
could do efficient work along other lines. To accomplish 
anything, combination and co-operation are essential. It is 
useless for a hardware man to do anything by himself. A 
certain St. Louis jobbing house sold a man in our town, who 
was putting up a new house, $200 worth of hardware. This 
firm sends one man to visit the retail hardware trade and 
another to visit everybody else. The second man perhaps 
ostensibly sells mackintoshes and rubber goods, but will sell 
hardware to private parties if he gets a chance.” 

President Rudy read his annual address, as follows: 


PRESIDENT’S ADDRESS. 


PROPOSED AMENDMENT TO THE BY-LAWS. 

In presenting to you my second annual report, I wish 
to say that it should be the rule of this association that no 
one should hold the office of President but one term, and 
hope such a clause may Le inserted in our by-laws before the 
close of this meeting. 
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I have endeavored to serve the association to the best 
of my ability, with the limited amount of time I had at my 
command for the work. 

To some it may appear, upon the surface, that there 
has been very little work done in the past year, but if you go 
beyond the surface and study some of the association’s prob- 
lems, you will see that our work has not been in vain. 

GREATER INTEREST IS NEEDED. 

What we need most in Kansas is a greater interest in 
the work by several hundred cealers, who are not members 
of any association. If the question was asked them if they 
believed that there was any benefit in associations I do not 
believe there would be one out of ten who would say there 
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was not. The benefits are beyond question. This has been 
demonstrated many times in the organized states. It is 
only a question of whether you wish to pay into the associa- 
tion a paltry sum each year and receive the benefit of your 
own state work, also the work of the interestate association 
at the same cost. 

SOLICITATION OF MEMBERSHIP NECESSARY. 


Some of our sister states have cxpended large sums in 
getting dealers interested. This work is similar to the life 
insurance business. No one will deny that it is a good thing 
and that you owe it to your family to give them some protec- 
tion in case of your death, but very few become insured with- 
out someone speaking to them in regard to the matter. The 
same is true in regard to your business. You are in it to 
make a living and accumulate something for the time that 
comes in every man’s life when his steps become slower and 
he has to step aside and give way to younger blood. Can 
you afford to neglect your interests at this time? 


SHOULD COUNSEL TOGETHER. 


There are many striving for the same dollar you are 
after and, unless you protect yourself, the other fellow will 
get the li.n’s share of what would justly Le yours. 

If we work unitedly and counsel together as to ways and 
means to eradicate some of the evils of our business, the time 
will be short until we get justice from jobbers and manu- 


facturers. 
NOT A PANACEA. 


There is not a dealer in this state that has not got some 
grievance. We do not claim that the association can cure all 
your ills, but we do claim that much can be done through 
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the state i..d interstate association toward relieving you of 
the practice of catalogue and department store competition, 
by bringing pressure to bear on the manufacturer, through 
the jobber, to make a fixed price at which his goods shall be 
sold. At the conference held in Chicago in March, there 
were ten states represented. If it had been your privilege to 
converse and counsel with the representatives of those states, 
you would not hesitate as to what the future of this work 
will be. 
A PROSPEROUS YEAR. 


This has been a prosperous year for our state. In many 
respects it has never been equaled, and, as we start the new 
year, and century, let us resolve to give our united support 
to the interests of the business we love (for I believe there 
is no succssful hardware dealer that does not love his busi- 
ness) and Kansas will be known as having one of the best 
associations in existence. To those who have given me assist- 
ance in this work the past two years, I thank. The efforts 
we have put forth have been well repaid, and to my suc- 
cessor, whoever he may be, I will give all the assistance I 
can to further the work, and when another year has rolled 
around we may be able to see more of what the future has in 
store for the retail hardware dealer. 

Thanking you all for your indulgence, and hoping that 
we may all have a prosperous year’s business, and many new 
members before we meet next year. 

President Rudy’s address was followed by applause. The 
next article on the program was the report of Secretary J. A. 
Cole, as follows: 


SECRETARY’S REPORT. 


RESOLUTIONS SENT TO STATESMEN. 

In compliance with my instructions at our last meeting, I 
mailed a copy of resolutions in regard to “Trusts” to each 
of our United States senators and congressmen, and a favor- 
able reply was received in each case. 

FORMATION OF INTERSTATE ASSOCIATION. 


The committee appointed for the purpose of selecting a 
representative to attend the nieeting in Chicago, on February 
12, for the purpose of forming a national association, pre- 
vailed on our president to represent up with the power to 
join said association ‘if in his judgment he deemed it advis- 
able. Upon his return he advised me that the result of the 
meeting was the forming of a national association called the 
Interstate Retail Hardware Dealers’ Association, with Z. T. 
Miller, of Bloomington, IIl., as president, and R. F. Berry, 
of the same place, as secretary. He also informed me 
that the Kansas Retail Hardware Dealers’ Association had 
become one of its charter members, and that our dues to 
said association would be one dollar for each of our active 
members, payable quarterly. 

FUTURE OF INTERSTATE ASSOCIATION. 


The interstate association now represents the following 
seven state organizations: Michigan, Indiana, Iowa, Mis- 
souri and North Dakota, and as most of the associations 
hold their annual meetings the last of January or the first 
of February, I have no doubt but it will double its member- 
ship in the next two months, and as I can show some very 
favorable reports from it already, I think we may expect a 
great deal from it in the future. On September 18 last, Mr. 
Fred H. Cozzens, of Detroit, was declared its permanent sec- 
retary. 

CIRCULARIZING WORK. 

In March I sent out about one thousand letters to the 
Kansas hardware dealers, inviting them to join our associa- 
tion, the result of which we secured several new members, 
but not as many as we hoped or expected, in fact, we have 
had much to contend with :n our association work for the 
past year, out here in “Sunny Kansas.” There has been lots 
of business and good weather all over the state, and the live 
hardware man has had to hustle to keep up with it, so that 
he has had very little time to cons:der the good he might do 
us all by joining us, while the cther hardware man has either 
sold out, or agrees with the farmer at the last election, who 












says he voted for Bryan four years ago, and had done fairly 
well since, so could see no reason why he should not vote 


for him again. 
BUT ONE COMPLAINT. 


Our members have been very well contentd for the past 
year, that is, as far as I have Leen able to judge, as I have 
received but one complaint and that was against an implement 
jobbing house, which is out of my jurisdiction, and was 
referred to our vice-president, Mr. Anderson, of St. Marys, 
he being a member of the implement dealers’ association. 

I have had many inquiries from dealers in regard to our 





Vice-Pres Oscar Roehr, Topeka. 


association, which I have answered to the best of my ability, 
and from which, I think, we may yet expect good results. 
George F. Anderson, of St. Marys, read the following 
paper on: 
SOME WRONGS THAT NEED RIGHTING IN THE 
HARDWARE BUSINESS. 





A WORLD’S WRONGS. 


Since that smooth, insinuating geni!emian, the Serpent, 
visited our unsuspecting Mother Eve at our old Homestead 
in the Garden of Eden, and by plausible argument, and char- 
acteristic misrepresentation persuaded her to do the wrong 
thing—the wrong thing has been done, and we have suffered 
in, by and for its doing—until today, in looking out over the 
world, one is constrained to ask which has the most numerous 
family of descendants—Mother Eve, or the wrong things 
with which this old earth is so densely populated. I believe 
it is a safe proposition that we see what we are looking to 
see; and if we are looking for wrongs, we can see them of 
every imaginable and actual kind—from the damning atroci- 
ties of that Goliath of villains—the insatiable Turk in his 
butcheries of the Armenians, to the despicable treatment the 
hardware men of this country have been subjected in the 
butchery of their profits by those other insatiable Turks—the 
trusts and combinations of the commercial world, in which 
we perform our daily tasks. 

AN EASY TRANSITION. 


From the thought of wrongs in genezal to the wrongs 
in particular, from which the hardware trade suffers, we will 
find the transition an easy one, and to a consideration of a 
few of those wrongs I invite your attention and ask your earn- 
est thought of the best and most practical way of righting 


them. Two premises I take as facts, that will be at once con- 
ceded: First, that there are wrongs, and, second, that these 
wrongs must be righted. 

FRIENDSHIP SHOULD BE CULTIVATED. 


Now, in the hasty look we take at these, let us commence 
close at home with the jealousy, distrust and want of warm 
friendship that exists between us locally, as competitors for 
business, and, instead of watching with jealous eyes every 
sale made by our competitor and distrusting the price at 
which it was made, or the manner in which it was made, 
let us cultivate that feeling called friendship until it is 
warm enough to eliminate both jealousy and distrust. It 
may be that we shall find, in eliminating these, that we have 
been able to modify, if not right, another of the wrongs in 
the hardware business; that is, price cutting. 


EACH HAS AN EDGE. 


How prone we are to think that we have “an edge” on 
this thing or that because of our skill and knowledge as a 
buyer, or the favorable circumstances under which we bought 
our goods, and how often we find, when we use that edge 
to obtain some advantage in selling, by cutting a little off of 
the price, that the “other fellow” has an edge that is just as 
sharp, or sharper, than ours and cuts deep, where we were 
only doing a little paring, or pruning. 

SELLING STAPLES WITHOUT PROFIT. 


Let us speak for a moment of the wrong of selling staple 
goods without profit. Figure the actual cost of doing our 
business and ascertain our cost by adding together the items 
of rent, fuel, light, insurance, taxes, interest on the capital 
and a reasonable salary; calculate the per cent this is on the 
amount of business we do; and how many of us are able to 
add that per cent to the laid down cost and not have the 
price thus obtained more than we can get for barbed wire, 
nails, poultry netting, and numerous other of the staple 
articles without getting any of a small percentage of profit 
we should have in addition to this actual cost. This is wrong. 
Every article sold should bear its percentage of the burden of 
expense. 

THE “CUT UP” CONDITIONS OF THE TRADE. 

Another of the conditions that confronts the hardware 
man of today is the “cut up” condition of the trade on many 
lines of goods formerly found exclusively in hardware stores. 
The time was when tinware, enameled ware and hardware 
notions generally were found only at hardware stores. Now 
every grocery store, very many of the dry goods stores and 
all general or department stores carry these lines of goods; 
very often carry them as leaders, sold without profit, or use 
them as gift enterprises to work off some worthless baking 
powder, or some other equally “snide” article. It is an old 
axiom that “two wrongs never make a right,” but might not 
the putting in of a neat spice department, in which spices 
were sold on a nail profit, tend to right this wrong? 

A MOST GLARING WRONG. 

Today perhaps one of the most glaring wrongs is the 
sale of, by the manufacturers of standard brands of mechanics’ 
tools to large department stores, and catalogued by them 
as leaders, at wholesale prices or less. The speaker re- 
cently had brought into his store, by a carpenter, a list of 
eighteen tools that he wanted to buy. He had made up the 
list from the catalogue of one of the catalogue houses, and 
wanted our prices on them, as he was not in immediate need 
of them, and as part of them were goods we did not carry, 
we asked him to make a list of his wants in order to get 
prices on the lot. We had the list priced, on all the items 
that were of standard makes, by two of the leading hard- 
ware jobbers of the United States, and found that their 
prices were in some instances more than the price of the 
catalogue house, the average price being about the same. 
The result was that we could not obtain prices on all the 
specifications, and so lost the sale. 

HOW TO RIGHT A WRONG. 

The retailer and the jobber must right this wrong by 
compelling the manufacturer to have his goods—when sold 
to catalogue houses—listed at a price that affords some profit 
to the seller, or the retailer must by at jobber’s price from 
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manufacturer, or drop those lines of goods. For myself, I 
am adopting the latter course. Years ago my display case 
of saws held a full line of a well-known brand of goods; 
today I sell one of that brand only when compelled to, and 
that is very rarely. The retail merchants of this country 
placed it in the power of these large manufacturers to reach 
the people, and the retail merchants, when fully aroused to 
the situation, will find some way of protecting their interests 
or to see to it that these goods do not reach consumers 
through them. 


SHOULD HAVE A STRONG DELEGATION PRESENT. 


I have strong hopes of some good being accomplished by 
the coming meeting of the Hardware Jobbers’ Association 
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and the Interstate Retail Hardware Dealers’ Association, 
which takes place in February. The state associations should 
have a strong delegation present at that meeting, as the job- 
bers seem inclined to handle these matters with great deli- 
cacy. And it goes without saying that the manufacturers do 
not want this matter stirred at all. So long as they can, as at 
present, sell everybody their goods, they want the situation 
to remain undisturbed. 
ITINERANT SALESMEN. 


Some of the other wrongs that need righting are the 
trailing of spring wagons and buggies about the country. 
The ste.l range racket that has been extensively worked, both 
to the detriment of the merchant and the farmer who 
bought the goods. The itinerant salesman of all these classes, 
who pay no taxes to state, county or town, nor bears any 
other of the burdens borne by resident merchants, and who 
always gives less value for the dollar than any legitimate 
merchant, should be suppressed. This subject should be 
carefully thought over, and some legislation secured to, at 
least, equalize the burdens spoken of. 

BETTER STATE COLLECTION LAW NEEDED. 


The wrongs we endure under the present system of doing 
a credit business without, you might almost say, any law to 
assist you in the collection of your bills, is a wrong that 
needs righting. Kansas should have a collection law that 
would assist to down the “dead beat,” instead of the mer- 
chant, and we shall fail of doing our full duty if we do not 
assist in getting such a law passed. A movement in this 
direction has already been made by the Grocers’ and Business 
Men’s League, who were in session at Topeka last week. 
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And this matter will be brought up again this week in the 
meeting next Wednesday and Thursday, in Kansas City, Mo., 
of the Western Implement and Vehicle Dealers’ Association. 


SOME NUTS TO CRACK. 

Thus, gentlemen, I briefly outline a few of the wrongs in 
our business, and, in concluding, leave you these “nuts to 
crack.” 

“How shall we create and maintain a warm friendship 
with our competitor? 

“How shall we best avoid price cutting? 

“How can be obtain a small margin profit from the sale 
of staple goods? 

“How best meet the competition of grocery, general and 
department stores? 

“How can we best reach the manufacturer who sells his 
goods to catalogue houses? 

“How can we prevent the peddling of buggies, steel 
ranges and other goods by non-residents? 

“In fact, gentlemen, how can we again obtain possession 
of our ‘Old Homestead,’ the Garden of Eden?” 

Mr. Anderson’s paper was warmly applauded. 

James H. Hamilton, of Arkansas City, in discussing this 
paper, said that he hoped the association would take some 
action in regard to a better collection law, as suggested by 
Mr. Anderson. 

President Rudy asked to be excused at 3:58 p. m., on 
account of important business, and Vice-President Anderson 
took the chair. 

Oscar Roehr, of Topeka, took the fioor and said: “To 
prevent dealers from cutting prices is a difficult nut to 
crack. 

“There would be a better feeling among dealers if they 
understood that other dealers were entitled to credit as well 
as themselves. This would alleviate price cutting. When a 
competitor makes a sale the dealer thinks the competitor 
must have cut prices or he could not have made the sale. 
It is often the case that, instead of cutting prices the competi- 
tor has better ability as a salesman than the dealer and gets 
a better profit than the dealer himself would have taken under 
the circumstances. 

“If dealers were more often friendly, instead of being 
antagonistic, they could talk over matters like these. Every 
man should be friendly with others who make a living in the 
same way that he does. Where prices are cut dealers should 
talk the matter over and get at the bottom of it. There is 
very little price cutting in Topeka.” 

W. A. Plank, Armourdale, said: “Competition cuts quite 
a little figure. If one wholesaler cuts a price you buy of 
him—not of one who does not. If one dealer cuts a price 
the public buy of him. Competition is more than the life of 
trade—it is business itself. The point comes in where whole- 
salers sell to other than legitimate trade.” 

J. A. Cole, Topeka, said: “The association has made 
better feeling among Topeka hardware dealers and has 
helped us.” 

On motion the meeting adjourned at 4:40 p. m., to meet 
Tuesday morning at 9 a. m. 

TUESDAY MORNING SESSION. 

The ‘luesday morning session of the Kansas Retail 
Hardware Dealers’ Association was scheduled for 9 a. m., 
but was not called to order by President Rudy until 10:40 
a. m. The first thing in order was the appointment of a 
committee on resolutions, consisting of James H. Hamilton, 
Arkansas City; S. J. Gilbert, Arkansas City, and T. H. 
Kiniry, Beloit. The next number on the program was 
the reading of a secret communication from President Z. T. 
Miller, of the Interstate Retail Hardware Dealers’ Associa- 
tion. Comments on this report were made by a number of 
dealers. 

she following paper was then read by James H. Hamil- 
ton, of Arkansas City: 


COMPETITION IN THE HARDWARE TRADE. 


THE SURVIVAL OF THE FITTEST. 
Competition in the hardware trade is not confined simply 
to that between hardware dealers. 












In the world there seems to be an absolute law of the 
survival of the fittest. We see it throughout the whole realm 
of Nature. 

Every fish in the mighty deep is surrounded by a host of 
deadly enemies, intent upon his destruction. They have no 
malice or ill will toward each other, but simply devour each 
other as a means to their own existence. It is said that the 
big fish eat the little ones. This is true, but, it is not all 
truth of the matter for the blood-sucking leech and the 
microbe live off of the larger organisms. The hardware 
dealer is as truly surrounded by competitors for existence. 
In the average town his legitimate competitors are probably 
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of about his own size, financially and mentally, and were 
these all, his troubles would not be great. But, on one hand, 
he has great monsters—the mail order houses, the department 
stores, and the jobbers who will sell to a country boy as 
cheaply as to a dealer. On the other hand, he has the leech and 
microbe kind—the grocery store trade, the dollar, dime and 
nickel racket stores, the baking powder and furniture polish 
gift enterpises, easy payment furniture stores, selling stoves 
on the installment plan, second-hand stores; lumber yards 
selling items of hardware, range peddlers and farmer agents. 
Is it any wonder that it requires exertion to exist? There 
is no business with which I am acquainted that has so many 
insidious competitors. 


RELATIONS WITH LEGITIMATE COMPETITORS SHOULD BE CORDIAL. 


With our legitimate competitors the hardware dealers, if 
they are honorable, we can have no ill will, but ought to 
have the most cordial relations. Yet, strange to say, in 
many places they are hardly on speaking terms. This ought 
not to be. True, we are all running for the same goal, 
SUCCESS. There has been no unfair means used in mak- 
ing the entry, we all have the same right to the track, we 
all have our friends to cheer us on. Is it fair, then, is it, 
friends? the time in which to reach the goal is too short, 
the road is already rocky and barren enough. 


THE SORDID PRINCIPLE UNDERLYING PRICE CUTTING. 


Yet there are some who think anything is fair that will 
down a competitor. Nails at 3 cents, when they cost 4. 
Loaded shells at 35 cents, when they cost 40. Barbed wire 
at 3% cents, when it costs more; and if I cannot sell a 
stove at a profit, my competitor shall not. This is poor 
business policy, even should you win. 
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Vinegar never catches flies, neither will a dollar come 
out of the sordid principle that says, he shall not make 
anything out of that because I cannot. 

You may break him up in his business, but by that 
time you will probably not be able to meet your own obli- 
gations. 

It will no doubt be a proud satisfaction to know that 
you have impoverished him and his family, but while this 
has been done, how much further have you progressed on the 
way to the goal of success; how much more able are you 
to compete with the new blood and new capital that will 
take his place? 

A BELIEVER IN CO-OPERATIVE BUYING. 

How much more pleasant to greet your competitor and 
his family as friends and allies, meet them socially, get 
better acquainted, talk over business matters, and troubles, 
agree upon fair and reasonable prices, blacklist dead beats 
for each other, borrow and lend of each other, as necessity 
may require, be honorable and fair with each other, com- 
bine your forces to meet the common enemies, large and 
small; to defeat them is to build yourselves up. By com- 
bined experience, exertion and capital, we ought to be 
able to buy’ and sell goods cheaper than our blood leech 
and microbe competitors, the grocery and racket stores. I 
am a strong believer in co-operative buying, although I have 
not had much experience in it. 

ILLEGITIMATE COMPETITION. 


It is not legitimate competition that compels a dealer 
to sell his goods at less than a good living profit. It is 
dishonorable competition. But there are dealers in the hard- 
ware business who think that they cannot win trade save 
by price cutting and other unprincipled ways, but in the 
end they never succeed. They may continue to exist, but 
that is not success. SUCCESS is the attainment of our 
purpose. There are very few of us in business for our 
health, or for pastime. Our purpose ‘s to prosper financially 
and with it mentally and morally. 

NOT THE ROAD TO SUCCESS. 

Price cutting never leads to financial success. In your 
own mind just recall a few of the most prosperous dealers 
in different lines of trade, inquire into their manner of 
doing business. You will find that they are not price 
cutters. In a certain community there will be just about 
so many goods sold in a year. 

Because you are cutting the price of nails does not 
induce a laborer or merchant to build a new house, or 
because you cut $5.00 on a steel range does not induce a 
farmer to throw away a good cooking stove in order to 
buy a new one from you. No, sir; he should rather pay 
a range peddler $69.00 for one than to pay you $45.00. 

SUCCESSFUL DEALERS GET FAIR MARGINS. 

There are only so many bale ties needed in your com- 
munity. You cut the price to 90 cents, when they cost 89 
cents. Your competitor will follow your price, and neither 
of you make a cent. He is not a good business man who 
does business in this way. The most successful, the only 
successful, merchants are those who always ask and get a 
fair margin of profit on all their goods. 


MEETING ILLEGITIMATE COMPETITION. 

What I have said is intended to apply only to regular 
dealers, in competition in staple and standard goods. Each 
one must treat grocery and racket store trade as he may 
deem best; their goods are generally of inferior quality. 
The grocery store trade [ consider contemptible and _ ille- 
gitimate on their part, and I will not buy groceries from 
one who does it. But the less attention the dealer pays 
to them the better, as we cannot get their trade from them. 
They have a cinch on the farmers, who must buy their cheap 
wares from them in order to get anything for their produce. 
As to the racket store trade, the only way to combat them 
is for all the dealers in the town to meet their prices, and 
they will soon quit. 

We have had several strong attempts to establish large 
racket stores in our city, and although backed by good men, 
with plenty of capital, they have had to pull out 
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OUR MEANEST COMPETITORS. 


Our meanest competitors at home are the easy-payment 
furniture house, selling stoves on the installment plan, and 
these so-called second-hand stores selling new, cheap goods, 
and the lumber yards that sell nails, roofing, cresting, etc., 
to their customers. For these blood sucking leeches I know 
of no remedy but to treat them as serpents; whenever you 
see a head, crush it if you can. 


BLIGHTING INFLUENCE OF DEPARTMENT STORE COMPETITION. 
Our friends in the larger cities can no doubt tell us 
abou‘ the blighting and destroying power of the great depart- 
ment stores. They are recent innovations in the commercial 
world, yet their progress has been marked by the death 
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struggle of thousands of legitimate business ventures, and 
their success largely attained by the life blood, purity and 
virtue of multitudes of young men and women, so poorly 
paid that honor ceases to be a virtue. 


CATALOGUE HOUSE COMPETITION. 


What the department stores have done for the cities, 
the catalogue houses are doing in the country. Our brothers 
in the larger cities find it an up-hill work to do a profitable 
legitimate hardware business. I am personally acquainted 
with dealers in a large city, who occupied the whole three- 
story buildings with a general stock of hardware and house 
furnishing goods, twenty years ago, who today do not need 
one single room to carry such an assortment as they deem 
necessary to supply their demands. Year by year the growth 
in size and number of the great catalogue houses show that 
they are sapping the life of the country dealers. Some 
writers say to meet their prices. That is very good, if 
you had the opportunity, but nine times out of ten you do 
not get a chance. But if you did, where is your profit, as 
on most standard goods they sell them as cheap or cheaper 
than your jobber does to you? I must confess that I do 
not know of any way to compete with them and live. 

SO-CALLED JOBBING HOUSES. 

Then there are some so-called jobbing houses, especially 
in sporting goods, heavy hardware, and machinery sup- 
plies, who will send you a catalogue and price list, soliciting 
your trade, and will send the same lists to any country boy 
who will write for them, and sell him the goods, too, if he 
will send the money. 


THE AMERICAN ARTISAN. 


GIFT ENTERPRISES. 


You are all acquainted with the gift enterprise of the 
baking powder, furniture polish, and soap manufacturers. 
You have seen whole loads of enameled ware, roasting 
pans, carving sets, butcher knives, toy wagons, etc., given 
away to induce people to pay a big price for an article other- 
wise not worth a penny. 

But t!ere are some honorable dealers in other lines of 
goods who so far forget their honor in business, and the 
rights of others, that they will make such gifts, as the dry 
goods merchant giving away scales, the clothing dealer 
giving away sleds, boys’ wagons, slates, etc., with every suit 
of boys’ clothing. 

It seems that nothing is suitable for gifts excepting in 
the hardware line. 

STEEL RANGE PEDDLER IS NOT A PRICE CUTTER. 


Then last, but not least, we have the range peddlers. I 
honor the range peddler, he is no cut price or gift enter- 
prise competitor. He is indifferent to all competition. He 
works for his living. But, unlike my legitimate competi- 
tor, he wants good pay for his work, and he gets it just 
as easily as he could get half as much. You pay him his 
price, or he keeps his goods, and he makes money by it. 

THE OBJECT OF THE ASSOCIATION. 

Now, my friends, I cannot tell you how to compete 
with all of these last competitors, but it is the object and 
purpose of this association to work out plans to that end, 
and to help you to accomplish that which you can never 
do alone. 

As individuals, we stand as powerless among a great 
host of illegitimate competitors as the little snowflake upon 
the mountain side among the great boulders, but united in 
purpose, in plan, in demand, we become like the mighty 
avalanche that carries the boulders and all obstructions before 
it with irresistible force: 

But remember, my friends, that the great avalanche was 
not formed in a day, or a week, or a year. It will take 
time, patience, labor, ‘money, to accomplish our purpose. 


The reading of Mr. Hamilton’s paper was followed by 
applause. 

J. M. Walters, Robinson, Kan., prepared the following 
paper, which was read by Oscar Roehr. 


TRIALS OF THE COUNTRY MERCHANT. 


ASSOCIATION WILL PROVE OF LASTING BENEFIT. 

I have been a member of this association for the past 
three years, have kept my dues paid, and am happy to say 
they are paid for the year Igor. 

I am deeply interested in the upbuilding of this associa- 
tion. I am satisfied that an organization of this kind, well 
attended and well worked along the line and for the pur- 
pose of which it is designed, will be of great and lasting 
benefit to every retail dealer in the state. But I am to speak 
of the trials of the country merchant. 

PETTY ANNOYANCES IN ALL LINES. 

In all lines of business there are more or less petty 
annoyances, which try the temper and prove the metal of 
him who caters to the general public as a retailer of goods. 
In the warp and woof of mankind there is an element found 
which seeks for defects, real or fancied, and makes it a 
business to parade them to dealers. I do not know that 
the hardware dealer gets any more of this than those in 
other lines of trade, but it is always an annoyance to the 
seller to have some obstreperous customer pick to pieces 
and find fault with a really meritorious article. No reason 
under heaven why he should do so, except that he is built 
that way, and can’t help it. Such a man, if he is ever 
fortunate enough to reach the “pearly gates,” will not be 
satisfied with the manner in which they are hung, and if 
Peter lets him in, will find fault with the grade of the 
streets in the New Jerusalem. 

DEPARTMENT STORE COMPETITION. 


Another trial which is most annoying is the competition 



















































































we have to meet in the department stores. For instance, 
when you carry a good, well selected stock in all the 
different lines that you deal in, and which the necessities 
of your trade demand, keep well posted in prices and latest 
improvements and good qualities of all the lines of mer- 
chandise that you carry, and in fact keep a good many 
things in stock that are not called for more than once or 
twice a year, do all of this, and then have a customer come 
in and tell you he can buy such and such an article of 
Montgomery Ward & Co., or Sears, Roebuck & Co., or 
some other department store, for perhaps 10 or 15 cents 
less than you offer, and if you don’t sell at their price, he 
will send to them for it, when we know all the time that 
the goods offered by these parties are invariably of an 
inferior quality. 
STANDARD GOODS ARE SAME PRICE EVERYWHERE. 


My experience teaches me that standard branded goods 
are always the same price everywhere, with the added cost 
of transportation for remote localities. You take the D—— 
saw for example, the department saw does not offer it 
at any less price than the ordinary retail dealer, but they 
bait them with an offer of an inferior grade of goods at a 
less price, claiming them to be just as good, and the farmer 
comes in and springs these prices on you to beat you down 
on the price of a genuine meritorious article. 

PURE NERVE. 


Sometimes, having been disappointed in the character 
or quality of the article purchased from the department 
store, they have the unmitigated gall to bring it in and 
ask you to exchange something you have in stock, and 
which was really what they wanted in the beginning, for 
their old shelf-worn ,fire-marked goods. Perhaps the size 
is wrong, or, in their haste to get cheap goods, they have 
made a mistake, and ordered something which was not really 
what they wanted, nor does it resemble it, and you, being 
in the trade, can readily dispose of it, or make the exchange 
with your jobber, and if there is any accommodation about 
you, or if you want to retain their trade, you will do it. 
Nit! 

A SHRINKING BUCOLIC. 

Not long since a customer of mine bought a sorghum 
pan of Montgomery Ward & Co., and when it arrived at 
the railroad station it was, on account of the inferior quality 
of the material of which it was made, punched full of holes 
and unfit for use. He came to me and wanted me to take 
up the correspondence with the shipper, saying that, because 
I was in business, I could get more prompt attention and 
quicker replies. He also thought I might be more influ- 
ential with the railroad companies, from whom he expected 
to recover damages. 

When I refused to have anything to do with it, he 
said he was needing the pan badly for immediate use, and 
would I not have my tinner fix the pan so it could be 
used, and send my bill to Montgomery for collection? Of 
course I felt in the humor to do anything to accommodate 
so good and loyal a customer. I fixed the pan, but I did not 
send my bill to Montgomery, Ward & Co. The exigencies 
of the case demanded that I have my pay, and Mr. Sorghum- 
maker had it to pay, and he has never got anything back 
from his department man yet. 

SHOULD STAND TOGETHER FOR EACH OTHER’S WELFARE. 


The trials of the country merchant are numerous and 
the solutions of the problems presented sometimes extremely 
knotty, and were it not for the want of that which for all 
mankind is struggling, money, we might shrink from endur- 
ing them. But, gentlemen of the association, I am free to 
inform you that our trials are nothing which can conflict 
with our duty to, or detract from, our interest in the asso- 
ciation. We should stand together for each other’s welfare, 
as have all other associations which have built up and 
flourished before us. 

CITY MERCHANTS HAVE NO TRIALS. 


I hope that every member of the association is as much 
interested in its success as I am myself. With a good, 
strong working organization, all over the state, obligated 


. 
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to stand by each other, many of the trials may be ameliorated, 
and great good derived by the indivi¢ -»l member. We are 
most all “country merchants.” Of course the city mer- 
chant has no trials. Everything is clear and bright; his 
sky unclouded and undimmed. 

ACCUSES FOREIGNERS OF %ACK OF LOCAL PATRIOTISM. 


These trials comes to one’s notic: and are more aggra- 
vating in a communi‘y of foreigners than among the native 
Americans. As a rule the majority of the foriegn born 
element does not care any more for his home merchant 
than he does for some one who lives a thousand miles away. 
It is the almighty dollar he is after, and he does not care 
much how he gets it. He cares nothing for the prosperity 
of his home town, nor does he stop to consider that every 
dollar he spends at his home marketing place helps the 
growth of thé town and adds its percentage to the value of 
his farm. It helps build up the churches and schools, makes 
for him a better market near home, and in every way bet- 
ters his condition. He is a constant reader of advertise- 
ments sent out by fake enterprises, buys of the traveling 
peddler, or sends his money away in response to mail offers, 
and almost always invariably gets beat is the venture. They 
will buy an old, worn-out stove without a name, and then 
kick because their home merchant does not keep on hand 
and in stock a line of repairs whereby they may doctor it up 
fit for use. 

Gentlemen, these are facts, not pipe dreams, as you all 
well know. Of course, I am giving you the worst side, the 
side on which fall the trials and tribulations. 


THE PENNY STORE. 


Another of the trials is the penny store. What do you 
think of a man whose brain capacity fits him to run a store 
and sell goods for a penny? He reminds me of the poor 
cripple in the cities who occupies a little two by four cor- 
ner, surrounded by popcorn and peanuts, soda, pop and 
gingerbread. He has brains without money, the other has 
money without brains. The first is trying to earn an hon- 
est living with little capital; the other is endeavoring, with 
his capital and his shelf-worn, bankrupt, shoddy stock, to 
prevent the legitimate dealer from making a profit on up-to- 
date goods. He will sell « few articles of everyday use, 
as long as he has any in stock, at less than cost, and then 
catch the purchaser on something of which he is ignorant 
of the price, or is utterly worthless, and cost him little or 
nothing at a fire or bankrupt sale. All these things tend to 
demoralize legitimate trade, and are among the unnecessary 
burdens which the country retail merchants are compelled 
to bear. 


THE SIMPLE-MINDED FARMER AND HIS CLOVER SEED. 


As I said before, the trials of the country merchant are 
numerous and weighty, especially when a farmer sells you five 
or six sacks of clover seed from a nice, clean sample, and 
brings the seed in sacks that have only been used once or 
twice, when they have really been used seven or eight times, 
and you get new sacks, and propose to him to empty the 
seed into new sacks. Oh! how hard he insists on you 
keeping his sacks. He will let you have them 5 cents 
cheaper. But no, you insist on putting the seed in the 
new sacks, as you are going to ship it and it will look 
better. The farmer finally agrees to empty the seed, and 
you tell him to hold the sack and you will do the emptying. 
Oh, no! you hold and I will do the emptying. You are 
not strong enough to lift the sack. Of course I have not 
caught on, but I keep wondering why he is so anxious 
that I shall not lift the sacks, why he even wants to put 
them om the scales himself to weigh, all the time talking 
about the sacks being so light. When you ship this seed, 
it is found to contain about ten pounds of sand to the 
bushel. You then begin to see light out of darkness, and 
understand the farmer’s solicitude that you should not 
injure yourself by lifting his loaded seed. This is what 
makes this proposition weighty, as well as the clover seed. 

CUSTOMER IS CAUSE OF CHILDREN’S CASTIGATION. 

These discouraging features of a country merchant’s 

business are not always by his customer. A great many 
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merchants buy the cheapest and bummiest goods the market 
affords, and when a customer looks over his stock and tells 
him he has nothing he wants, the merchant gets sore and 
discouraged, and goes home mad and scolds his wife and 
whips his children because he did not make the sale, when 
really his own lack of judgment, or negligence in buying, 
is the cause of it all. 

Man is the architect of his own success or failure. A 
good, live, up-to-date wide awake, money making business 
man can do an immense business in the country towns as well 
as in the larger cities, if he is built that way. 


The reading of Mr. Walters’ speech was followed by 
applause. 

W. H. Foucht, Topeka, next read the following paper, 
prepared by E. T. King, Logan, Kany: 


THE JOBBERS AND RETAIL DEALERS—THEIR 
RELATIONS TO EACH OTHER. 


JOBBERS AND RETAILERS SUFFER ALIKE. 


The jobbers and retail dealers are suffering alike, at the 
hands of the catalogue house and department stores. 

The latter are large buyers and stretch one hand to the 
factory and with the other deliver the goods direct to the 
consumer. 

Ignoring the jobber and robbing the resident retail 
dealer of his just per cent of profit. 

UNCLE SAM AS A PARTNER OF THE CATALOGUERS. 


The catalogue house has taken “Uncle Sam” into part- 
nership and he has proven a valuable ally. He goes direct 
to the house of the consumer. 

In the winter time he sits by the fireside with the family 
and with no one to “hinder or make afraid,” explains all 
about the goods and makes it plain that they would better 
make their purchases under the seal of government. When 
the older heads are busy he takes the boys and girls aside 
and tells them all about the guns, bicycles, games and other 
things pleasing and suggests that they become an independent 
purchaser. In the summer time he goes with the family to 
the shade of the trees and enjoys the cooling breeze while 
he endeavors to show them how he can make a dollar go 
farther than the home dealer. So the order is made out. 
They only intended to buy a few items, but so many things 
appear that were useful and needed that it lengthened into 
pages, and “Uncle Sam” succeeded in taking a nice bill from 
the home merchant, who is doing them so much good. 


DEPARTMENT STORE METHODS. 


The department store man works on an entirely different 
plan. 

He calls the purchaser away from home and its restrain- 
ing influences. 

He takes him into the big store building and shows him 
the “real thine.” 

He has told him, through the local papers, how he can 
buy a granite coffee-pot or a linen towel cheaper than of the 
dealers around the corner. Then he proceeds to show him 
around the store. 

Piles of goods on every hand, displayed to the best pos- 
sible advantage. 

Here is a special bargain, and there a special bargain, 
and so on, until he, catching the fever, begins to buy like 
those about him, who are crowding to be waited on, and ere 
long he is loaded down with goods and has parted with his 
money, and the hardware man and the clothier and the dry 
goods man, nor even the butcher, have felt the energizing 
influence of a customer. 

THE INFLUENCE OF BUSINESS ON REAL ESTATE. 

The jobber’s salesman calls to see the trade and the 
discouraged merchant points to “Uncle Sam” and the depart- 
ment store, and sends him away without an order. 

The more evenly business is distributed over the country 
the better it is for the country; the nearer a farm is to a busi- 
ness center the better the value of the land. The amount of 
business done in a town decides the value of both town and 
farm property. 
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Hence, any system of doing business that destroys or 
decreases the small commercial centers throughout the land 
is a direct injury to the whole land. The jobbing houses are 
a great factor in keeping up the retail concerns in the smaller 
cities and towns, therefore, the jobbers and retailers are of 
equal importance in distributing throughout the country and 
are wo.thy the encouragement and protection of the people. 

JOBBERS AND RETAILERS SHOULD GET CLOSER TOGETHER. 


The interest of the jobbers and retailers being mutual, 
would it not be well for us to get closer together? 

The jobber is in touch with the manufacturer, and sup- 
ported by the retail trade, can do much toward controlling 
the distribution of the products of the factory. 

While I do not think it possible to do away with depart- 
ment stores and catalogue houses, the jobbers can insist that 
they be put into a class by themselves and get such prices 
as will give the retailer a chance for his life. With rare 
exceptions the jobber can make us as good prices as the 
manufacturer will, and we can buy in smaller quantities. 

HOW THE JOBBER CAN HELP THE RETAILER. 

Hence, I suggest that we show a better recognition of the 
jobber by buying more of our goods from him and, in return 
for our loyal support, insist on a return of the favor by 
making us the right kind of prices. 

He can put a most effectual weapon in our hands 
against our so-called enemy. We must be put in a position to 
meet the prices of our new competitor. We must insist that 
he refrain from selling the consumer, the blacksmith, the 
wagonmaker and the contractor, and conduct his business 
directly in the interest of the retail dealer. 

My opinion is, that if we can buy the goods right and 
are willing to sell on a small margin, we can hold a good 
share of our trade. Sending away for goods is something 
the people will tire of and will go back to the local dealer 
if his prices don’t compel them to send away. Therefore, 
let us ask the jobber to help us overcome our common enemy 
by selling us goods on a smaller margin, and see that we 
always get the right prices. 

Mr. King’s paper was followed by applause. 

President Rudy then called on the auditing committee 
for their report, and Oscar Roehr, as chairman of this com- 
mittee, reported that they had examined the secretary’s and 
treasurer’s report and found it correct. The report was 
adopted and the committee discharged. 

The election of officers was next 
Oscar Roehr, Topeka, and T. H. Kiniry, 
appointed as tellers. 

Geo. F. Anderson, St. Mary’s, was elected as president 
for the ensuing year. 

Mr. Anderson, on being called on for a speech, asked 
the earnest co-operation of every member to work for the 
common good of all. 

Oscar Roehr, Topeka, was elected as vice president by 
acclamation. 

S. J. Gilbert, Arkansas City, and J. A. Cole, of Topeka, 
were placed in nomination for the secretaryship. Mr. Gil- 
bert withdrew, and Mr. Cole’s election was made unan- 
imous. 

W. H. Foucht, Topeka, moved that President Rudy 
appoint the five members of the executive committee for 
the ensuing year. This was carried. President Rudy then 
named the following: James H. Hamilton, Arkansas City; 
E. I. King, Logan; T, H. Kiniry, Beloit; J. M. Walters, 
Robinson; F. W. Bartlett, Kansas City. 

It was unanimously voted that these men be elected as 
executive committee for the ensuing year. 

Jas. H. Hamilton, Aarkansas City, moved that Geo. F. 
Anderson, St. Mary’s, be elected as delegate to the Chicago 
conference of the Interstate Retail Hardware Dealers’ Asso- 
ciation, and it was carried unanimously. 

Ex-President Rudy stated that he would do all in his 
power to secure new members for the association. 

The committee on resolutions reported as 
through Chairman Geo. F. Anderson, St. Mary’s: 

Resolved, That this association extend cordial thanks 
to the City Mercantile Club for its kind and courteous 
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treatment of the members of this association; also to the 
representatives of trade papers and press for their full 
reports of this meeting. 

stesolved, That our thanks are also extended to the 
retiring officers for their earnest work in the past. 

Resolved, That we express our sympathy with our 
absent members, E. I. King and J. F. Berger, on account 
of sickness, and trust they may not be again detained from 
meeting with us from same cause. 

Resolved, That we condemn the action of manu- 
facturers of standard makes selling their stock to catalogue 
houses, to be listed at prices that does not afford a small 
retail profit; that we all pledge our best efforts to the 
success of this association, to the end that some of the 
wrongs that daily surround us may be righted. 

The report was adopted and the committee discharged. 

The choice of the next meeting place was left to the 
executive committee. 

The meeting adjourned at 12:40. 


— — ~e-+ — 


CONVENTIONALITIES. 


The trade press were represented by Sidney P. 
Johnston, of THe AMERICAN ARTISAN, and Charles H. 
Burton, of the Stoves and Hardware Reporter. 


G. W. Gladding was on hand bright and early Mon- 
day morning to greet his friends in the ranks of the 
Kansas retailers in behalf of E. C. Atkins & Co., Indi- 
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anapolis, Ind. Mr. Gladding was distributing a very 
attractive and artistic souvenir in the shape.of a golden 
imitation of a saw with a section of a cross cut saw 
hanging pendant therefrom. On this pendant section 
was a four-leaf clover, on each of the leaves of which 
was the address of one of the popular branch houses of 
this concern. 


The Jackson Knife & Shear Co., Fremont, 0., 
were represented by E. 8S. Trites, who distributed an 
attractive souvenir of the occasion in a high grade lead 
pencil, which the dealers were pleased to receive. 


H. J. Ruhling, the Kansas representative of Geo. 
W. Trow. & Co., 172-176 Lake St., Chicago, dropped 
in on the convention in session at the Mercantile Club 
on Tuesday morning, and greeted his friends in the 
trade who were present. 


Monday evening the visitors to the convention were 
entertained at the rooms of the Mercantile Club of Kan- 
sas City, Kan. E. 8. McAnany, first vice president of 
the association, acted as chairman, and addresses of wel- 
come to the visiting hardware dealers were made by 
W. T. Atkinson, president of the club, and S. S. King, 
a local lawyer. Responses were made on behalf of the 
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association by President Frank Rudy, Paola, Secretary 
J. A. Cole, Topeka, W. J. Foucht, Topeka, and W. W. 
Haskell, Kansas City. After the speech-making was 
over light refreshments and punch were served and the 
evening was spent in genuine Bohemian comfort. 


ee 


THE DIFFICULTIES OF SELLING HARDWARE 
AT A PROFIT AND SOME PRACTICAL 
REMEDIES.* 





BY CHARLES F, SCHRAEDER, LAKE MILLS, WIS. 


LOCAL COMPETITION. 


We all realize that competition is strong, and cata- 
logue houses are spreading more and more through the 
country. I think hardware can be sold at a profit if 
there are not too many stores in the town. I will admit 
that there is always some trade that cannot be held. In 
the first place, the hardware man must be a real-born 
hardware man. He must understand the business and 
work hard to get the influence of his customers. I think 
that is the main thing—to get the people to think that 
you are working for their interest as much as you can. 
When they come into the store stop and talk with them, 
and when they ask your opinion about anything, stop 
and tell them your idea, as they will always appreciate 
it; and keep a large amount of different styles and differ- 
ent priced articles on hand. 


TREATMENT OF CUSTOMERS. 


When people come in and want something for 25 
cents, show them something for 25 cents, and show them 
the same style as those for 15, 20 or 30 cents, and give 
them the choice. As a rule they will always go away 
satisfied, and if a customer comes in that is in the habit 
of looking over department store goods, and you have 
those cheap goods to show him and also have the good 
goods he has a chance to compare, and as a rule he 
always will select the better goods. Where there is a 
chance to make a fair or good profit some merchants 
say that merchants ought to come together and make 
prices. I think that is entirely wrong, as there are 
always some people that you cannot depend on, and you 
will find among business men some are bright and 
hard workers, where others are sleepy and sit and do 
nothing and, where the dealers would make prices and 
have same prices, quite often people will just buy where 
they know prices are all alike, and the man that works 
hard will lose the sale, as some people will go where it is 
most convenient, and, furthermore, it causes a jealous 
feeling among business men. My motto is, get the 
people so that they have confidence in you and treat them 
pleasant and honest, and you will find that you can sell 
hardware at a profit. 

a oo -_ 

The Eclipse Stove Co., Mansfield, O., send us a 
very serviceable and attractive wall calendar for 1901. 
This calendar shows the Triumph Eclipse steel range, 
Mars Eclipse and Excel Eclipse. It also shows a pretty 
blue reproduction of “A Book About the Eclipse.” This 
firm will send one of these calendars on request. When 
writing for same kindly add: “Saw it in THe AMer- 
ICAN ARTISAN.” 


*Submitted in THE AMERICAN ARTISAN Hardware Store Management 
Competition. 
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Advertising Department. 


Our readers are invited to send in copies of their adver- 
tisements in the local press for criticism. All communications 
should be addressed to the “Advertising Department” of 
THE AMERICAN ARTISAN. 








The American Housefurnishing Co., 22 and 24 
East Seventh street, St. Paul, occupy a space 8% 
wide by 73@ high, in their advertisement, a reduction 
of which is shown herewith. The typographical dis- 
play is excellent, the headline and signature showing 


STEEL RANGE SENSATION 
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up clearly, even though the advertisement is greatly 
reduced. In our opinion, the advertisement would 
be more effective if simply the three styles of steel 
ranges in the cuts were shown and the lines about 
“misfit carpets, all sizes, half price and rugs one-third 


The — Who Bolts 
the Door............ 0.2... interests the burglar 


The Man Who Bolts 
His Food SO ea ee: interests the doctor. 


The Man Who Bolts 


the Nomination ** 


party managers. 




















So that the man who bolts interests different peo- 
| ple, depending on the kind of bolts he uses.— 
| What kinds of bolts are you using? We have a 
| complete stock. 


Ben Bolt 


THE HARDWARE MERCHANT. 


298CCCOCEO 
off” were left out, as well as the alarm clock, carpet 
cleaning soap and call bell were eliminated. In our 


opinion, the assorted bunch of goods thrown in helter- 
skelter across the advertisement is a decided detraction 
from the general effect. 

The advertisement of Ben Bolt is prettily dis- 
played and is certain to attract more or less atten- 


tion, but it is doubtful if the space could not have been 
used to better advantage. Bolts are only a small part 
of a hardware dealer’s stock, and unless Mr. Bolt 
has some special reason for desiring to sell bolts, it 
would seem that some of this space might have been 
better devoted to other goods that he has for sale. The 
punning on the word “bolts” is bad taste. A little pun- 
ning that is directly in line with the object of the 
advertisement may attract attention, but there is no 
sense in a hardware advertisement ringing in allusions 
to bolting doors, bolting food and bolting nominations. 


GREAT GRANITE... 


There ts seme Giffer- 
euee between agrear 
granite sale and the 
great GraniteWeseli 


“Honest injun now,” 
as tbe boy says. The 
cutineey gray +" 
is a as 
gece wecee, we. sell both and 

now. 


QUARANTEED 
GRANIT 


s 
A few years ago there 
was no such a thing, but- 
we now have two lines 
which we fully guaran- 
tee. 
Now you pay no extra ter the 


guarantec but fer the actual 
quality and mertt of the ware 
which is beyond all question 
the best cooking ware made. 


STRANSKA WARE. 


Made in Germany 
and imported to &t. 
Paul only by us. 


This handsdme ware. 

seamless in construc- 
tion, made of heavier steel than 
almost any other granite. 
Costs a littic more, butis war- 
ranted for 5 years. It can’t bo 
surpassed; mo. it can’t be 
equaied as an entire line. 


LAVA WARE 


This te made in 
America and in 
certain features 
surpasses any- 
thing else made in. 
the world. 
A particalar feature of this ware 
is its heavy stee! cooking pots, 
sauce pans, etc. They make the 
most substantial cooking tools 
/ made. 

We can't suggest prices, ol the line is 

so extended, but take one ite 


LAVA WARE TEA KETTLE, 
Two Sizes | $1-90 
4 is .25 4 
Thee are anenaial and will be 
repiaced if defective or chips off 
from ordisvary cooking. 
YES, OUR GREAT GRANITE is 


cheaper in the long run than 
granite sale. . ecied aes 


ST. PAUL HARDWARE CO, 


7th & Minn, Tel. Main 1015. 
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An occasional pun or two may be tolerated, but joking 
in advertising must be approached very jingerly. 

The St. Paul Hardware Company have a decidedly 
attractive advertisement of their granite ware. Their 
mention of a guarantee has the right ring about it, 
and the way in which the relative merits of Strauska 
and Lava ware is set forth is very striking and inter- 
esting. Housewives are certain to read this advertise- 
ment carefully and to recognize the fact that the 
goods of this house are of a decidedly superior quality 
and that the wares they offer are of a substantial 
and durable kind. 
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Keating and Ventilating. 


The Asbestine Mfg. Co., Windber, Pa., send us a 
little circular calling attention to their Asbestine stove 
lining. This material may be cut, chiseled, shaved or 
whittled. This circular contains testimonials from a 
number of dealers who have found this a very effective 
stove lining. 








The Western Aeolipyle Co., with headquarters at 
59 Lake St., Chicago, have been organized to look after 
the growing interests of the Aeolipyle Co. in western 
territory. R. E. Davidson is general manager of the 
company, and advises us that he would be pleased to 
explain the workings of this apparatus to the trade. 


The Lennox Machine Co., Marshalltown, Iowa, 
send us an interesting little advertising novelty in the 
shape of a pretty circular mirror with celluloid back. 
Thus mounted this is a very attractive little mirror, of 
suitable size for carrying in the pocket. The trade will 
find these souvenirs of the Lennox “Torrid Zone” 
furnace very attractive. They should write this firm 
for one at an early date, as the supply is limited. When 
writing them kindly add: “Saw it in THe AMERICAN 
ARTISAN.” 


Wiltsie F. Wolfe, who was an expert in the Heat- 
ing and Ventilating Department of the late Paris Ex- 
position, advises us in a favor dated Jan. 5 that all 
exhibits in Class 74, Department of Varied Industries, 
which were ordered returned to America, have been 
shipped and are due to arrive in the United States early 
in February. Mr. Wolfe is now engaged in the general 
winding up of affairs in his department at Paris and 
expects to return to New York City, arriving there 
about Jan. 28th. 


The Emmitt Heater Co., Sterling, Ill., send us a 
little circular describing their Walther patent Round 
Oak boiler for heating private residences, stores, hotels, 
schools, churches, greenhouses, factories, barber shops, 
etc. This heater burns hard coal, soft coal or wood. It 
requires attention but twice a day. The heating system 
can be controlled by the fire as the temperature of any 
room can be regulated independently of any other room 
by opening or closing the valve on the radiator, giving 
any desired heat. One of these circulars will be for- 
warded the trade on application. When writing for 
same kindly add: “Saw it in THE AMERICAN ARTI- 
SAN.” 


— 


MEETING AMERICAN SOCIETY HEATING AND 
VENTILATING ENGINEERS. 








At the senevth annual meeting of the American 
Society of Heating and Ventilating Engineers, to be 
held on Jan. 22, 23 and 24, at the rooms of the 
American Society of Mechanical Engineers, 12 West 
Thirtieth street, New York City, the following papers 
will be among those read: “French Systems of Low 
Pressure Steam Heating,” by G. DeBesson, Paris, 
France ; “Some Notes on Central Station Heating,” by 
W. H. Bryan, St. Louis, Mo.; “Time Limit on Con- 
tracts,” by R. P. Bolton, New York, and “Hot Water 
Heating System in Connection with High Pressure 
Steam Plant,” by J. Gormly, Philadelphia, Pa. 
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NATIONAL KITCHEN SINKS. 





The National Enameling and Stamping Co., Mil- 
waukee, Wis., are manufacturers of the National seam- 
less wrought steel sinks, shown in the accompanying 
cut. These sinks are drawn from a single sheet of 
heavy steel and are perfect in every respect. They are 
indestructible, odorless, and will outlast all other styles 
of sinks. The bottom is formed tapering to the waste 
outlet, which gives the sink a perfect drainage. The 





National Kitchen Sink. 


bow] of the waste outlet is stamped from the solid sheet, 
and is not seamed on. For this reason any kind of 
coupling or pipe can be attached more easily and satis- 
factorily. The line is furnished in six different finishes, 
and there are seven different sizes. All styles of coup- 
lings for lead pipe or iron pipe can be furnished. The 
trade will find an extensive line of seamless sinks and 
plumbers’ supplies illustrated and described in Cata- 
logue No. 1 of this firm. When writing for same, 
kindly add: “Saw it in THe AMERICAN ARTISAN.” 





New freight rates on iron and steel products will 
go into effect Feb. 1. The announcement was made 
on Jan. 11. All iron and steel products to which the 
fifth class rate applied will be scaled to a basis of 25 
cents per 100 pounds, Chicago to New York, while 
Buffalo-New York rates will be applied from Pitts- 
burg to New York City, making a reduction on the 
rate east 5 cents per 100 pounds. The pig and steel 
billets rates will be reduced 50 cents per ton from 
Pittsburg to New York and Pittsburg to Chicago. 

The Cleveland Co-Operative Stove Co., Cleveland, 
O., send a pretty little circular to their trade calling 
attention to the changes they contemplate making in 
their goods for the ensuing year. Their new lines in- 
clude high and medium grade base burners, Oaks, 
square oven coal and wood cooks, also steel ranges in 
Wood’s planishe@ cold rolled or japanned bodies. 

J. M. Litchfield, Beekman and Pearl Sts., New 
York, send us a pretty little 1901 calendar, showing a 
pretty picture of a little girl in a red and white costume 
gathering flowers. Accompanying her is a very hairy 
sky terrier. One of these calendars is to be had for the 
asking. When writing kindly add: “Saw it in THE 
AMERICAN ARTISAN.” 





—— a oe - -—_—_ —_—— 


Customer—I heard you scolding your new boy 
about the disappearance of a sausage. What did he 
say? 

r Butcher—He said the pithecanthropus was in the 
canine. 

Customer—What did he mean by that? 

Butcher—He meant the missing link was in the 
dog.—Michigan Tradesman. 
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COVER FOR A SQUARE VESSEL. 


In response to the request of “Reader,” Linden 
Grove, Wis., we reproduce the following pattern for 
describing the cover of a square vessel. 

I give herewith my rule for describing the covers 
for a square or rectangular vessel: Measure with 
square diagonally across vessel, allowing outside of 
any wire or edge there may be on same whatever you 
will require for edge on cover. Set one point of com- 
pass at the figure on the long end of square which 
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represents one-half distance obtained by first meas- 
ure; let the other point rest on the figure on tongue 
of square which represents height desired for center 
of top, with one point at A; draw circle BB, draw line 
AC, set compass width of side, and from C step points 
DEFG; draw lines C to D, D to E, E to F, F to G, 
to A, allow one-third of seam on line AC and two- 
thirds on line AG. Turn all of right hand allowance 
down and one-half of left hand allowance up; bend 
three other corners at dotted lines and blind seam last 
corner on beakhorn stake. 


- 
—-_- 


THE ERECTION OF WIND MILLS. 








To THE AMERICAN ARTISAN. 

I have been reading the numerous articles in 
THE AMERICAN ARTISAN about tinners doing windmill 
work, and their manner of doing it. I have only one 


O ‘mon ROO 





suggestion to make, and that is about the gin pole. I 
use 114 inch gas pipe for all 8 foot pumping mills up 
to 50 feet high. I have two iron rods about 15 inches 
long, with eye in end to pass over rope, which I fasten 
with piece of wire or string, so they will not slip; 
then put the pipe over them something like this. I find 








the pipe much handier than 2x8 and easier to take 
around with me. F. E. JoHnson. 
Corning, Kan., Jan. 14, 1901. 
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THE TINNER AND HIS EMPLOYMENT. 


To THE AMERICAN ARTISAN. 
THE INQUIRER DESIRES TO KEEP UP WITH THE TIMES. 

Some months ago I noticed in the items of THE 
AMERICAN ARTISAN an attack made on ‘THE AMERICAN 
ARTISAN, as well as on J. J. Lawler, for being too free 
with information, etc. I was tempted to send in my 
opinion then, but failed in doing so, thinking I was 
not qualified to do so, either in education or experience 
at the bench, and trusted to some brother tink with 
silver hair who could ‘deal in the X-Y-Z, etc., to make 
some defense in behalf of the poor unfortunate who was 
obliged to ask advice from his superiors. Had the 
inquirer placed less pride in his work and not so eager 
to do his work absolutely scientifically and workman- 
like, he most likely would have gone to work and con- 
structed some kind of apparatus to perform the desired 
results. But because he wanted to keep up with the 
times, as well as perform his work correctly, and ven- 
tured to ask for some needed information by which 
to better himself, he was declared to be trespassing on 
forbidden ground, and his advisers committing an in- 
justice to the trade by furnishing some hints through 
THe AMERICAN ARTISAN, which has a page or more 
every week on the subject. Maybe this inquirer was 
obliged to cut his apron strings rather short (for rea- 
sons best known to himself), and leave the protective 
wings of his first employer and boss before he had got 
his diploma as a full-fledged tinner. If so I can sym- 
pathize with him. 

A “SINISTER” BLESSING. 

Maybe his first boss was one of these full-fledged 
tinners who can do things themselves, but when the 
cub is so unfortunate as to be unable to follow them, 
and makes a nistake, the information received is in the 
shape of a blessing taken from the left-handed Testa- 
men*, and when the cub recovers from his fright he is 
left in greater mystery at seeing the easy manner in 
which his boss performed the almost slight-of-hand 
trick of turning an edge, locking a seam, and hundreds 
of other tricks, simple enough when you know how, but 
O how the cub will sometimes hang onto a little round 
disk of tin when trying to turn an edge. I wonder if 
anyone who may read these lines remember how they 
twisted and turned, pushed and pulled their first disk 
or bottom when turning the edge. If so, what did it 
look like when you got around? Some of us may be 
able to do work which others can’t, but I think we have 
all had a little difficulty in turning our first edges. Is 
the cub expected to learn all the tricks from his first 
boss, or is there room for learning something new after- 
ward? 

WHY HE SUBSCRIBED FOR THE AMERICAN ARTISAN. 

Why does the cub become a subscriber to THE 
AMERICAN ARTISAN? I'll let each one answer for them- 
selves, but I become a subscriber some years ago be- 
cause I was aware I did not know everything, and 
wanted to improve myself and keep up with the times 
as much as was possible. I choose THE AMERICAN 
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ARTISAN because I thought that if ever I got stuck on 
a job, whether it was something strictly pertaining to 
tinning, whether such as the pattern for a pint cup, or 
how to put up a hot water heating plant, or other duty 
which the average tinner is expected to do. I knew of 
no better place to get solid, scientific and practical in- 
formation than from THe AMERICAN ARTISAN, and I 
have no doubt but that THe AMeERIcAN ARTISAN has 
10,000 more subscribers who say “Amen.” 
A CHALLENGE TO “J. J. C.” 


For the benefit of the cub and others I shall give 
a brief sketch of my life as a tinner, and when I am 
through the Hon. “J. J. C.,” of Tot AMERICAN ARTI- 
sAN No. 26, can call me just whatever he chooses; a 
tinner, a plumber, carpenter, blacksmith or a Minne- 
soto hayseed farmer. But if Hon. “J. J. C.” thinks I 
am no tinner, and cares to challenge me to the “bench” 
as well as to who will give best satisfaction to our em- 
ployer, I'll agree to meet him in any shop in the land 
of the free, and draw my own patterns, as well as con- 
struct any ordinary shaped article manufactured in the 
average tin shop and leave our finished work to be 
judged by THe American ARTISAN as to workman- 
ship and proper construction, if the tinners will pay my 
fare to such a contest. I am of the opinion that if “J. 
J. C.” was to attempt to hold down a position as tinner 
in a town of 1,000 or less inhabitants, where the best 
customers are his seemingly depraved and degenerated 
“farmer,” he would soon be aware that in order to hold 
his job he would not only have to know how to lay out 
the pattern for a 6-inch stove pipe and be able to fit a 
bottom to a pint cup, but he might also be called upon 
to solve the pump and windmill question, the same as 
many of us have had to do, and be glad to hold our jobs 
even at that price. 

HIS BOSS HAD A SNAP. 

But to begin my story, I’ll say I was born on a 
farm, raised on a farm, as well as spent most of my 
time there; got my limited book education on a farm, 
and only left the farm when I was 19 years old, when, 
on account of my health, I went to Portland, Ore., and 
worked in a cornice, roofing and furnace shop. I spent 
about three months there, when I went back to the farm, 
when later I became involved in a hardware deal and 
run the tin ship under my supposed superior partner, 
who was a full-fledged tinner. Yes, I worked under 
him ; that is to say, I did the shop and dirty work while 
he sat in the office and called me to wait on customers 
when one came in. The reader can imagine what benefit 
I received working thus, for some over two years other 
than what I picked up by experience and what I picked 
out of trade papers. 

A TOUGH JOB. 

Well, for reasons best known to myself I vacated 
that business, went to a certain city and took a course 
in business college, and then went back to the farm for 
one year, when, on account of my health, I was obliged 
to turn to the snips and maul for a living. Those who 
were out of employment in 796-97 will know just how 
easy it was to get a position of any kind, even if one was 
armed with a recommendation as long as a stove pipe. 
If there was any of my friends out of a job at that 
‘ime they can imagine the comfort I took in going from 
shop to shop in the cities, reading that sign over all 
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shop doors, “No Help Wanted.” It made one feel as 
if he didn’t want any dinner, especially when he wasn’t 
armed with a recommendation of any kind except your 
two hands, which was the fix I was in. But I did suc- 
ceed in running down a position in a little town in Iowa 
for $20 per month, board included. I see some of you 
laughing, but that is O. K., as I didn’t work for that 
amount always; my wages were raised later. When I 
took my position it was with what some people might 
choose to call a ruined business, or, in other words, in 
connection with a store into which “men” come to spit 
tobacco all over the floor. It looked something like “Ye 
old time” pioneer grocery store, slippery as slime and 
spit could make it; shelves packed with goods in ship- 
ping boxes, straw sticking out through their tops, and 
tinware in the tool and sundry shelf, with a post maul 
in a showcase and jack knives in a box on the floor. 
Maybe “J. J. C.” would have stayed in the shop and de- 
clared he was a tinner and willing to show his hand as 
such when the opportuity afforded itself. But as for 
me, in spite of $20 per month, I was mighty glad of 
my position, and was perfectly willing to give my 
employers the benefit of the gray matter of my brains as 
well as the wheels in my head. 


A HARD WORKING TINNER. 


I don’t think I neglected any shop work, and be- 
sides, during dull hours and between shop works, I 
busied myself with washing the floor, made a large 
galvanized sheet iron spittoon, to which my customers 
came as sheep after salt. I emptied goods out of ship- 
ping boxes and arranged them on the shelf, divided the 
tinware to one side of the house and placed the post 
maul on the floor and arranged the cutlery and scissors 
in the showcase, and made other small changes as I saw 
fit. I was not directed to do this, but saw the necessity 
of it myself, instead of hanging my feet over the 
counter. I suppose I gave my employers value received 
for my wages, but was willing to do so, as my employers 
really didn’t need a man, as they were three partners 
enjoying only a very light trade with little or no shop 
work, except occasionally a coffee pot or a leaky wash- 
boiler would be brought in for a dab of solder, but they 
had just added farm machinery to their business and de- 
pended on that to keep us from going to sleep during 
business hours. Well, friends, before my first month 
had passed I had the satisfaction of seeing a lady cus- 
tomer come into that hardware store, and before two 
months had passed we were enjoying about as many lady 
customers as men, and very seldom heard that old story, 
“My wife sent me in after something” (instead the 
wife came herself). 

I was with this firm some over two years, but never 
saw the day but that I had something to do. I don’t 
mean to say my employers were all always busy, but on 
the contrary often sitting around taking life easy. But 
I was hired to work and was willing to do so. Often 
had invitations extended to me by my employers to take 
a rest and let work go for a day or more, but before 
accepting such offers I always stopped to consider if 
work could be let go of and if my employers could afford 
to pay me to loaf. To say who paid closest attention to 
business, my employers or I, the reader can judge for 
himself, but will say that when the time came that I 
intended to sever my connection with above firm my 
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wages were $35 per month, with free broad, and I was 
required to stay an extra two weeks in order that my 
employers might become accustomed to the work and 
become acquainted with their own business. 

HAD CHOICE OF SEVERAL JOBS. 


At the time I severed connections with above firm 
I was in possession of three offers with other firms, one 
offered me $50, the other $60 and the third offered me 
$65 per month for a year or more steady work. Why I 
did not accept above offers and why I am on a farm 
concerns only myself, but for the benefit of our friend, 
“J. J. C.,” Pll say I am on a farm today, and often 
find occasion to use the few tricks I know of the trade 
in connection with what I know of other trades, even 
on a farm, and while I don’t put up windmills now, I 
sometimes find it necessary to climb the windmill tower 
and examine and grease the wheels up there, and there is 
quite good connection between the wheels in my head 
and those of the windmill. 


CLAIMS “J, J. C.” IS NOT OF A MECHANICAL TURN OF 
MIND. 

Now, friends, if I was to speak right out, as 
“J. J. C.” does, I’d say I don’t think he has got any 
wheels in his head (as mechanical understanding of that 
phrase), and that is why he ain’t with us in putting 
up farm machinery and windmills. On account of his 
lack of interest or knowledge in wheels he tries to make 
out that we are not good workmen, and that we are not 
loyal to the craft because we do know and want to know 
more about wheels and windmills. Maybe there are 
those of us who put up farm machinery, erect wind- 
mills and milk cows who can lay out the pattern for a 
6-inch stove pipe, make a pint cup, solder just as fine 
a seam without letting the solder run away from us, as 
well as strike out the pattern for an eight-piece 6-inch 
stove pipe elbow and be able to put same together. I 
know that my knowledge of “wheels” never harmed my 
work of the craft, but had I trusted entirely to the craft 
for support I might not be writing these lines now, but 
might be wandering over this broad land of ours with 
my toes visible through the front of my shoes and an 
oyster or tomato can for my kitchen utensils and my 
name would be W. Willie. I am aware and perfectly 
willing that there are a certain few tinners who can de- 
vote their whole time to work of the craft, but we are 
not all so fortunate, and, besides, “those” are the men 
whom we depend on to give us (less fortunate) a “lift” 
when we get stuck on a certain difficult piece of work, 
just the same as we depend on J. J. Lawler for informa- 
tion in heating and ventilating, and I hope J. J. Law- 
ler is enjoying a profitable living, although he furnishes 
us with information wherewith we are able to put in a 
heating plant almost equal to Lawler himself. 

A LEFT-HANDED SCREW DRIVER AND A ROUND SQUARE. 

There was a time no doubt that Lawler didn’t 
know the difference between a coupling and union, and 
didn’t understand why the hot water came to the top. 
If wheels are so demoralizing to the work of the craft, 
“J. J. C.” better not use modern tinners’ tools, because 
there are as many as two cog-wheels in some of them, 
and that is the usual number we find in windmills. “J. 
J. C.” can have his own opinion of me, whether he 
thinks I know the difference between a left-handed 
screw driver and a round square. I'll admit there is a 













lot left for me to learn, both in connection with wheels 
and work of the craft, but if I need any information, 
whether pertaining to one or the other subject, I hope 
there will be a dozen or more ready to help me out, 
whether it is strictly pertaining to tinning or wind- 
mills, I hope some one will have a civil answer as long 
as I confine myself to duties of tinners. I am helping 
support THe Artisan for the benefit I might derive 
from it, for the privilege of asking civil questions 
through it, and thereby making me a better tinner, bet- 
ter able to perform my duties and give better satisfac- 
tion to my employer, and thereby increase my wages 
as well as to maintain a home to which we can come 
unfalteringly and unfearingly with our most simple 
as well as difficult questions. 
SHOULD GIVE EMPLOYERS THEIR BEST SERVICE. 

I should encourage all cubs and tinners to learn 
all you can and try to give your employer your best 
service, and not grumble if you was requested to saw 
wood for the shop or milk the cow as long as you have 
time to do so and he pays you for the time. The 
work is not that which rightly belongs to a tinner, but 
if the work don’t suit and you have something better, 
why don’t you quit. Any reasonable thinking man 
knows the proprietor could not afford to have his tin- 
ner save him a ten cent milk bill if your time was 
worth twenty cents to him working at the bench. Try 
to make your time so valuable to your employer that he 
can’t afford to put you to milking cows unless the task 
is pleasing to you. If you are a good tinner and still 
got to milk the cow I don’t think it is so very degrad- 
ing or demoralizing to the work of the craft, “but” a 
moderate sure sign that you are not rushed with work 
in the shop, and in that case you have no reason to 
kick. 

For the benefit of the cub as well as tinners who 
are excluded to the shop and know nothing of the 
pleasures of the business man and employer, will say 
there has been cases known togsome of us that at the 
end of the month, when the tinner receives his paltry 
wages of $20, and goes home imagining himself a 
muchly abused, under paid workingman, the employer 
is left to pocket the remaining profit, which sometimes 
exceedsnomorethan 20 cents wherewith to continue and 
maintain a prosperous business, on account of his tin- 
ner refusing or not being competent to black stoves, 
erect windmills, repair leaky steam pipe, etc. 

BALL SHOULD BE KEPT ROLLING. 

I think it would be a good plan for every working- 
man to ask himself if he is earning better wages than 
he receives? As far as my experience goes I am as 
satisfied to be the muchly abused workingman, and re- 
ceive fair wages, as to be the unreasonable employer, 
who is willing that his tinner shall milk cows, saw 
wood, erect windmills, as well as to attend to shop work 
(and maybe on certain occasions he is requested to turn 
the wringer for some pet customer’s wife or hired girl). 
Keep the ball rolling awhile, boys, and let us have a 
real camp-meeting and all the sinners testify as to 
what they want done and are expected to do. 

A SOLDIER'S SOUTHERN SWEETHEART. 

The language used by “J. J. C.” recalls to mind a 
story of an officer and private, supposed to have taken 
place during our civil war. One day a Union officer, 
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while passing a southern house (some distance from 
camp), became very muchly charmed by the beauty of 
the mistress of the place, and, for reasons known best 
to him, established his headquarters at said house, as 
well as placing a guard to protect said lady and her 
property against the foraging of the Union soldiers. 
Shortly after he was greatly overwhelmed at seeing the 
guard step inside, calmly but respectfully ask him to 
take his musket and stand guard while he (the private) 
had a moment’s conversation with the mistress. The 
officer sprang to his feet, demanding of the private 
what he meant by asking a superior officer to mount 
guard. But the private was already outside and softly 
approached the mistress from behind, securely but tend- 
erly folded her to his bosom and before any resistance 
could be made had plucked a sweet and already over- 
ripe kiss (one such as even us windmill tinners might 
envy). The officer sprang forward, knocked the private 
to the ground with the butt of the musket, exclaiming : 
“You brute! You coward!” And then turning to the 
lady explained that the man on the ground was un- 
worthy of the “uniform and musket,” and standing 
erect at “present,” said: “I am a Union soldier and 
will protect you!” He said no more as the lady stepped 
towards him with the air and act almost exclusive to 
the southern woman, raised her dainty right hand and 
gave the officer a terrific slap on the ear, then spit in 
his face and turned and knelt by the man on the ground, 
tenderly placed his head in her lap and kissed his bleed- 
ing face and murmured “Sweetheart.” - 


A MELODRAMATIC BOY IN BLUE. 

Just then a band of guerillas was noticed in the 
distance. The officer started towards camp as fast as 
sole leather and military shoes could take him there. 
Our private staggered to his feet, grabbed the musket 
and fired the picket signal to his comrades and there 
alone coped singled handed with as dangerous a band of 
men as ever infested southern soil, proved himself true 
to his sweetheart as well as saved valuable papers left 
behind by the officer. I leave it with the “Miss” of the 
north and south (the only perfect judge we have of a 
true soldier) to say which of these men was the most 
worthy of being called a “true soldier.” 

COMPARISONS ARE ODOROUS SAYS MRS. MALAPROP. 

But I would ask my friends who they think is the 
best man and most loyal to his trade, “Reader” of Tur 
AMERICAN ARTISAN No. 13 or J. J. Lawler? Also 
which is the most loyal to his employer and tin shop 
and most likely to further the cause of the craft, “J. J. 
C.” or “Mich. Tinner.” 

The soldier in above story most surely indulged in 
a “side line” and committed an act not expected of a 
soldier, but still I can’t help but consider him loyal to 
the cause for which he was fighting. 

THEY NEVER CAME BACK. 

And now to THe American Artisan, I would 
like to pray the prayer of the fellow who was cornered 
upon a ledge by a big black bear, and hope the editor 
will understand, although I use the words of the man: 
“Oh, Lord, from which all blessings flow, who has 
made the rock on which I stand, I have never thanked 
Thee for the blessings showered down upon me and 
realize how unworthy I am of Your protection. I feel 
that Thou dost see and know of my present danger, 
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and know how short time I have on earth. But I hope 
that Thou hast naught against me, and if you are not 
on my side, P-l-e-a-s-e don’t take sides with the bear, 
but stand aside and see the greatest man and bear fight 
you EVER saw in all your life.” Neither man or bear 
ever came back, but I will, if any of the cubs care to 
know of my success as a tinner and what difficulties I 
had to contend with, as well as a few simple articles 
and utensils that I have made in the shop which may 
be of interest and value to most of you as a starter. 
Dawson, Minn., Jan. 6, 1901. B. E. A. 


= none 


WHAT CONSTITUTES A TINNER’S WORK. 








To THE AMERICAN ARTISAN. 

In your last two numbers I have seen several 
express themselves on what constitutes a tinner’s work. 

In times gone by men were hired by the year, at so 
much per week, and the work consisted partially of 
making up stock for the hardware stores, in connection 
with which they were generally run. But in the larger 
cities in the west, the last ten or twelve years has seen 
the shops and stores in a majority of cases running 
independently. This has been caused largely by com- 
petition in job work. 

The price of pieced tinware has also been cut down, 
so that it can be bought for much less than it could be 
made by hand. 

This loss of work, with which all the spare time 
and dull seasons was occupied, has resulted in tinners 
being hired by the day, when needed, and lying idle 
in dull times. The followers of the tinner’s trade have 
to face a different proposition than ten years ago. 

Some shops have drifted into special lines, such as 
furnaces and restaurant work and others are following 
job work which includes more today than formerly. 
My experience in large cities has been that the jobbing 
tinner can stick to no one line of work, but must be 
ready at call to do a job at blacksmithing, repair a pump, 
braze a copper tank, build a steel range, or make any- 
thing from sheet metal that can be explained by words 
or drawing. 

But there is only one result to be obtained and that 
is the money derived from the work, and each man has 
different methods of getting it. 

If I were in a place where there was a chance 
to do a certain line of work that was not cut to pieces 
by competition, I should consider it good policy to 
follow it up, whether it consisted of putting up wind- 
mills or anything else to which a tinner could adapt 
himself. Above all things, I should consider that a 
thorough knowledge of the work in hand was essential. 

This was fully illustrated to me by a mason I 
knew, who had several cisterns to build. He said he 
did not make much on them, as the price he gave was 
on a 60 barrel cistern, and when completed they held 
115 barrels. 

It strikes me that a fair share of the correspon- 
dents in your columns reserved for tinners seem to 
lack the faculty of adaptability. This is shown by the 
patterns requested. One week you will see a request for 
a pitch cover pattern, and in the next for a milk 
can breast; and they don’t seem to see that the breast 
is the cover at a different pitch with the center cut out. 
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Many things are requested that simply take up the 
space and which it seems anyone could learn by them- 
selves with a little study of the general construction 
of made up articles, and apply them to their work. 
This particular column is where I always look first. 
“x 
Minneapolis, Minn., Jan. 7, 1901. 


a ae 


J. J. CG. WRITES THAT HE IS STILL ON DECK. 


To THE AMERICAN ARTISAN. 

Another great man has been taking a shot at 
“J. J.C.” In fact, several of the windmill class of tin- 
ners are trying to pound “J. J. C.” soft, but he is still 
up and coming. A. J. B., of Algona, Iowa, wants to 
know if “J. J. C.” was ever out of Cuba City. I will 
inform you, Mr. Windmill Man, that I have traveled 
just as far as you have, if not farther. And, further- 
more, Mr. Man, I will stake my ability as a tinner 
against you any old time you wish. 

I would just like to shake hands with G. W. Y., of 
West Hartford, Iowa, also Wisconsin Boy, of Waterloo, 
Wis., and I must not forget Acme, of Marengo, III. 
Those boys are what I call good tinsmiths. There are 
no wheels in those boys’ heads. In the next issue of 
THE AMERICAN ARTISAN I expect to see Wisconsin 
Boy and G. W. Y. get it. Never mind, boys, we are 
brother tinners and we can hold those windmill fellows 
level; they can’t trot in our class; they are not swift 
enough for us. Now, I would like to hear from the 
tinners who are in favor of my side of the question. 
From the way the windmill class of tinners go after 
me, I cannot tend to them all. It is twenty pluck one, 
but as I started it, I cannot expect much help, but 1 
will be on top when this chewing match is ended. At 
any rate, I will stay in the field if I get the worst of it. 

ho 

Cuba City, Wis., Jan. 14, 1901. 
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A REPLY TO «J. J. C.”’ 





To THE AMERICAN ARTISAN. 

In reading THE AMERICAN ARTISAN today, I see 
where the Tinner over in the lonesome corner of this 
state, where the population only numbers 500 souls, 
makes a blind stab at roasting me for asking for 
information about brazing. Now, I don’t suppose “J. 
J..C.” could do a job of brazing if he tried ever so 
hard, for he only claims to be an old-time coffee pot 
mender in the little town of Cuba City, and I think if 
we were to go into his shop we would find some of those 
old farmers from the country near the Mississippi river 
sitting around the stove and on his bench telling stories 
about the pole cats they killed when they first settled 
in Grant county. “J. J. C.,” the poor fellow from Grant 
county, talks about sour grapes; he’s heard those old 
settlers tell about making such good wine of them, and 
may be he’s drunk enough of it to get it mixed up in 
the windmill, but I think if he’s left alone over in his 
little town he will get right by spring. In conclusion, 
kind sir, let me say that if you ever leave Grant county, 
leave it with the intention of trying to do as your 
employer wants you to, or you will be a hobo the balance 
of your days, and if you ever come up in this region 
you better learn how to fix a pump, repair a bike, and 








do plumbing, and last but not least, put up a windmill. 

If you can’t do all this, you won’t last as long as a 

snow ball on a red hot stove. F. D. Bureess. 
Waupaca, Wis., Jan. 14, 1901. 


SHEET METAL STATUARY. 





The accompanying cut shows a specimen of the 
sheet metal statuary manufactured by Friedley & Vos- 
hardt, 194-200 Mather St., Chicago. This firm make 
a complete line of high grade zinc, copper and bronze 
architectural ornaments, statuary, steel ceilings, ete. 





“* 


Sheet Metal Statuary. 


Samples of their work in the line of sheet metal stat- 
uary can be seen all over the country, and includes the 
statue of Peace and coat of arms of Maryland at Antie- 
tam, the soldiers’ monument at Two Rivers, Wis., the 
statue of Justice at Cadiz, O., and several large statues 
for the soldiers’ monument at Scranton, Pa. Their 
process of manufacturing sheet metal statuary consists 
of swaging the metals in sections by the use of metal 
dies. These dies are made from plaster casts and the 
plaster casts are made from the model. The sections 
after shaping are riveted together in such a manner as 
to make absolutely invisible joints. Metal weighing 
from sixteen to thirty-two ounces to the square foot and 
upwards is used in their manufacture. 











HEIB’S PATENT CONDUCTOR HOOK. 


Riter Bros. & Co., the well known Philadelphia 
roofing concern, received a rather belated Christmas 
gift from the patent office in the shape of patent No. 





Heib’s Patent Conductor Hook. 


664,637, issued to them on Heib’s patent conductor 
hook, on Jan. 10th. 

These hooks have proven very popular with the 
trade as they are very easily put in and are offered at 
very low prices. They are made in sizes Nos. 2, 214, 
3, 314, 4 and 5. 

—————— a is 


NOTES AND QUERIES. 





ENAMELED LETTERS AND FIGURES. 
From B. T. Meehan, Tiskilwa, III. 

Where can I buy white enameled letters for window 
signs ? 

Ans.—Caesar Bros., 112 Fulton St., New York; 
A. G. Butler, 103 Beekman St., New York; St. Louis 
Electrotype Foundry, 211 N. Third St., St. Louis. 

GALVANIZED DRAWER FOR HARDWARE SHELVING. 
From Rohrer Bros., Cochrane, Wis, 

Would like address of a manufacturer of galvanized 
drawers for hardware shelving. 

Ans.—J. D. Warren Mfg. Co., Masonic Temple, 
Chicago. 

SHELF TRACK LADDERS. 
From City Stove Repair Co., Cleveland, Ohio. 

Would like addresses of manufacturers of shelf 
track ladders. 

Ans.—Coburn Trolley Track Mfg. Co., Holyoke, 
Mass.; Lane Bros. Co., Poughkeepsie, N. Y.; F. E. 
Myers & Bro., Ashland, Ohio; Milbradt & Co., St. 
Louis; Bicycle Step Ladder Co., Chicago. 

LIGHTNING RODS. 
From A. E. Gable, Hartford City, Ind. 

Where can I buy lightning rods? 

Ans.—Cole Bros., Inc., 412 S. 7th St., St. Louis, 
Mo.; Hum & Leatherman, Puttsburg, Pa.; A. F. Miller, 
6616 Seventh St., St. Louis, Mo.; Reyburn, Hunter & 
Co., Philadelphia, Pa.; E. G. Washburn & Co., 46 
Cortlandt St., New York. 

PREPARED GRAVEL ROOFING. 
From Smith & Heng, Havelock, Iowa. 

Where can we buy prepared gravel roofing ? 

Ans.—Richardson & Hammond Bros., 171 La Salle 
St., Chicago; Barrett Mfg. Co., Chicago; H. H. Hop- 
kins, Chicago. 

BUTT JOINT TUBING. 
From Peck-Williamson Heating & Ventilating Co., Cin 
cinnati. 

Would like addresses of firms making butt joint 
tubing? am 7 = 
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Ans.—Scully Iron Works, Chicago; Mackie Steel 
Tube Mfg. Co., Chicago. 
ALUMINUM LETTERS. 
From William Quaritius, Baton Rouge, La. 
Where can I get aluminum letters? 
Ans.—Sefton Bros., 113 Madison St., Chicago. 


eS 


ITEMS. 


Jerome Twichell, president of the Kansas City 
Roofing & Corrugating Co., 218 So. Third St., Kansas 
City, Mo., left on Jan. 10th for a business trip to New 
York, Boston and other eastern points. He expects to 
return in a fortnight. 


Charles F. Hollis, Boston, Mass., for nearly half 
a century in the sheet metal business, died at the City 
Hospital in that city on Jan. 10th, aged 64, as a result 
of injuries received by an accident in his place of busi- 
ness, 11 Custom House street, that city, on Jan. 1. 


New York is to have a metal working school under 
the auspices of the Hebrew Technical Institute of that 
city. The school will be known as the Lucas A. Steinam 
School for Metal Workers. It is being endowed to the 
extent of $100,000 by Abraham Steinam and his wife 
in memory of their son, Lucas A. Steinam. 


The Montross Metal Shingle Co., Camden, N. J., 
send us a little circular calling attention to their East- 
lake paint, made in red, brown, black and graphite 
colors. This paint is made of the highest grades of 
oxides as pigments, and a gallon will cover about 400 
square feet. The brown and graphite paint are recom- 
mended as the best for roofs and iron work. 


The Duluth Corrugating & Roofing Co., Duluth, 
Minn., although only in business under their present 
style since April last, have a handsome 3-story build- 
ing, 50x90 feet in dimensions, and a complete plan ad- 
mirably equipped. ‘They have the only plant at the 
head of Lake Superior engaged in the manufacture of 
steel ceilings, cornices, etc. We have just re- 
ceived their catalogue, which includes steel ceil- 
ings, corrugated iron, pressed and “V” crimp roof- 
ing, brick siding, beaded ceilings, cornices, skylights, 
gutters, finials, crestings, ete. This firm’s pressed stand- 
ing seam roofing is made of the best quality of steel. 
The sheets are furnished with a cap on each side. As 
there are no edges to be formed on the roof this style is 
particularly adapted for steep roofs. This firm’s cor- 
rugated sheet steel, painted or galvanized, is made in 
two standard sizes of corrugations, one 214 inch cor- 
rugated sheet with corrugations 214 inches by % inch 
deep. The one and one-quarter inch corrugated steel 
shows 114 inch corrugated sheet with corrugations 114 
inches by 3@ inch deep. This firm’s roof gutters have 
the hangers applied in such a manner as to leave no ex- 
posed nail or screw heads. They furnish skylights 
with frames of galvanized iron or copper, with glass of 
any kind or thickness desired, plain, rough, hammered, 
ribbed or wired. These frames are of the best material 
and workmanship, very strong, neatly fitted, well riveted 
and soldered. One of these catalogues will be forwarded 
the trade on application. When writing for same kindly 
add: “Saw it in Taz AMERICAN ARTISAN.” 
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New Patents. 


666,149 7 


































665,859—Cooking utensil. George T. Allen, New 
York, N. Y. 

665,947—Apparatus for producing combustion. 
Leonidas D. West, Dundee, N. Y. 

665,961—Ash sifter. Joseph Glover, Paterson, N. 
J., assignor of one-third to Mary B. Bailey, same place. 

665,994—Lid for stove tops. John L. Clark, Ban- 
gor, Me. 

666,113—Heater. Herman Schwickart, New York, 
N. Y. 

666,130—Heating stove. Ernest C. Cole, Chicago, 





Ill. 
666,149—Stove pipe thimble. Heinrich Mohle, 
Bonn, Germany, assignor to Gustav Pickhardt, same 


place. 
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PAINTS FOR PRESERVING IRON EXPOSED TO 
THE WEATHER. 


The best paints for preserving iron exposed to the 
weather appear to be pulverized oxides of iron, such as 
yellow and red iron ochres, or brown hematite iron ores 
finely ground, and simply mixed with linseed oil and a 
dryer. White lead applied directly to the iron requires 
incessant renewal, and indeed probably exerts a corro- 
sive effect. It may, however, be applied over the more 
durable colors when appearance requires it. Red lead 
is said to be very durable when pure. An instance is re- 
corded of pump-rods in a well 200 feet deep, near Lon- 
don, which having first been thus painted, were in use for 
15 years, and at the expiration of that time their weight 
was found to be precisely the same as when new, thus 
showing that rust had not affected them. When the size 
of the exposed iron admits of it, its freedom from rust 
may be very much promoted by first heating it thor- 
oughly and then dipping it into or washing it well with 
hot linseed oil, which will then penetrate into the in- 
terior of the iron. For tinned iron exposed to the 
weather on roofs, rain pipes, ete., Spanish brown is a 
very durable color. The tin is frequently found per- 
fectly bright and protected when this color has been 
used, after an exposure of 40 or 50 years. White paint 























washes off in a few years by rain. Plastered walls 
should, if possible, be allowed to dry for at least a year 
before being painted in oil, otherwise the paint will be 
liable to blister. They may, if preferred, be frescoed 
(water colors mixed with size) to the desired tint during 
the interval. The painting of unseasoned wood hastens 
its decay. If the surface to be painted is greasy the 
grease must first be removed by water in which is dis- 
solved some lime.—Calvert’s Mechanics’ Almanack. 
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THE FORMATION OF AN ALLOY. 


According to an article by M. Spring; of Liege, 
which recently appeared in a French scientific paper, 
pressure alone is sufficient to cause agglomeration of the 
particles of all plastic metals with the formation of an 
alloy; thus copper and tin in the form of filings can, 
by pressure alone, be converted into bronze, while in 
the same way brass can be formed from zinc and copper. 
These results are explained by the assumption that a 
solid solution is produced at the interfaces of the con- 
tiguous particles of the different metals, and that diffu- 
sion then occurs, as has already been proved by the ex- 
periments of Sir W. Roberts-Austen on the diffusion of 
solid gold into solid lead. In this way molecules of the 
one metal pass into the mass of the other, and so a homo- 
geneous mixture is produced. Some interesting “weld- 
ing” experiments were also carried out. In one series 
of trials small cylinders of various metals were prepared, 
with their ends planed as flat as possible ; they were then 
superimposed, in pairs, in furnaces at temperatures far 
below the melting point of any of the metals, and after 
a sufficient lapse of time the cylinders, even in the case 
of platinum, were found to be so completely welded that, 
after polishing, the joint could not be detected.—En- 
gineer, 

QD 

Marion was a gushing young college girl, who was 
spending the summer at Lake Winnipesaukee, in New 
Hampshire, and this is what she wrote to one of her 
friends: 

“Dear Chum—Here I am, in the midst of the most 
charming scenery in the world. I’m in a cottage on 
the shore of the loveliest of lakes, I’m drinking it all 
in !’—Michigan Tradesman, 








ADVERTISER’S INDEX. 
ALPHABETICAL LIST. 


Acme Metal Spinning & Mfg. Co....64 


Acme Pattern Works...... .........62 
Acorn Brass Works...... ..........69 
Ls ee ee 63 
Adler, . Ce.secs. a a 1 
Aitchison Robt. Co.. —_ 
Aluminum Paint & Polish Co. 1+ ..88 
American Cutlery Co............... 68 
American Radiator Co...... ........2 
American Tin Plate Co..............63 
Arcade Mfg. Co... ..638 
peri Drees csaaeniin ae 
Atkins, E. C. & Co ee . 78 
Atlas “sen ab i v enciaiay simanean A 
Ee 
Barnard, W. H. ‘& Co. etd oe 
RE Oe. Be i kccs case scccccll 
Beckwith, Estate of P. D.......... 24 
Benbow Mae. Co..... 2.0.00 0600 — 
ee ee, 
Berger Mfg.Co...... ...... -78 
Bergstrom Bros. & Co.... .......... is 
Bommer Bros.. Salida edaxwanbeen 1 
Boynton Furnace Co.......... .16 
Brand Stove Co... 200 scceces ma 
Brauer, A.G...... a 
Brammer, H. F. Mig. Co. er 70) 
Bridgeport Crucible Co.............61 
Brosi, Fred T. & Co.. i actiieeaacee 
Buckeye Paint & Varnish Co. . ..7.82 
Burton, W. J. & Co........ eer 
PN DIU rnnorcnviche and <adennsetll 
Canton Steel Roofing Se. asccdee 
Chicago Stove & Range Ce ectaesne Tae 
Chicago Stove Works.............18 
Chicago Solar Light Co.............61 
Clark, George M. & Co..... iain 
a 
Clark, Quien & Morse........ ......70 
Clayton, Lambert Mfg. Co..... .....62 
Cleveland Stamping & Tool Co.....63 
Colebrook, W. H. Sons & Co...... 17 
Comstock-Castle Stove Co........8-9 
pe et, eee 1 
Cooney-Geiger.. nes a 

Cope, Geo. W. Pattern Ww orks. — 
Cortright Metal Roofing Co.........74 
Cox, Abram Stove Co.............. 12 
Danielson Machine & Tool Co......75 
Detroit Fence Co.. Sibhiemseeee a 
Disston’s Henry Sens.. nate a wae 
Dixon, Jos. Crucible Company. ~~ 60 
So os ccccawannveeeees 70 


East Bangor Consolidated Slate Co.74 
rr 


Enterprise Mfg. Co...........0000.007 
Enterprise Stove Co...............19 
Excelsior Stove & Mfg Co.......... 10 
SNE BEI: Aiikcedetcace <06% 500000 62 
Farwell, Ozmun, Kirk & Co........ 17 
Forest City Fdy. Co................18 
Friedley & Voshardt................ 74 
Front Rank Steel Furnace Co......14 
Garry Iron Roofing Co......... = 
Globe Ventilator Co................ 1 
Gobeille Pattern Works.............62 
Grand Rapids Refrigerator Co.....66 
8 A ee 
Happell, Frank. _ 
Harrington & King Perforating ‘Co.76 
|? a 
Higgins, G. A., & Son.... 61 
DO CD Wl cccs cameucearescos 70 
Illinois Roofing & Supply Co.......72 
independent Register Co....... sede 
UL, 
Joliet Stove Works.... 7 
Jones & Dommersnas...............68 
Kanneberg Roofing Co..............74 
> & FY > ee 23 
Kelsey Furnace Co. pieirscabiclare a 
Kewanee Boiler Co.. inebbiened Ta 
Kimball Brus. Elevator Co vintiommiadl 65 
La Crosse Steel Roofing & Cor. Co.75 
Lalance & Grosjean Mfg. Co....... 67 
Lawler Water Feed & sepeennd Reg- 
ulator Co...... . 65 
Lenox Mechins Co.... a er 
I ac ck ncn hs cond eatabid 66 
er 
Martin & Morelead................65 










THE 


Marion Stove Co 
McClure & Co.... ee oe 
I deinen Gist dan’ 


ERICAN ARTISAN. 


64 
Mersfelder, W. L..... .63 
Michel, Oscar. ASR 71 
Michigan Barre! Co..... 67 
Se Oe 73 
Monarch Stove Co..............0. 5 
Montross Metal Shingle Ce ask. Ks 73 
Mueller, L. J. Furnace Co 18 
National Enameling & Stamping 
3 a ...69 
Niagara Machine & Tool W anreg 75 
I, Bc nec cane asacae 72 
Odin Mfg. Co.... 64 
Ohio Stove Co...... .. 14 
ey At eer .72 
Old Dominion Iron & Na at’l | Works. 75 
oo eS 6 lle eee 
Perkins, J. L. & Co 75 
Peters Cartridge Co, 68 
Peterson, A. A. & Co. 68 
Phila. Hdw. & Malle: able Roun Ww he 61 
Pittsburgh Stove and Range Co 14 
Powers Bros........... aoa 2 
Quicklight Mfg. Co.......... 65 


Reading Stove Works 
Ringen Stove Cx 

Riter Bros. Co. sin ean 
Schneider & Tre cline Co. “ 
Schreiber & Conchar Mfg. Co 
Schwab& Sercomb............ 
Smith, Chas. & Co..... 
Smith, Bradner & Co...... . 
Smith & Hemenway Co.. 
Seerry, D.R....... : 
Standard Lighting Co............. 
Stanley Rule & Level Co .......... 
Suber & Buck.... .. 2.000. 
Swaine, J. F.& Co....... 
ee ee OD oo 5s 


Taylor, nies 
Toledo Tinware Co............ 

Van John Range Co 

§ * Serer ee 
TN I, ME cee vncctecseans 
West Mfg. Co...... : ee ee 
White, Thomas Stove Co........... 
I, I MOI i ie rid oth nines 


CLASSIFIED LIST. 


Architectural Sheet Metal 
Work. 
Friedley & Voshardt 


Awnings. 
Canton Steel Roofing Co ..........61 
Brazing Forces. 
a ee rere > 
Broilers. 
Barnard, W. H. & Co...... 70 
Building vsetidl 
Burton, W. J. & Co....... — 
Smith, Bradner & Co... .-......,...72 
ee 
Berger Mfg.Co.. -71 
Burton, W. J. & Gs... — 
Canton Steel Roofing Co Sane 
Ee eee 


Friedley & Voshardt.. 

Garry lron Roofing Co. pax 
Illinois Roofing & Supply Co.. 
Kanneberg Roofing & Ceiling Co. 
La Crosse Steel Roof & Cor. Co.. 
Northrup, H.S.... 


Cement. 
Colebrook, W. H, &Co.. 
Connors, Wm. 
Major Cement Co 0. 
Chineey Tops. 
Berger Mfg. Co.. eee ee: 
Burton, W. J. & Co i ain ‘eit tee 


Garry Iron & Steel Roofing C.o..... 


La Crosse Steel R.& C. Co...... 
Powers Bros.. 

Cate Siehaen. 
Burton, W, J. & Co..... 


Canton Steel Roofing Co........... 
Garry Iron & Steel Roofing Co...... 
Kanneberg Roofing & Ceiling Co.. 

La Crosse Steel Roofing & Cor. Co. 





e} a} a} a3 a} oJ 
> + © to 


to 


«J 3 


woe we & 


} 
- 


20 


~ 


1 
: 


6 
6 

.70 
78! 





Cornices. 
Berger Mfg. Co... 73 
Burton, W. J. & Co .. 61 
Canton Stee! Roofing Co....... ....61 
Garry Iron & Steel Roofing Co......72 


Kanneberg Roofing & Ceiling Co...74 


La Crosse Roofing Co.......... 74 
Corrugated Arches. 
Canton Steel Roofing Co.... ....60 
Cresting. 
Canton Steel Roofing Co er 


Kanneberg Roofing & Ceiling Co...64 


Damper Regulators. 
Lawler Water Feed & Damper Reg. 
> ee canes cease 


Eave a 


Berger Bros...... - 68 
Berger Mfg. Co..... ee 
Burton, W. J. & Co...... — 
Canton Steel Roofing Co ee 
Clark, Quien & Morse....... coor dO 
Cooney, Geiger & Co. oiewee! te 


, Garry Iron & Steel Roofing Co. 7 
Illinois Roofing & Supply Co a 
Kanneberg Roofing & Ceiling Co...74 
La Crosse Steel Roof. & Cor. Co....74 


Miller, Jas. A. & Bro...... — 
Welling Mfg.Co...... eee 
Elevators. 

Kimball Bros...... ...... —. 
Fences. 
Detroit Fence Cc...... 1 
Files. 
Barnett, G. & H. Co...... Lan 
Flue Stoppers. 
Higgins, G. A. & Son..... 63 
ee 
Welling Mfg. Co... ee 
Fuel Economizers. 
Burton, W. J}. & Co 61 
Furnace Cement. 
.onnors, Wm...... sa aut ; — 
Colebrook, W. H. Sons & Co.......17 


Furnace Pipe. 
Osborn, J.M.& L.A pee 76 


Furnaces—Tinners. 


Coa POGOe Gives cavocescsctesses @ 
Clayton, Lambert & Co.............62 
Furnaces Warm Air. 
Bergstrom Bros. &! Co.............18 
Boynton Furnace Co........... ....16 
ee 
Forest City Fdy. Co................18 
Front Rank Steel Furnace Co......19 
Lenox MachineCo..... ; — 
Smith, Chas. Co. oie ‘atisane 
Gas Stoves and Ranges. 
EE SEE 
Odin Stove Mfg. Co.... ...... scenes 


Glass Cutters. 


Byrnes, John...... 71 
Smith & Hemenway Co 71 
Hammers. 

Smith & Hemenway Co | 
Hatchets. 

Smith & Hemenway Co — 
Hardware Specialties. 
American Cutlery Co.... ssi 
Arcade Mfg. Co ‘ ...62 
Atlas Mfg. Co...... sap iities aan 
Bommer Bros..... sekene: a 
Farwell]. Ozmun, Kirk & er hosstneauee 
Lalance & Grosjean Mfg. Co........67 
Re rer ere 66 


Nat. Enameling & Stamping Co....69 
Schreiber & Conchar Co....... ....61 
Sperry, 


CS ae sae celia nana eine 


5S 


Heaters—Hot Water and Steam. 
American Radiator Co 2 
Kewanee Boiler Co.... 2 


Horse-Shoes. 
Old Dominion Iron & Nail Works ..75 


Hose Coupling. 
Clayton, Lambert Mfg. Co,....... 62 


House-Furnishing Goods. 


Cleveland Stamping & Tool Co....-73 
Enterprise Mfg. Co ae ieee 
Lalance & Grosjean Mfg. Co......67 
National Enameling & Stamping 


Sieaes vensacneneel 
Sperry, D R. & Co ‘ sone cpccsde 
Toledo Tinware Co aiansnalees 

Lanterns. 
Berger Mig. Co.... .........+: — 
Lights. 
Acme Metal Spinning & Mfg Co....64 
Acorn Brass Works...... : —— 
Chicago Solar Light Co... ..65 
Martin & Morehead................ 65 
a an iicladk pel cai 
Quicklfght Mig. Co........... 65 


Metal Shingles. 


fs er 
TOO, Wee Fs GE CO iccdes cvezcign fl 
Cortright Metal Roofing Co..... ..74 


Garry Iron & Steel Roofing Co.....74 
Kanneberg Roofing & Ceiling Co. .74 
La Crosse Steel Roof & Cor Co....74 


Metals-Perforated. 
Atchison, Robt. Co. ' 7 
Harrington & King Pe sloratiog C 0.75 

Metallic Shutters. 
fA er, 
a A eS 


Canton Steel Roofing Co.... ......61 
Garry Iron & Steel Roofing Co.....68 
La Crosse Steel Roof & Cor Co 74 


Mitre Boxes. 


Smith & Hemenway Co — 


Nails. 
Old Dominion Iron & Nail Works,.75 


Oil and Gas Stoves. 
Clark, George M & Co,...... , 6 
Monarch Stove Co Sa once 
ON Eee 
err 
Schneider & Trencamp Co 4 
Standard Lighting Co..............22 

Paints. 
Aluminum Paint & Polish Co.. .....70 
i Sh eee | 
Canton Steel Roofing Co. —e 
Garry Iron & Steel Roofing Co. a 
Dixon, Jos. Crucible Co............60 
Happell, Frank...... ..70 


Kanneberg Roofiag & Cei ling Co 74 


La Crosse Steel Roofing & Cor. Co.74 
Paper. 

Burton, W. J. & Co.. .,61 

Smith, Bradner & Co... ‘ 62 


Kanneberg Roofing & Ceiling Co 74 


La Crosse Stee! Roof & Cor. Co....74 
Patents. 

Jenner, H. W. T 6 ara ee 
ET Tt ee 71 
Polish. 

Buckeye Paint & Varnish Co.... ..62 
SS 














5 5 Bs ee 


— 


ead 


- 


- 


—_ 


—- = 











a 
—< - 
=. 


ee 
rea. = 

* 
—— 































































~_— 


> 











a 


Fae 
ee 





















































ee ee 













































































“= = 
~ me 


_— ~w see 68 eee 
OE a nl — “x 


: 
ti 








THE AMERICAN ARTISAN 





Pumps. Scales. 
Brosi, Fred T. Co ...-.-....-.2 ++--83) American Cutlery Co...... ........08 
. iding. 
Radiators. Siding 
; Ste J — 
American Radiator Co.... ......... 2 Canton Steel Roofing Co....... a 
Sporting Goods. 
Razors. Peters Cartridge Co 68 
Smith & HemenwayCo......... | tia eCHEage aah a at 
Utica Drop Forge & Too! Co......71 Skylights. 
Refrigerators. Berger Mig. Co........ ..++++se00-%8 
Grand Rapids Refrigerator Co......66; Burton, W. J. & Co........ ........71 
Michigan Barrel Co... ..++.---87! Canton Steel Roofing Co...........71 
Registers. Friedley & Voshardt.. — 
hin fn. ; — Garry Iron & Steel Reoling Co — 
Kanneberg Roofing & Ceiling ..74 
Canton Steel Roofing ‘Ge. Kbeckownmel 61 : _ be 
La Crosse Steel Roof & Cor. Co.. ..74 
Independent Register Co...... .... 1 


> 
_.61 NR mas oxo anon ntakan.sneee ae 


Stove Bolts. 
Atlas Bolt & Screw Co......... 


Henry, T. E.. i 
Phila. Hdw. Malleable ivon W ks,...61 
Schreiber & Conchar...............61 


_ 


Schwab & Sercomb...... ..........61 
Roofing. Stove Casters. 
.| Independent Register Co........... 1 
erger Mig. Co............++++++ -» 78) Fanner Mig Co.......... eee seeeeee 62 
eS ee eee : 
Canton Steel Roofing Co........... 61 Stove Facings. 
Cortright Metal Roofing Co......... 74) Keily, T. P. & Co.. ee 
— Bangor Consolidated mae ™ Stove Lining. 
OD cee cccececece ce cecscece @ecccee ‘ 
eR a ee 72| Asbestine Mfg. Co..................18 
Garry Iron & Steel Roofing Co..... Bee I, We URncins. casa chee seceereeet 1 
Kanneberg Roofing Co............. 74| Bridgeport Crucible Co..... ........61 
La Crosse Steel Roofing Co........74 
Miller, Jas. A. & Bro...........2--78 __ Stove Patteras. 
Montross Metal Shingle Co..........78| Acme Pattern Works......---....-. 62 
Osborn, J.M. & L. A........-.....75| Cope, Geo. W. Pattern Works... ..62 
Perkins, J. L. & Co.... ............75| Gobeille Pattern Works......... ..62 
Taylor, N. & G. Co....0. 20. cceese 76| Mersfelder, W. L....... ........-.-.88 
I 0 5 paeicncnunia’-punsabicw ie. Ca 
Gnwe. Stove Polish. 
PE oe errr Fo a el eee 
Disston’s Henry Sons.... .......... 71) Hofman, Geo. W 2... ccccecce soos ee FO 


- HARDWAREMEN / AND PRICES. 


Hardware men should conform their prices to mar- 
ket conditions, just as a mariner sets the sails of his 
vessel to meet weather conditions. 

Necessity compels him to do so if he is to make his 
business a success. 

The man of business (like the yachtsman, must ever 
be on the alert to grasp opportunities to facilitate his 
progress. This means, paradoxical as it may seem, that 
he has got to conform his prices to the condition of 
the market, whether it be reducing them or advancing 
them. 

Hardwaremen, as a rule, are not slow in following 
the market when it is declining. Competition compels 
them to do so. And it is wise that they should do so, 
for, if they do not, they will be handicapped in the 
race for trade. 

But, the fact that they are compelled to follow the 
market when its tendency is downward emphasizes the 
necessity for their following it with equal readiness 
when the tendency is upward. 

Of course, this is more easily said than done, but, 
just as competition facilitates the downward tendency 
of prices, so a little understanding among the mer- 
chants in a community would assist ‘them in advancing 
their prices to a basis warranted by the condition of 
the general market—Canadian Hardware and Metal. 





A USEFUL ZINC ALLOY. 


In foundries and other places where it is desirable 
to have an easily melted metal of fair strength for pat- 
terns and the like, the writer has found the following 
very good, as not only is it fairly hard, but it cools 
well, and does not get so knocked about as white metals 
in which lead forms the base. It also makes a decent 
filling for iron castings which are faulty, and on planed 
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surfaces works very well indeed, not often wearing away. 
Of course, the alloy is not at all new, nor is there any 
invention in it, but those who have not tried it may find 
it useful. After being made, the alloy can be melted as 
readily as plumbers’ wiping metal, and it can be cast in 
either sand or plaster molds as readily as brass or any 
soft metal. 


The proportions are 88 pounds zinc, 10 pounds 
copper, and 2 pounds aluminum, or the aluminum can 
be omitted and its weight in copper added, a somewhat 
harder alloy then being obtained. 

The copper is melted in a small pot, and enough 
dry zinc added to kill it and prevent its spitting when 
added to the bulk of the zinc. Meanwhile the bulk 
of the zinc is melted separately, and when ready the 
killed copper is poured in and well stirred. When 
thoroughly fluid the aluminum is added, and after well 
stirring the alloy is poured into flat plates about an 
inch thick. As soon as set, these plates should be 
broken up and remelted under small charcoal, and then 
poured into inch bars in covered sand molds, the bars 
being cast horizontally. When cold, the alloy will 
have a surface very like oxidized silver, and will file and 
polish perfectly smooth, with a cut to the file like soft 
cast iron. 


Cast in sand molds like brass, using a very fine 
facing sand, ornamental castings come out like oxidized 
silver if allowed to become cold in the molds. This does 
not last long, however, unless the castings are lacquered 
with clear lacquer, or even resin varnish, but a very 
slight protection keeps the brightness for years.—By 
Walter J. May, in the Practical Engineer. 





On Jan. 16th, the Eastern Association of Clothes 
Pin and Turned Woodenware Manufacturers held 
meeting with the stockholders of the Standard Wooden- 
ware Co., Cleveland, at the Hotel Hollenden, Cleveland, 
and agreed not to cut woodenware prices during 1901. 
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Trade Report. 


BRADSTREET’S ON IRON AND STEEL SITUA- 
TION. 


The editor of Bradstreets telegraphs us this ad- 
vance report of the iron and steel situation: 

War, or rather rumors of war, have been the chief 
subject of discussion in the iron and steel trade this 
week, and to some extent have exerted a depressing 
effect on sentiment. New demand at this time, how- 
ever, is never very large, and conditions as a whole 
are healthy and even promising. Certainly mills are 
well sold ahead, and pig iron production is heavy. 
Practically nothing is heard of advances in prices, and 
it is almost certain that steel rails will go no higher 
Some good business in this line has been transacted, and 
despite reports that export trade is dead, 20,000 tons 
have been sold in Chicago to go abroad. Sales of pig 
iron will foot up a good total as a whole. More has 
been done in Bessemer pig and billets at Pittsburg. 
Considerable foundry iron has been sold at Chicago, and 
some large quantities of southern pig iron are reported 
dealt in at Birmingham. No confirmation of the al- 
leged weakness in pig iron prices at that city is obtained. 
The labor outlook in iron does not promise well. The 
announcement of the Bessemer producers that they will 
reduce wages 15 per cent has been met on the part of 
the men by a demand for 10 per cent advance. The 
reduction of $1 per ton on freight rates from Pittsburg 
to New York is expected to help foreign business when 
it picks up again. 

PIG IRON. 

The principal feature of today’s pig iron market, 
according to Matthew Addy & Co., is the number of 
large inquiries on which sellers are figuring. These 
inquiries are not confined to any one branch of trade 
or to any one section of the country, and they call for 
all kinds of iron. The most notable inquiries, how- 
ever, are from the agricultural implement ‘makers. 

The actual business of the week has been very satis- 
factory, having been made up of many small transac- 
tions, whose total aggregate has been considerable. 
This business has been wonderfully well scattered. As 
we get further along into the season it is evident that 
consumers have very little iron on hand; in fact, their 
stocks are of the most insignificant kind, and the great 
majority of them will be forced to buy again within the 
next 60 days. In the south there is quite a shortage 
of soft irons, and these grades are in particular demand. 
The request to hurry shipments on current orders is as 
pressing as ever. Pig iron is quiet in this city, buyers 
evidently having an idea that there will be lower prices. 
Quotations, however, are steady and unchanged. Bar 
iron is dull. Structural shapes are in fair demand. 
Prices all along the line of finished material are firm. 
Demand for old material is falling off, some of the 
largest consumers, is is reported, having withdraw from 
the market. Some small holders are inclined to sell 
at less than the current market rates for some classes 
of material, but the quantities offered below the market 
are not large. Old steel rails are dull, with little de- 


mand, and one lot of 300 tons girder section has been 
withdrawn from the market. There is a good demand 
for heavy section tees in old iron rails, but sellers’ views 


are above those of buyers. 


TIN. 

There has been a general feeling of expectancy 
among dealers during the past day or two, as many 
of them are looking for higher prices abroad, and some 
assert that the advance is likely to be sharp and de- 
cisive. They assert that shipments from the Straits 
for the first half of this month are small, being reported 
as only 1,700 tons, while those for the entire month, it 
is believed, will not exceed 3,500 tons. Consumers, on 
the contrary, have been doubtful as to the prospects of 
any further material advance, and are waiting for devel- 
opments. This has resulted in a dull and dragging 
market, holders not pressing their supplies and buyers 
appearing indifferent. 


WIRE NAILS. 
The price on wire nails has remained at the old 
figure of $2.35 for carload lots. 





CUT NAILS. 

There is a better demand for cut nails than is 
usual at this season. Small lots from stock are $2.25. 
BARB WIRE. 

Barb wire is in unusually active demand. Car- 
load lots of painted barb wire are $2.65, and carload 
lots of galvanized are $2.95. 


WHITE LEAD IN OIL. 
White lead paint in oil in lots of 500 pounds and 
over is 61%4c per pound, and in lots of less than 500 
pounds it is 7e per pound. 


LINSEED OIL. 
The linseed oil market is decidedly strong. Prices 


are ranging from 54c to 58c. 


SPIRITS TURPENTINE. 
The price of southerns has advanced to 401c and 
11c for machine made barrels. 


SPELTER. 
Spelter continues inactive at 414gd per pound. In 
St. Louis the market was easy at 3.90c to sell. G. M. B. 
spelter was unchanged at £10 per ton in London. 


MERCHANT STEEL. 

The market is quiet, with some good sized orders 
taken, but most of the week’s business was in small lots. 
Quotations are as follows, mill shipments, Chicago de- 
livery: Smooth-finished tire steel, 1.75c to 1.85c; open- 
hearth spring steel, 2.15¢ to 2.35c; toe calk, 2.40c¢ to 
2.55c; sleigh shoe, $1.70c to 1.80c; cutter shoe, 2.40c to 
2.55c; ordinary tool steel, 6c to Yc; specials, 13¢ and 
upwards. 
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DO 
Quotations. 
METALS. 
WELSH BRIGHT PLATES. 
Per Box 
10x14 $7 75 
10x14 9 50 
12x12 7 75 
12x12 9 50 
14x20 7 75 
CALLAND,” 14x20 9 50 
‘“*MELYN”’ 14x20 10 00 
AND 14x20 11 00 
EQUAL .0..0- X 14x20 12 60 
x28 15 50 
20x28 17 25 
20x28 19 00 
20x28 20 75 
XX 20x28 22 50 
COKE PLATES. 

Cokes, 180 Ibs............++++--..I1C 14x20 9 70 
es) Perr IC 20x20 10 00 
COE, TURERG ccc cccccecceccsseqe Be eae 
oxer, tull weight..............+. IC 20x28 $11 50 
oker, full weight... .......0++ IX 20x28 13 50 
oker, 200 Ibs... .....eeeeseeeees IC 20x28 11 25 
oO SS IX 20x28 138 25 
SO Sa IC 20x28 1115 
OS Serre IX 20x28 1315 
oker, i ivceccscnaceoneusien IC 20x28 11 00 
“= ) “eer IX 20x28 13 00 
ose, full weight..............- IC 20x28 11 00 
Rose, full weight...............[X _. 29*28 13 00 
Rose, full weight...............200 ]b 20x28 10 70 
Rose, full weight............... 190 lb 20x28 10 60 
Rose, full weight..............- 180 |b 2ux28 10 50 


AMERICAN BRIGHT PLATES. 
.M. & L. A. Osborn’s Extra 





Bright (tisees ae IC 14x20 6 75 
M.& L A, Osborn’s Extra 
he (tissue | eee IX 14x20 8 2 
NN OO rrr IC 14x20 600 
SN. ..4.ab0ececeecnnhesoee IX 14x20 750 
a divetceshessnseeccunensele IC 14x20 575 
SIN con cacépncocenseos saeeesse IX 14x20 6 80 
med EEA CERES RE IC 14x20 515 
Men atthe emiidaakiene aed IX 14x20 625 
“Mollie (Calland grade) (tissue 
ked).. .IC 20x28 17 00 
“Phollie” (Caliand grade) (tissue 
EERE es eR IX 20x28 20 00 
“Marie” ae a IC 20x28 15 50 
‘*Marie” - elyn grade).......... IX 20x28 18 50 
“Ollie” (Lisvane grade).......... IC 20x28 14 50 
"Olhe’’ (Lisvand grade)......... IX 20x28 17 50 
“Nettie” ( Allaway grade)........ IC 20x28 13 50 
“Nettie” (Allaway grade)........ IX 20x28 16 00 
AMERICAN TERNE PLATES. 
Osborn’s G'n’t’d Old Style ...... IC 20x28 $16 00 
Osborn’s G’n’t'd Old Style...... IX 20x28 50 
Golden Star Old Style...... oanial IC 20x28 15 50 
Golden Star Old Style.. ---1X 20x28 18 (0 
Osborn’s Old Method.......---.-IC 20x28 14 75 
Osborn’s Old Method............. IX 20x28 17 25 
The Osborn Roofing.............. IC 20x28 14 00 
The Osborn Roofing.............. IX 20x28 16 50 
Star Old Style Le EERE 
fer ONT SEEN © 3 7 
ourt Old tyle.. heady Seneenauei IC 20x28 13 00 
SE MIND cnc cccceuceesens IX 20x28 15 50 
Nava Recipes. seen en en en col 20x28 12 25 
Nava Redipped wee ..-IC 20x28 14 75 
Santiago Old Styie.. Lo HF jF Tt i. 
Santiago Old Style.............. IC 20x28 13 50 
SR PSE IX 20x28 9 30 
PL <cisaneknewsses snenenconiy IC 20x28 11 30 
Atlas.. eS - ti. 
“Illinois ‘Ola Method’. ...++:.c:+- IC 20x28 15 75 
“Monarch Old Style’’.....++++++. IC 20x28 15 25 
“Quaker Old eT <S —6—ClU 
alm’s Old Style”’..........-..IC 20x28 14:5 
a" Old St le’ ove ececetecetes ED GD 
“E. L. Old Style Mere eC 
“jessie Old Style” ick siesta IC 20x28 11 75 
“ES cial’ fe dateaniiaeb ie IC 20x28 11 25 
-"Spaldi Bg”... oe cece crccceccccces IC 20x28 10 <5 
“Dandy’ Stinengedees sceceereuets a © 


PIG IRON. 


Lake Sup. Charcoal........ sees ee $18 50@$19 50 
Local Coke Fdy No. 1..... 15 50@ 16 00 
Local Coke Fdy No. 2.. 14 50@ 15 00 
Local Coke Fdy No. 3 14 00@ 14 50 
Local Scotch Fdy No. 1............. 15 50@ 16 00 
Local Scotch Fdy No. 2............. 14 50@ 15 00 
Local Scotch Fdy No. 3 ceseeee 14 00@ 14 WO 
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Southern Coke No. 1... eesceccece 15 10@ 15 60 
Southern Coke No. 2............--.- 14 WO@ 15 10 
Southern Coke No. 3................ 14 10@ 14 60 
Southern Coke No. 4. si 4 i tolea a 14 10 
Southern No. 1 Soft. saecémov ae 15 60 
Southern No. 2 Soft. nadia y : 


Southern Silveries. 


Jackson Co. Silveries... - “o eidinisnaee 
Ohio Strong Softeners.............. 
Te 2 OO eee ‘ 


Malleable Bessemer................+ 
i arkicn ebri-oss iuemaieaiad Sen 








perlb. 2 90 

per lb. 2 95 

. ee 

.16 and i RE 
No. 20, : 22, Pe OD sick cosacoenai per lb. 3 00 
No. 27. . Pa Se 
SUNT cs414uceske vids aad ahiarcecna ieee 3 20 


PATENT PLANISHED SHEET STEEL. 
Patent Planished Sheet Steel..‘‘A”’ $10 95,'B”’ $9 95 
GALVANIZED IRON. 

EN OND 55. canesdnceennetneins aad 708& 54 


I ii tnde dicctid decd tctcdssomunaena 20c 
SHEET ZINC. 





ee CI, MII 500k ciknesagcacweans 7c per lb. 
COPPER 
RRs sidtendnndcdeidweemndateedasits base, 20%c 
HARDWARE. 
QUOTATIONS. 


(The quotations given below represent the 
current hardware prices. They are not given 
as manufacturers’ prices, and manufacturers 
should not be held responsible forthem. Man- 
ufacturers sometimes name higher figures than 
those quoted for goods; they are not always 
selling at the price quoted, but goods are being 
sold at the figures printed below by manufact- 
urers and jobbers.) 





AGATE NICKEL STEEL WARE. 
Agate Nickel Steel Ware............. 20+. -- S5&10% 


AMMUNITION 


CAPS, PERCUSSION—per 1000— 


Fy Waterproof, 1-10s. See 

sisaie dchate nena pesiheeien adnbowwat eke veka tae 40c 

a (tt chee beewemnreentiaovteestcas LAM 

CARTRIDGES. 

Peters Rim Fire Cartridges................ 50&34 

Peters Cent Fire, Pistol and Rifle........ . 25&34 
Peters Cent Fire, Military and Sporting 

DIN iiike Od end acturgude shan cneaaael 15&54 


Peters Blank Cartridges except 22 and 82, 
an additional 104 from above discount. 


Peters Blank Cartridges, 22 cal.......... $1 75 24 
Peters Blank Cartridges, 32 cal.......... 3 50 2s 
Peters B B Caps, Round ball................ $1 18 
Peters B B Caps, Conical ball............... 1 90 
U. M.C. Rim Fire Cartridges.............. 50&3a 
U. M. C. Cent. Fire, Pistol and Rifle....... 25&34 


Winchester Cent. Fire, Military and spat 
ing Cartridges. 


.M.C. Blan Cartridges, 22 and 82 cal...... 10% 
U.M.C. Blank Cartridges, 38 cal........ 50-10-10« 
U M.C.BB Caps, Round Ball....$1 75..25&108 
U. M. C. B B Caps, Conical Bail........ $2 00 net 
U.M.C., Rim Fire Shot Ctgs Kaien onal 50&15&34 
OR ot i i ae W&10& 34 

. PRIMERS. 
EECA TE, 
EE pt 110 

Rnd WR 6c ccncna sete nandieeeneel 1 08 
Winchester Primers.....-............... 002. 1 08 


SHELLS. 


Peters & King Empty Fees Shells, 10 and 
12 gauge. uickshot & League........ 
Peters King Empty Paper Shells, 1 
gauge. uickshot & League............ 20&1 
Peters & King Victor Nitro Shells ..... 
Peters & King Loaded Sheiis, Quickshot, 


League and SemiSmokeless ............ 
Peters & Kings Victor Loaded Shells with 

King’s Smokeless. ..... «2000+ .00i 40&10&10&54 
U. M. C. New Club, 16 gauge.............. 20& 108 
U. M. C. NewClub 10 & 12 gauge........ 38% & 5s 
U. M. C. New Club.. caceees SBK EBS 





i SIR, «nan sau es utes euebdie deen dace i. 
U. M. C. High Base........ 
U, M, C, Tra ere ioe 
Winchester lue Rivals............. on 
Winchester Yellow Rivals..............++ 
De rer 
WemeeNber LGOEOF. 00000 ccc cose cccces saieionss 
U. M. C. Loaded Shells, Black ...... } 

Powder eee Ree ee wwe ee eee ettesees 40&54 
Winchester coates wpneeed Black . 

BUGIOT cccccecccce ceutien 
U.M.C poreneoeial ““ Smokeless 
OOS 40&10&10& 54 


GUN WADS—per 1000. 


TE. ... ccs nccneeeees eceneceu ME 
= a OEE W&5s 


POWDER, 


King’s Quickshot Powder; Kegs $4 00; % kegs 
$2 25; % kegs $1 25 


EEE S DOM NOMOIODD. «0 0000 ccccccescecees W&5e 
King’s Smokeless. . .25, 20&10% 
Austin Quickshot Powder, Kegs" $4 00; % kegs 
$2 25; % kegs $1 25. 
Dupont Smokeless, Sporting........ 25, 20&10&10¢ 
SHOT. 


per 
Buck Shot. 25-lb bags, per bag......... 
Chilled Shot, 25-lb bags, per bag 





ANVILS 
Hay-Budden, 70 to 84 Ibs.........0eeeeee 10c per |b 
Hay-Budden, 85 to 150lbs.............. 9c per Ib 


AUGERS AND BITS. 


Snell’s Boring Machine Augers......... 6O0&10&5¢ 
Snell’s Car Bits, 12-inch twist............ ..... 40 
foanings Pattern eee 50&10« 
ussel Jennings’ Augers and Bits........ 25&10% 
Ship Augers L’Hommedieu Bits............... 15% 
RN an Titties ete celnicaly dikde ine aie dee eaiaielaie 50< 
a a nae oo ee a oe ee B0& 104 
AWLS. 
I EL, .acntendsiebabnsed inte per doz. $ 3& 
Brad, shouldered, assorted 1 to 4. .... pergr. 2 00 
Brad — waeepnen assorted 1 to 6...... per gr. 2 
Riis) pihgdeedes se behs Sashncete per gr. 
Peg, ~ et ee Dita eensg cone sanGeneael per gr, 1 
No. 1, Scratch, handled............++. per gr, 4 
Be. 5, Seratch, SOC... 0. ccccce cesses per doz. 1 


BEAMS—SCALE, 


Scale Beams, List Jam. 18, SB. ...00 0... ccccccocs 354 

hn aihid hices ns .dhek ea idinagahies whee dautheniel 
SEE Wc benSiltd dndseuceWedlinmcdinnd aoe ated 30s 

BELLS 

NS EE TON PORTE I EE 6Cs 

I ti oon dat by ddsainise cana wecammale 70% 

EOE REE EAT EE PR OE 70% 

EI per doz. $4 50 





Molders "10 in 2 per doz. 9 00 


BIT STOCK DRILLS. 


Standard List. ..... 2.00 .cccscc cos ce eee COQQOOa bs 
BLOCKS, 
Conan WOO. os ccceccteccen ci 70 to Basted 
Eddy Steel Tack!e Blocks.............+.+- 66% & 
BOLTS. 
CARRIAGE, MACHINE, ETC, 
Common, list Jan. 80, '95......... .sesseeeee 70&104 
Norway Iron, $3.00, list Oct. Ses “o. bepenmraaue 75&10< 
Boit Ends, list Jan. 30, '95.. cece cee DORIS 
Machine, list Sept. 20, ’99............... 000. 70& 108 


DOOR AND SHUTTER. 


Ives’ Patent Door oe 
Wrought Barrel, “Standard | pagers 70&104 
Wrought Flush seeee - 400108 
Wrought Square, Standard list. osacoecee OOP 


STOVE AND PLOW. 


Piow. eee! Eee 
Stove, list Dec. 28, 1399. Latbhee coon 000-entd 60&104 
TIRE. 

Common, list Dec. 28, 18B9........0000 ceceseees 654 
Eagle Philadelphia PPE ee 
Norway Kees ntshthae@ednekgenenoanael 


BORING MACHINES, 


Jenning upright without Augers........82 
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BRACES, 
Rarber’s . 906.60:000606 cous oct 
* ommon Ball, ‘American..20 20.022, $1 50 
Fray’s Genuine S geeor's s. .. 608 
Fray’s No. 807 to sialiehadannedael 
Fray’s No. eibitisssacasan sannen abuse! 50¢ 
BRACKETS. 
I I I is osc nine da bene aémsninnie 50&10 
_ "eee wae to 0104 
PTE iritls Silisib inti eb Siar vinentibine ue . 154 
BROILERS 
III cacti actu tania erg ge | 7 
BUTTS. * 


right Butts, Nos. 800, 802, 804, 806, 808, 8 
4, 816, 818 , 854 
on Butts, Nos. $26, 828, 829, 830, 882, 434, 
888, 840, 842, 843, 844, 845, 846, $48..." 70& 104 
Bright Butts, Nos. $03, B2 822%, ‘828 23, 823% 
J spanned Butts, Nos. 700, 701, 702, | 704, 
105, 706, 707, 708, 709, 710, 711, 726, 727 , 728, 





POE GUO WR ixincnenddeeciss nad ddan sess "Wto7TV&54 
CAGES—BIRD 
hs achwanch:giiiedi aucdduekeukesecsaae 
EEN 33% 
CASTERS. 

Anime thd anual stimpteighee-abininits ocmaaeied 60& 108 

eli ni aoe actinne a uahid 50&10¢ 

Martin’s Patent (Phoenix).................. 50& 54 

CEMENT. 

Asbestos decneagapee Cement, 5 and 10 lb. cans, 
per oem sbabeandd €00060000K6 4500800066000 5c 
CHAIN, 

Riess lait Din ie cas dian bccn nals insiecgicca teal $6 00 
lg ieaeciontin 5 65 
 - 5 50 

5 40 
CHALK 
OE ee ae eee eget per gross 60c 
Sic cduncticainaactibcehceas 45c 
CHISELS 
Witherby..22, $ 70856 
CLAMPS 
i Pi «55 «cane anbtdé eaecaueune 50& 104 
NEY SEINE ccac cnveus cides essceoceds 50& 10&54 


COFFEE MILLS. 


Enterprise Mfg. Co., list Jan. 17, '98...... 254 

thts ih tie-giien Walon Sibtiiidign tse aaeae 50& 108 

Arcade.. bhecet ain tenidsmeie -- GO&105 
DOG COLLARS, 

Pope & Stevens’ List: 

rass (full assortment)............. Net price 

DOOR CHECKS, 

I sici. sities aniumiatva stabi Rig nen eek eiaindbaasaee 308 

Nd kngsthtn chia bhintibboetasmanesaendael 808 

ST cccknceiieed kamnh onnain iinet cmacenaees 308 


DRILLS AND DRILL’STOCK. " 






Common Blacksmith’s Drill... $1 1 60 
Bench Drills, Steains’......... 5 50@6 00 
Bblacksmith’s Self-feeding wr re 5 7 00 
Breast, Millers Falls, each, $3 00 a 208 


Goodell Automatic Drills.........-$12 00 to $15 00 
FASTENERS, BLIND. 


eo ee 50&10s 
FAUCETS. 
NE ae ee ner ere 254 
B. & L. B. Co. 
Redlich’s Wood Faucets. 

NE SL «cared vind cane ee 
os ine gh geeneeut 
cn nine wade oneaseie Net Prices. 
SS REN 
| AR IT 
Self Measuring: 

Enterprise, per doz. $36 00................... 40% 

FILES—Domestic. 

Best Brands, lis Nov. 1, ’@9................ 70&108 
Good Brands, list Nov. 1, 99 ...............758&108 


Imported. 





+++ Stubs list, 5¢ { 


FORKS AND HOES. 


Coke _, presage Forks.. sic iauiaod 


Coal Forks 

Barn or Ice Forks.. 
Beet Forks.. 

Ballast or Stone Forks.. 


Tanners’ epee 


Shaving Forks.. 

Potato Scoop Forks.. 

Oyster Forks.. 

Sluice Forks . 

Heavy Mill, Manure or Street 
Steel Tar or Asphalt Rakes.. 
Asphalt Hoes.. 

Two Tine Hay Forks, Standa 


icseenteenes 


rd Size. 





Three Tine Hay Forks, Standard Size... 60&154 
Four Tine Hay Fork Standard RS 66% 
Socket Four Tine Hay Forks............. 3% & 54 
Socket Four Tine Manure Forks .......... 65& 104 
Socket Four Tine Spading Forks, T0&5&5&2 194 
Three Tine Hay Header and Baler eoony 
67% &2%4 
Four Tine Hay ‘Header and Baler Forks.. Cons 
Grain or Barley Forks,. m7 T0&i8 
Four Tine Manure Forks..... -.65@65 & 10" 
Five & Six Tine Manure Forks........ eee 
Spadin ee SR SER A ae 
Potato ging Fo yore... nanan 
Stone Pic ing For 4 
Garden Hoes . 
Meadow and Rhode Island Hoes. oe ala aes 
Sunbeam Meadow Hoes.. oeeee cece SOOO 
Mortar and Street Hoes.. Sree 
Planter Hoes, wager Pattern..........-. ba wo 
Tobacco Hoes.. - T& 
Cotton Hoes.. osioeioNsax 
Rough Finish Shank Cotton Hoes naa 75&12 
Cotton Chopper aah caete andi " qbaetometsex 
Ladies’ Cotton Hoes.. .. H&10&7 4S 
Malleable Rakes .... 60&10&2%4 


Toy Ladies’ and Boys’ 


Weeding Hoes and Rakes .......... 


‘Hoes 70&10to70& 10&54 
70@7 


TO&54 


an oe nae cogs nesnnrieianl .. 65to65&108 
Hop Hooks.. ‘ compre 
Steel Garden Rakes. oewee 
Steel oy Rakes Stamped b blank. aweneas ee 
Turf Edgers ....... SS 
Steel Rend Rakes.. osnkensenss 654 
Special Mortar > Senet eRe 081082168 
arpers’ No.7 hegenepdh NNN .ie0sace naan 
Truck Hoes. eels soei0ea 
bet nkks athiataheiagdhina eateae Semele 654 
066 ancececs ee seek oes ooo oe 
oe Down Hooks ......... 6... 020+ +. T5&10& 28 
TE oo ectadinn a5. 2 ab babadhint « SO&1O&TI6S 
Laid Steel Edge Hoes.. .. 25, 5&2 


GAUGES. 


Marking, Mortise, etc 


.. 608 
Stanley R. & L. Co.’s ‘Butt & Rabbet Gauge. Net 


GIMLETS. 


Gimlets....... 


GLASS CUTT 


Woodward...........- 
Red Devil....... 


GLUE POT 


ERS. 


3. 


EEC ea ee ae 
EEE TE 


GLUE. 


og Be Re 8 rrr rr 


Martin’s Liquid, List... 


Martin’s Liquid, List...... ahs ne 


Zenith for Wood Track... . 
Extra 5@10% often 





given. 





60% 


33% & 104 
334 &11¢ 


a 


33'4%¢ off List 
.. 33S off List 
33\¢ off List 


GREASE, AXLE. 
a ee eee —e 
SE TIED shi nus ntsc seco eesendes conn ani 

GRINDSTONE FIXTURES. 

Stowell’s . oo +e Net 
Reading Hardware Co.. ..Net 
HAMMERS. 

“*Artisan’s Choice,” A. E. Nail...... .40&10@50 
Engineer’s and B.S. Hand.......... sutesel B0& 104 
Machinist’s Hammers....................-60&101 
i Ee 4!) 6 
HANGERS. 

Badger.. piciniaiet 60% 
Baggage Car Door...... 3344 
ree ald 40% 
EERE SSP ee eee eee ae ae 508106 

Ce ery , 
Matchless.,... .. 50K 10K 
Nansen in WO& 108 
OD en Oe 
Railroad a aR nk as eae HO& 106 
Street Car Door.. FOX 108 
Steel, Nos. 300, 400, 500.... 40& 154 
Wild West.. W& he 
. 1&10 





HATCHETS. 


American Axe and Tool Co..... ) 

BODE Bs cc0cs covcccnecsessesonses 
Hunt’s..... os 
Hurd’s..... So 
Mann’s...... .. p40&10& 56 


Underhill’s.... 
Cc Hammond & hahaa 
Fayette R. Plumb............... 


HAY AND STRAW KNIVES 


IN oink cncsreeesainerdanesen $6 50&$7 0 
HINGES. 

Light Strap Hinges, No. 800.........++++.++++..75i 
Heavy Strap ee WE CR caste ceceeees 75& 104 
Light T Hi nges. "No. 805. seein 65& 108 
Heavy T Hin No, 807.. .. -» OB &108 
Extra Heavy Hinge s, No. 809.. P -- 108108105 
Long Chest Hinges, Es siccsacenes 

Hinge Hasps, No. 813 sainimainesenteadicl “souionss 
Crate Hinges, No. 815 . ce .66%% 
Crate Hasps, Single Swivel, No. 817..... ie dscaee 

HOLLOWWARE. 

Stove Hollowware Ground...........essses cece 50s 
Stove Hollowware Unground..........+...+.4. 
se pindeseteéaabinsen 70&104 


IRONS—SAD AND POLISHING. 


Se, SRN Mt TD. n6 ou canensensseckeses sees 75c 

LN nar etn es 70c 

4 * (a 

FE. EE D500: 0605:06 cons cccncsesencess GEO 
KNIVES. 

Standard List........ 70&54 






Adjustable Handle.. 25683 4x 

M000 cascnnne ented ecevesesen coed waloeds 

In cinicdttdsoncddeus stenegnenes 2s 
KNOBS. 

Base, 2%in Birch Rubber tip, @ gro.. $1 35 

Door, OT ERR aa AE doz. 70c 

Door, Por. Jap’ See 00 0eeee coeece doz. Tic 
LADLES. 

Reading..... i achnueseied widen 

RI iss an- e600 ents gabeeucsitenaenst 





LANTERNS-—TUBULAR., 


No.0. Berger’s “Bail Lift,’ ) 
isch hath ornenneinee dens er doz $9 530 
No.0. Bergers ‘Bail mm t,” Gal- 
vanized.. ‘ er doz 10 50 
No. 2. Berger’ s “Bail Lift ha 
a sees seeeee per doz 18 00 
No. 2. ‘Berger's “Cold last,’’ 


-per doz 16 00 
No.0. Berger's Dash Board, Jap- p 408108 





anned, Plain Globe...... bet doz 13 00 
No. 0. Berger’s Dash Board, Jap- 
anned, Bull’s Eye...... per doz 13 30 
No. 2. Berger’s Dash Board, Jap- 
anned, Plain Globe....per doz 17 00 
No. 2. Berger’s Dashboard, Jap- 
anned, Bull's _. per doz 17 30) 
BULL’S EYE POLICE. 
2%-inch flash light.......... per doz $8 50@$3 75 
8-inch flash light............ perdoz 4 00@ 4 25 
I (0. «cn caebheee obese per doz 8 50 
S-inch regular...... 2... ccceceeececees per doz 8 75 


LEMON SQUEEZERS. 


Wood, Common, per gr., No. 0, $5.00; No. 1, 
$6.50; No. 2, $10.00. 
Wood, Porcelain Lined, No. 1, 


seth apedesadaaenne teerbe gues perdoz $3 00@$3 50 
RE ONL, nonnn pace anni ated per doz 1 25 
Iron, Porcelain Lined........ perdoz 8 25@ 8 50 
emeer Su.... seseceeeeeesperdoz 1 85@ 1 90 

Ri 

MALLETS. 
Fiber Head Stearns... piiiliie eeconan sone 
Hickory.. jekeuteeteunae 
L ignumvite. . " og sohics 
Tinners, Hickory” “and “Applewood, 


ccs pabbee camel anid ane enee per doz 75c@$1 50 


MATTOCKS. 
Resales Uat.....oc2s0ss0 cevcsscccesccesssenssesoc MD 


MCWERS, LAWN. 


12 14 16-inch 
CHEAP. 6000 ccceescoeses $2 95 
Good.. pale $3 25 nt 8 20 
High A cnsteinteibiins 423 450 400 


Pennsylvania and Continental,. ...., Net pri 
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‘ ‘ NAIL PULLERS. RIVETS AND BURRS. COACH, LAG AND HAND RAIL, 
iant, i Mebhckaabekweeckwnad oe a8 $18 00. 40% | Co 
Br GO: A innate alactinte eeaiestinsapaast atin ues dalieadenee 508 Coach and Lag, Gimlet Point, list Sess. 20, 
pa a eeaecerenrtedses Wo oe = om SOE EINE een sand.adenanesdeactionmuskl BO&10&108 |  1899........ Ram H: T5@TE104 
cies ancin: se tseeeeeeee es ee :: Net prices. ie Smad all, Bed Bam. 6, BONE... cccssccceccacocnes 
Diamond B. Rev wunecsuaeee .. per doz., $9 00 ROOFING SUPPLIES. JACK SCREWS 
EAVE TROUGH, 
NAIL SETS. ie 
ii —— _— Perfection” Galvanized Eave Trough... .75&10x DID cnc cntensccepensecemunmeseneese 
aati ee: Sor ieene 8 9 00 Eclipse” Galvanized Eave Trough.......75&10% woop. 
Cannon's Diamond Point .> per ross, $9 00 Net | Double Bead Galvanized Slip-Joint Eave 
> Per gress, perous a ee ne ed 75& 104 MANUFACTURERS’ CIRCULAR PRICES. 
NUT CRACKERS. — Galvanized LapJoint Eave ‘T3&105 New List. 
I iiss ieccuaanaee wise csvencnads en tr ee Se 8 eae detains Sis 
GUTTERS. Round yh Oval Head Iron..........ccccesses: 808 
OILERS Fiat Head Brass. EES 
Tin SE ee Roof Gutters, Galvanized..............0005 75&108 Round and Oval Head. Brass. saqug inn cidnaieniine 758 
cecaianeamieen 508 10& 54 Flat Head Japanned.. OO: 
Maticable Hammers. iene eaeeed een gamedmaceeal PIPE. . 
Malleable Hammers, Old pat., same list....... Net | Plain Round Pipe,Galvanized,Nested 60&20&2%% SHINGLES, METALLIC. 
Plain Round Pipe, Galvanized, Un- Eastlake I. C. Tin Shingles, painted, pr sq. 
PADLOCKS. EE ciowiknpinnd saneerinecekenenseculat 60& 20% 
SN ELECTR EET: 704 Eastlake I, C. Tin Shingles, galvanized, pr 
Sargent Wrought Steel and Brass......... 75& 106 VALLEYS. osmuere Weal CC ee eS =e soat 00 
PLANES. Valleys, in Rolls, IC and IX Terne............. oer Sennen once RO ean RE 50 
Stanley Planes, No. 100.. sey 8. 30 each Valleys, in Sheets, IC and IX Terne..,........ 0s Octagon Fluted 1. in Shingles, galvan- “a 
aaa iii ized, per square.............+ seeecce 
tik tik ee ee. i ic ciiinnitinnitiiiinnsiitintal 10% SIFTERS. 
Swedish aide Cutting Pliers.............++++0+ Ss Wrought Conductor Hooks ................--60% Eclipse. ..per gr $15 00 
ae c Diagonal © a D. caduneeriseenbid +++ MO CUT-OFFS. Hunter's Genuine... 2222222772: per gr $16 00 
s Compoun  , perrrrrrrr rr 
U.D.F.&T. Co. dltas Net Kuehn’s Gaalv.... +01 0+ so0eee sees sees cose oe 5g O08 SKATE SHARPENERS. 
: Fre Skate Sh . Eureka..... -» $2 00 net 
PLUMBS AND LEVELS. Acme Tit jos. sscsecceseeceeseescece 6080S Washer Cutters, Woodard’s...- doz. $ 50 net 
= gaaganennbepeanpenapantebenntiepe: entennial Tin 0.0 ...... cece eseses sete seen eens SLATE. 
er nseieied cinhanewins ndaseeeneaweolen 
EAVE TROUGH HANGERS, GENUINE NO. 1 BANGOR. 
POACHERS Ege Frosh | seen Single and Double 24x14 20x10 
7 ead, Imperia’ 
Buffalo Steam Egg No.1, per doz...... $7 20, 508 aioe import Hangers, Single and Double 5 a $3 50 per sq. eet $4 50 per sq. 
POLISH, SE, CI 0.6000.50nbns 040dcnene0nstt cikdases aaxil 16x 8 
POLISH—METAL, ELBOWS. 18x12 16x10 
U. a Metal Polish Paste, 83 oz. boxes per 16x12 +$8 75 per sq. 16x 9 js meaning 
50c; $4.50 ib : One Piece Conductor ana, Coenen, 14x10 
en 1 hts per eae weed s 2 2 Corrugated . ceeeece léx 8 12x 7 bss 25 per s 
D qyh——-tpbiogh Saag f Adjustable Eibows, Tin.........-......ss..+. ..508 | 14x 7 12x 6 ores 


Uv. 4 —- 8 oz. ome per doz. $1.25; 


FE EO IED 2 00 
Backespers’ Friend Metal Polish, per doz. 
EE Pe 18 00 
Universal rer 604 
Burnishine Liquid EES 16 00 
POLISH—STOVE. 

EE PO LD RP ME A per gross, $5 75 
BIRO SD POMMBNAID. 60.0000 cccccsccceceeed per m 6%c 
POPPERS, CORN. 

Round or a. ae per doz..... 65% 
—— er per doz., $1 00 
SEE, Win dcucccenseanssetnccces per doz., 1 00 
POST HOLE AUGERS AND DIGGERS. 
Iwan’s Patent Post Hole Auger................ 40% 

Eureka Perfection Post Hole Digger, per 
i cntduekiteand eens ois adeitaih ona eneaie daiaie ade $10 00 
ie i dinkid sind cendiaeiatieh catia’ perdoz., 8 25 
POWDER. 
IN CANISTERS. 
ais eatin chicendnnsteosts sannssed 45c 
Fine mperieg, 2 1b m.. peeheu wesw adneteeeetemien 75c 
Rifle, 1m eac . hues kehhede eons au ae 
IN KEGS. 
NE, ci nctensnsentuseveasanstisess $2 50 
Rifle, 8% hen. ba asiasishae beeen abbaimasatunasanne 1 25 
I SI 0.5. cn 5660b60nccsn ge 600eee cows 2 25 
naa ne tele pA RR ee: 400 
PRESSES—FRUIT AND JELLY. 
Enterprise Manufacturing Co..............e006. 254 
PULLEYS. 


Hay Fork, Swivel, or - ead ars. si Sen 15 
Hot House, other Eine .. 508 


Tapanned Clothes Line..........-+secceeeeeeees 50s 
apannedScrew .. cannes drhedeus sone 
NII. 60000 se vecceccessvccesoteee es 50&10¢ 
ash (Auger Mortise): 

Common Sense, 156 | a per doz., 19c 
Common Sense, 2in..........++.--- per doz., 20c 
Bindi de vase sencndeeesincanéat 17c,; 2 in., 22c 


SASH PULLEYS. 


Fox No. 8 or No. 7, 2% oupee 
Fox No. 9, 1% wheel. 


25c per doz 
-20c per doz 





Extra for plated Finish.. Dewania per doz 
Extra for Anti-Friction Bronze 
ES Ree Ee 10c per doz 
RAZORS. 0 
@ox Razors No. 42.............. per dozen $200, 
sed - “Minds nse cneces - - 240 
” * @....15ae * 240 
Discount 40% 
REGISTERS. 


Black Japanced Registers, Ventilators, Faces 
and Borders... .... 0000 .esecerecoverecscccese 


Fac 

Bieneedl Finishes in Imitation of Gold, Silver, 
Copper OF Brome. oo. os ccc cose ccccce ccc voce 
ik: «etc icteaemensiehnn eed ants oe 50% 
Electro-Plated in ara, Soe, Capper or 
Oxydized Silver.. - 

Si tinh< ghenceeencedusvobeedenwenll .. 20% 

Solid Brass and Bronze Metal...........00....20% 





PREPARED ROOFINGS. 
Imperial 2-ply Tarred Roofing, com- 






Ns sccnsuninan tees pens Olkerraaekee $1 75 per sq. 
me. erial dein cunt ——s com- 

plete. : . ..$2 00 per sq. 

ROPE. 
Manila, 7-16 inch diameter and larger,.. 

Meth Aker aamaed Sete nwdaeeee per | 1l%c 
Oe errr perlb 11%c 
Manila, % ond DG, ..desacsnesbuee per lb 12%c 
Sisal, 7-16 in and larger.............. perlb 7c 
RE ne ciken ones anine sand cain perlb 8%c 
Sleal, M and G6 tm.....00 cece ccsees perlb 8%c 
Sisal, Medium Lath Yarn............ perlb 9c 

BOXWOOD RULES. 
eT eee 
3 TSE eR eRer ree vn 
— eS > 
wn ---- 18300 - 
29.. 450 . 
EES ree: 1000) = * 
Msc an 6454 600 09% We gn e 080% 506608 10 00 - 
oe Cr ee er ree 6 7 
— aneds . 808108 
seit aie nice tian ies Snide ania adceGeearanaal 40&108 
Lufkin’ ain eensetentdstcethunieteneil 50& 105 
SASH LOCKS 
RE TE scin ccac eects geeneeinns eer" 60@60&54 
POPCORN FOTOS 000 cccces cece cccces cece cccess Net 
Payson’s Signal, (mew list.........+.... esses. Net 
SAWS. 
Atkins’ Circular... ..cccccccccccce cccces coccce Net 
BI FB io ona. 0.0006: 000060 800sce cascorcenees Net 
Atkins’ Cross Cuts.. ooinkt-abedaeee 
Atkins’ Mulay, Mili and ‘Drag... eemanues onal 
Atkins’ One-Man Saw.............s-seeeees — 


Atkins’ Circular rr Solid and , ~esnney om. 
Atkins’ Bands over 2in. wide.. pee 
Atkins’ Bands under 2 in. wide.. 
Atkins’ Mill, Mulay and Drag... 





Atiine’ Croee CMtS...<...c0cccccece cece cies cose 408 
BR Ge 000 0ccnc ce stee cvcvevcceses 
Atkins’ Narrow Cross Cuts...........sssceseee 
Atkins’ Wood Saws and Blades............ 40&105 
ee rrr re 40& 108 


Atkins’ Butcher Saws, Compass and Key- 


Disston Circular Solid and Inserted Tooth....50s 
LEELA SADLER ALLS Net 


Disston Narrow Cross Cuts.........0++eseeeeee Net 
Disston Mulay, Mill and Drag...............0++ 40% 
Disston Framed Woodsaws...........-++++ 000. 354 
Disston Woodsaw Blades..........s+seceeesees 408 
Disston Woodsaw Rods...... 2.200 cesses sceces 254 
a Handsaws, Nos. 12, 99, 9, 16, D100, 

Disston Handsaws, Nos. te Secerpegaeas Kbiar 2. 80% 
Disston omeete, I, GUE c0sce ccscccceed 254 
Disston Butcher Saws and Blades.............. 354 

SCREWS. 
BENCH AND HAND. 

Bench, Iron.. deinen ..per doz. 604 
Bench, Wood, Beech. oc erveccceccces per eee. m het 50 
Hand, ‘Wood... ssapeopecnes enue 





GENUINE NO. 1 BANGOR RIBBON, 


24x14 20x10 
24x12 } $8 00persq. 18510 


axi2 “ee. 
x 
lax 8 (88 Bpersa. 9x g 
14x 7 
SOLDERING FURNACES. 
No. 8 Gems tin reservoir. . acseceners cone IB 
No. 6 Gems copper reservoir... oseseecuese DOD 
a 3 2 
Clayton & Lambert No. 1 Fire-Pot.. - 600 
Clayton & Lambert’s Special Fire-Pot...-.. 4 50 
SPRINGS, DOOR. 
ge epee es ee 
Torrey’s Rod 89 in.......... Per doz. $1 neat is 
aN Gs Bcvcectnsa0000e toes ensaebenneed 
STAPLES 
ea ee per Ib., 12¢c 
NNT SENE cvces cvcsnecosasneeee per lb., ic. 
STOVE PUTTY. 

Bh, BOE Bi ed Catiic cc ccc ccccccccsesed .» 5c 
EEE TEs cne ce ccccwecenceeccoud on *b. binge 
TWINE. 

Flax Twine— BC B 
No. 9, % and % Ib. Balls............20c, 
No. 12, & and % Ib. Balls........... 17c, 20c 
No. 18, % and % lb. Balls........... ldc, lic 
No. 24, % and % Ib. Balls........... l4c. 17c 
No. 86, and % lb. Balls........... 18c, 16c 
Chalk Line, Cotton, % Ib, Balis............ 
Cotton a Wrap ing, 5 alls to Ib.......-.-. 16 to 20c 
2Ply Hemp, E and % |b. Balls (Spring 
Pigk0s0dcaettennncsencdsoe$oonsnesens gic 
8-Ply Hemp, 1 lb. *_ ~ cbc cere cece cece coves 
3-Ply Hemp, pls Tih Tsien Rpeheciungeaneianae 
2,3, 4 and Net ibaa se 8c 
Mason Line 1 L nen, % Balls.. ee 
No, 264 Mattress, ¥% and %& lb. ‘Balls. ..-84c 
506 sb sons been ehanesineraen Sésbqveeneaed ..54@6c 
WASHERS. 
Size bolt........ 5-16 * ty an “% 
Washers........ $700 $650 $400 $440 $400 


Inlots less than one keg add Xc per lb; 5-lb. 
boxes add %c to list. 


WIRE CLOTH AND NETTING 


Galvanized Wire Netting............+...-. 80&10¢ 
Painted Screen Cloth, per 100 ft............ $1 15 
WIRE AND WIRE GOODS. 

Bi -- sn’Ann, Nos.0 to 18 60@60& 10% 

roken Ann, Nos. 0 to babes 
Cop’d, Nos. 0 to 18.......... 000 50&10@Q50&10a5< 
Galvanized, Nos. 0 to 18 ........ e000 sseecceces Net 
Tinned list, Nos. 0 to 18............ 60&10@60&15< 
Annealed wire, on spools oune siededbenmbanen 60< 
EE A OE TE one on: cane his bb00 Geneamell os 
Copper list Feb, Misc Gekacintaomeheasal 10% 
WRENCHES. 
Agricultural.. canes see eeee ee O&1O@TI54 
Acme Bright .. pdeken-ehkeeheteresencecceneeeneeel 60s 
Baxter’s jaknciocethalicaiiion teeniananame 
Coe’s Genuine ......--.--+. 00s 00 cece coveganene 
ATMOS ce 0000 c00c cccces 200s eces coe concede 
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THE AMERICAN ARTISAN. 





Wants and Sales. 








For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
under this head advertisements of six 
lines WITHOUT CHARGE, for em- 
ployers wishing to secure employees, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, &c. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


‘BUSINESS CHANCES. 


PATENTS. 
H. W. T. JENNER, Patent attorney and mechanical 
rt. 











expert, 608 F street, Washington, D. C. Established 
1883. I make an examination free of charge and re- 
port if a patent can be had and exactly how much it 


will cost. Send forcircular. Member of Patent Law 
Association. 





Wanted -— Partner lady or gentleman, \ interest, 
three hundred dollars, or % interest five hundred 
dollars in my Big Uncle Tom’s Cabin Show under 
large tent. Travel ~ A palace car, through Illinois 
and Texas. Write for particulars. Al referen- 
ces. Jeweler Box 167, Pearl, Lil. 38 





Wanted—A hot air furnace pattern to manu- 
facture trom for owner or on pe Owner to 
attend to the erection of furnaces at factory. Must 
be one that has been tested and proved satisfac- 
tory. Selling arrangements can be made with us 
if desired. Address with full information, ‘Ohio 
Foundry,” THs AMERICAN ARTISAN, 69 Dear- 
born street, Chicago, III. 3 





Young man start for yourself. Here is your 
chance; a % interest ina good tin and hardware 
store for $1,250, two-thirds down, time on bal- 
ance. Have a good trade, a fine equipped tin shop 
and wili guarantee al! the work you can do. Must 
be a tinner and well recommended in Denver. 
Address “Start,” care of THE AMERICAN ARTI- 
SAN, 69 Dearborn street, Chicago, III. 8 





For Sale—Tin shup and tools also gas fitter’s 
tools. The chance of your life to get in an estab- 
lished business with good trade, in connection 
with a good hardware store in a factory suburb of 
Chicago. Apply to L. A. Pegelow, care of Wells 
& Neliegar Co., Chicago, Ill. 3 





For Sale—Tin shop and small stock of hardware 
in a dairy country-with or withouttools. Address, 
D. A. Chesley. Poysippi, Wis. : 





Wanted— Would like to rent a gocd paying tin 
shop or would like to run a shop on shares. 
Address, ‘*H,”’ care of THE AMERICAN ARTISAN, 
69 Dearborn St . Chicago. III. 2 


I have 1,800 acres of good farm and grazing 
land in South Texas that all trade for a hard- 
ware stock and tinshop. Address W. J. Binkley, 
Huntsville, Texas. 2 





Wanted—To buy good, clean hardware stock. 
worth from $2,000 to $3,000. Southern Minne- 
sota or Northwestern lowa preferred. Address, 
“Box 11,’ care THe AMERICAN ARTISAN, 6£ 
Dearborn St., Chicago, Ill. 2 
Wanted—To buy stock of hardware and stoves, 
spot cash deal, from $7,000 to $10,000. W. F 
Carle, Janesville, Wis. 2 





For Sale—Clean stock of hardware and tinmners’ 
tools in a lively oil town in northern Ohio, only 
hardware in town, stock will invoice $1,500, good 
reason for selling. Address. ‘‘Lively.”’ care THE 
AMERICAN ARTISAN, 69 Dearborn Street, Chi- 
cago, Ill. 2 





Wanted—To buy one-halt or all of stock of 
hardware in lowa, Eastern Kansasor Ill. Prefer 
small, live town. I have had number years’ experi- 
ence. Anyone corresponding give full particu- 
lars. Box 418, Washington, lowa. 1 


For Sale—1883. Well established hardware, 
tin and stove business, together with a well-paying 
tinshop, (most outside work) with or without 

roperty.in the southwestern part of Ohio. In- 
ormation given by addressing ‘‘No. 390,” care 
THE AMERICAN ARTISAN, 69 Dearborn St., Chi- 
cago, Ill. 1 


Wanted at Once—One P. S. & W. small turner, 
1 hollow mandrel, 1 bench plate, 1 stove pipe 
folder. Quote lowest cash price. Address, V.H. 
P., 208 S. 3rd St., De Kalb, Ill. 1 


Wanted—To buy whole or half interest in a 
good paying hardware with tinshop. Population 
2to1Qthousand. Indiana or Illinois preferred. 
Address “D. B.”’, care THE AMERICAN ARTISAN, 
69 Dearborn St.. Chicago. Ill. 1 


_ Wanted to Trade—An improved farm of 160 prai- 
rie and 40 acres of timber for a stock of hardware 
not to exceed $4,000 in value in lowa or adjoining 
states. No buildings wanted. Write for particu- 
lars. Address, C. L. M., Box 47, Ketterman, Mo. 

26 

















For Sale—My entire stock of Hardware, Stoves, 
Tinware and Farming Tools will positively be sold 
by April Ist. Parties wanting a money making 
business in the best town, of 1,000 population, in 
central Ohio, will do well to write to ‘‘Money 
Maker,” care JHE AMERICAN ARTISAN, 69 Dear- 
born St., Chicago, III. 26 

For Sale—Cornice and ckylighs business, large 
plant, fully equipped, established 25 years, 
Clearing $3,000.00 yearly, reason for selling, 
other business requiring whole attention, closest 
investigation courted, must be seen to be appre- 
ciated, price $5,000.00, terms easy. T. W. Dor- 
sett. 1113 Clinton St., Hoboken, N. J. 26 


TINNERS’ fUULS. 


Wanted—To buy a second-hand 6 ft. Keen or 
Robinson brake. FE. Katzinger, 369 S. Halsted 
street, Chicago, III. 8 














Wanted—To buy second-hand set of tinner’s 
tools. Please give list and price. Box 545, A. 
E. Gable, Hartford City, Ind. 3 


Wanted—To buy a complete set of good second- 
bend tinner’s tools. Rouse & Byram, Abingdon 
a 3 


59 


- SS —= 





Experienced Salesman Wanted—Experienced 
stove salesman, one acquainted with the trade in 
Westerp Missouri and Eastern Kansas. Give 
age, experience, references and salary wanted. 
Address, Enterprise Stove Co., Vincennes, Ind. 1 








If Amos W. Yates would correspond with me 
he would hear something to his interest in regard 
to final settlement of the John Yates Estate, of 
Rockford, Ill., of the old Hardware Co. of Yates 

Co. Address, C. E. Yates, Paxton, Ill. 


Wanted—About Feb. Ist, 1901, experienced 
tinner, one who can also do plumb.ng. steam-heat- 
ing, hot water and furnace work. German pre- 
ferred. Must be temperate and industrious. 
Steady job for the right party. Answer giving 
all particulars, stating wages expected, exper.- 
qace, etc. Address, Lock-box 542, Storm cane 
a. 








Wanted—Stove salesman for southern states, to 
handle a line of up-to-date Steel Ranges on com- 
mission. Address “*Euclid,’’ care THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago, Ill. 26 

Wanted—Salesman, conversant with Steel 
Ranges. for Pennsylvania and Ohio on commis- 
sion. Address ‘Put in Bay.’’ care THE AMERI- 
CAN ARTISAN, 69 Dearborn St , Chicago, Ill. 26 











For Sale — Second-hand mangle. Address, 
“Box R,” care of THE AMERICAN ARTISAN, 6¥ 
Dearborn St., Chicago, Ill. 2 





For Sale—A set of tinners’ tools for sale, in 
good condition. F. D. Burgess, Box 532, Waupa- 
ca, Wis. 26 


For Sale—A full set of gord second-hand tin- 
ner’s tools. Address Geo. W. McCamman, Mt. 
Gilead, O. 26 


HELP WANTED. | 








Wanted—At once an experienced tinner and al! 
around man fur a new town in northwestern lowa. 
Steady job for right party. Must be sober and 
furnish references. Wages $10 per week. B. S. 
Rebman, Melvin, la. 3 





Wanted—Sober, relhable tinner who under- 
stands bicycle repairing, to purchase half interest 
in good hardware business. Have always kept 
tinner by the year. Pustoffice in store. About 
$2.000 required, married man prefered. Address 
*Dakota,’’ care of THE AMERICAN ARTISAN, 69 
Dearborn street, Chicago, lll. 3 

Wantea—Experienced tinner and furnace man, 
one who can also do plumbing and with a fair 
knowledge of steam and hot water heating. Must 
be temperate and industrious. Steady job to the 
right man. When answering, state wages expected 
aud experience, etc. Address **Industrious,”’ Care 
of THE AMERICAN ARTISAN, 69 Dearborn street, 
Chicago, Ill. 3 





Salesman—Calling on stove or hardware trade 
to sell our asbestine stove linings on commision 
only, no others need to apply; state territory cov- 
ered and present employer. Asbestine Mfg. Co., 
Windber, Pa. 3 


Wanted—By March Ist. good tinner and slater. 
Steady job for the right man. Must be strictly 
sober and furnish good reference as to ability and 
reputation. . Good wages paid. Henry E. Davis, 
Girard, Ohio. 3 


Wanted—A good reliable tinner for inside and 
outside work, fair wages paid. Western man 
preferred. M J. Williams, Baton Rouge, La. 2 


Wanted —First-class all around man wanted, 
must understand inside and outside tinwork, 
rooting and guttering furnece work, plumbing, 
pumps, steam fitting, etc. Must be honest and 
temperate; steady job to right man. Address 
with references and state wages. Skinner Brous., 
Forrest, Ills. 2 





Wanted—A first-class mechanic, one who is 
experienced in building steel ranges and sheet iron 
air tight heaters. Permanent position to rigat 

ety. Address Moser, Wehrle & Co., Newark, 

Jhio. 2 





Wanted—Six first-class stove pattern makers, 
highest wages paid. Mersfelder Pattern Works, 
Pear! & Ludlow, Sts. Cincinnati, O. 2 

Wanted—A first-class pattern filler and fitter; 
only one acquainted with stove work need apply. 
Address, *“‘Box 64,’’ care of THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago, I]! 2 





Wanted at once.—A thoroughly experienced 
hardware clerk, one who understands al! branches 
of the business. None but a pusher need apply 
Good wages. Portage Lake Hardware Co., | td 
Houghton, Mich. 2 





Wanted—A live young man with good habits to 
work in tinshop and clerk in hardware store when 
not busyinshop Must have had experience and 
be able to repair bicycles and do ordinary shop 
work. Address, E. J. Ketchum, West Duluth, 
Minn. 1 





Wanted—A tinner, an al] around man, one who 
can handle pumps. windmills, and has a fair 
knowledge of plumbing. A steady job to a sober, 
honest man. State wages. Address, Lock box 310, 
Kirkwood, Ill. 





Tinner Wanted—By first of the year, One who 
speaks German and understands furnace work, 
reterred. W. E. Bennett, 648 Main St., Fond du 
ac, Wis. 26 


SITUATIONS WANTEDs 


Wanted—A position as tinner. First class at 
inside and outside work, also have a fair know- 
ledge of furnace work, plumbing and pipe work. 
lam a married man, with thirteen years’ experi- 
ence at the trade, | prefer the west or southwest 
ern states. Address “U.S.,”’ care of THE AMER- 
ICAN ARTISAN, 69 Dearborn street, Chicago, II]. 


< 











Situation Wanted—By aman of practical expe 
rience in stoves and hardware. Can also estimate 
on all kinds of tin work. Can speak three lan- 
guages. Will furnish best of references as to hon- 
esty and ability. Address ‘Practical,’ care of 
THE AMERICAN ARTISAN, 60 Dearborn street, 
Chicago, Ili. 3 





Situation Wanted—By March 15, 1901, by first 
class all around tinner; 30 years old, married, 
sober and strictly honest. I have worked at the 
tinner trade 11 years, speak German and English; 
want steady job. Address W. F. Rehbein, Grays 
Lake, Ill. 3 





Wanted—Position as tinner for inside and out- 
side work, understands erecting and building of 
wind mills, pumps, gas stoves, hot air furnaces 
and bicycles. Can do anything that comes to 
shop. City preferred. Age 23; single; American. 
Best of references given. Address “‘O,” care of 
THE AMERICAN ARTISAN, 69 Dearborn street, 
Chicago, Il. 3 


Situation Wanted—Am a first-class tinner and 
furnace man. Understand plumbing, hot water 
work and general hardware. Speak German and 
Scandinavian; am married. Address, L. 8., 249, 
Sheldon, Iowa. 2 

Situation wanted— By a young man as tinner, 
all around man, 7% years’ experience, can do 
pump work, assortment work, etc., am strictly 
temperate, reliable; try me, Illinois preferred 
Address, ‘Box 208,’’ Frankfort, Ind. 2 





Situation Wanted—By a first-class stove sales- 
man with considerable ability, having established 
trade in n-rthwest, can furnish best refere: ce. 
Address. “Stove,” care THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill. 


Hardware Men!—Tired of that slow, easy going 
help of yours? Pon’t blame you. Start 1901 
right, get a lively hustler who makes your inter- 
est his; an original window trimmer, general re- 
pairer, tinner and stove man, inventor of new dis- 
plays, winner of ‘‘float’’ parade prizes, etc. West- 
era or southern states. If you have the store 
here is the man. I’ll convince you if you address, 
H. O. T. Man, Red Lodge, Mont 1 

Wanted—A position as tinner for inside and 
outside work; understand pumps, windmills, gas- 
oline stoves. I am ready for anything that comes 
to atinshop. Bestof references. Address, P. U. 
Box 86, Pittsford, Mich. 

Wanted—An experienced salesman, ten yeary 
on the road in hardware or stoves, in territors 
tributary to the Twin Cities, desires position. 
Can command trade. Have always had goud 
sales. Address ‘‘Road,”’ care THB AMERICAN 
ARTISAN, 69 Dearborn Street, Chicago, 11), 26 





Situation Wanted—By first-class all-around tin- 
ner, 15 years’ experience, married, strictly sober, 
steady and a good workman. Fully understands 
general tin work, furnaces, bicycle repairing, etc. 
Can clerk in store if needed. Want steady, per- 
manent position. Iowa or northern Ill. preferred. 
Address, “Box 97,”" care THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago. lil 26 


Wanted Position—February Ist. by thoroughly 
reliable and capable young married man, as buok- 
keeper, manager or clerk with first-class, up-to- 
date hardware firm. Am familiar with every 
branch of the business. Reference from present 
employer. Address, **A. M.S.,’’ care THE AMER- 
ICAN ARTISAN, 69 Dearborn St., Chicago, Ill. 26 
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_ SPECIAL NOTICES. 


Capable business man desired with capital; we 
will organize stock company or consider partner- 
ship for manufacture ot goods for hardware and 
stove trade; business established; goods command 
highest price; capital required to extend business. 
We court fullest investigation. Address 


“Staple Line,”’ 


Care THE AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, II). 3 





WANTED 


To purchase back numbers of THE 
AMERICAN ARTISAN for 1898, 1899 and 
1900. My collection was destroyed by 
fire. Address FRED SHUSTER, 
1 Sauk Rapids, Minn. 





FOR SALE. 


A set of tinner’s tools and 


machines almost as good as | 


new. 
JOE MICHEL, 


0519 Monroe St., Spokane, Wash. 1 





Young man, well known in En- 
gland and Continental Europe, 
familiar with the different lan- 
guages, wishes agencies for a few 
lines of American manufacture. 
Prompt and careful attention, best 
of references furnished. Let us 
hear from you at once. 


Stern & Co., 


Liverpool, Eng. 


39 Paradise St., 


FOR SALE. 


Hardware store, will invoice about 
$4,000, new goods; good trade; will bear 
closest investigation; have good reasons 
for selling. Address, 

wh. H. SPRANGERS, 
26 Sheboygan. Wis. 


Position Wanted 


By an experienced Salesman, 
well acquainted with the metal 
world. Have given perfect satis- 
faction in office and on the road. 
If you want an AI man write to 
me quick. Address, 


“*Metal,’’ 


care THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago. I 











Cas Stove Patterns For Sale. 
Complete line of patterns. including three 
styles, eight sizes, of heater patterns which are 
entirely new; our large heater in two sizes, excels 
any other on the market; two lines of hot p ates 
in leur sizes each, frame,stove, etc. These goods 
command highest prices, have nice trade estab- 
lished and patents pending; would accept cou. 

pany’s stock in payment. pistes, Teraiehed. 

Address “PA ERNS,” 

Care THE AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill. 3 





WANTED 


A first class furnace and boiler salesman who is 
acquainted with the I »wa trade can make a spe- 
cially advantageous connection. State age and 


salary expect Address, 


“‘Year,’’ 


care THE AMERICAN ARTISAN, 69 Dearborn St. 
Chicago Ill. 


|’ Western trade, to handle on commission, a well 








| 





_ SPECIAL NOTICES. 
WANTED 


An experienced stove man, 
thoroughly versed in work on the 
road, office work, buying, corres- 
pondence, etc., will be at liberty 
| Jan, Ist. Best of references. 


Address, 
WANTED 
- Svaveling saleomen to sell specialties on com- 
° 


SPECIAL NOTICES. 
— — aa 


We have a new specialty, sells 
at sight to every stove dealer. 
We want traveling salesmen to 
handle it as a side line on com- 
mission, 


Independent Register Co., 
156 Champlain St., 
Cleveland, Ohio. 























| 


66 99 
Northern, 
ardware and house furnishing goods 


oe . mission t 
|}care THE AMERICAN ARTISAN, 69 trade; good line for right man, can handle as a side 
tate territory. Star Enamellin 


| Dearborn St., Chicago. I Stampina Con Pittebure Pa. ee 








WANTED. 


Hardware travelers visiting best wholesale 


known specialty that has been on the market for 


years. Address, giving qualifications, territory IF you wish your prosperity to be continuous 
covered and references. Address 22 make your eee One begets 
“IARKET » eneeatetens 


5 care THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Til 


STOVE DEALERS 


will make money and save money by MENT 


DIXON’S GRAPHITE CEM 


There is nothing ome to it for repairing fire brick in stoves, furnaces, eto. 
t us send you sample and prices. 


JOSEPH DIXON CRUCIBLE CO., - Jersey City, N. J. 














The 

House Warming Manual 
is the Best 

Heating 

Book 

that the 

World 


ever knew, 


ASK ANY OF THOSE WHO HAVE READ IT. 
Se ee ee ee ee oe ee en 
SOLD BY BOOKSELLERS 
AT $3.60 PER COPY, 
OR BY THE PUBLISHER, 
DANIEL STERN, 69 Dearborn St., Chicago, 


GA] send US your onven. 























A 


=>) 





—=, 


Huff & Mueller, “Will you please discontinue our advertisement in the 
Want column, We have secured the man we wanted. 


Webster City, Ia., Thanking you for this space and your trouble; we 
write: are more than ever convinced it pays to advertise.” 


oo u 


ouT THis OUT. 


To the Publishers THE AMERICAN ARTISAN, 
69 Dearborn 8t., Chicago. 


a | 
¥ 
Please send us THE AMERICAN ARTISAN each week | 


























for three months. At the end of that time we will remit Two 
Dollars, for one year's subscription, or 50 cents in case we decide 
to discontinue. 


NAME 











TOWN . ~ 











oo 


ADDRESS. 
‘A 
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AND 


Hot 
Plates. 


Write for Catalogue | 
No. 33. Just Out. | 
A Complete Line. 


. Adler Co. 


241 and 243 ist Avenue, 
PITTSBURC, PA. 


Sheet Steel Registers 


MADE OF SHEET STEEL. AND 


Ventilators. 


Absolutely No Non-Breakable. | 
Excel All Others in 
Strength, Air-Capacity, 

Workmanship and Fin- | 

ish. | 

Full line of sizes. | 

Finished in various styles. | 


Let us tell you about them. | 
Catalog and Prices upon application. 


The Canton Steel Roofing 


Co. 
Manufacturers, 


CANTON, OHIO. 

































THE NEW S. &C. COMBINED | 
ANVIL, VISE & PIPE HOLDER 


This is the finest low-priced anvil and vis 
ever made. Face measures 8'ex3:; hardened 
has double pipe holding attachment; holds pipe 
14 to 2 inches; has wolid screw box and improved 
fastening, which prevents any motion of jaw 
Weight 35 pounds. 


The Schreiber & 
——as Conchar Ming. Co. 










es ec cl, 


THE AERICAN | ARTISAN. 


ae] e@ @ 8 @]22e22282028 282 

















Registers and 


Ventilators. 
A Full Line, Unique Designs 


Quality and finish unexcelled. All styles 
of finish, from Japanned to Gold Plated. 


Send for Catalogue. 


The Philadelphia 
Hardware and Mal- 


leable Iron Works 
Philadelphia, Pa. 
=e 2 2 2 2@ 2 8 2 28 ea 


$006660060044006 kes 





T. E. HENRY, 


10 Long St. 


CLEVELAND, O. 





ALL SIZES—ALL STYLES 


OF FINISH. PROMPT SHIPMENTS. 


Quality and finish unexcelled. 





SEND FOR 





CATALOGUE, 





Our Fuel Economizer 


And Radiating Damper 


attached to the stovepipe 
near the stove, or in the room 
above will 


SAVE FUEL 


Sells easily for every house. 


vol. W. J. BURTON & CO. 















7 
Manufacturers of 
Hardware. 


Jaws Open Six Inc*es. low2. 





Dubuque. 


DETROIT, MICH. 
Kewanee, }il., 


t. J. Schultz, wens 


**T can say that my advertisement in Che Amer: 
can Firtisan convinces we that T cannot afford & 
4 without your paper.”” 
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oy Bi me’ and the hardware desler who is not hand- 
¥ Vil % Time Flies ling the Buckeye Brand of White Lead Ground 
#. in Qil is losing money every day he puts off writing us. 
4 § Buckeye Paint & Varnish Co., Toledo, 0. 
PATTERNS 
Artistic - Practical 





wee BK: 













Gobeille Pattern Co 
CLEVELAND O 

















THE Ceo. W. Cope 


STOVE PATTERN WORKS, 


Randolph and Atwater Sts. 
DETROIT, MICH. 


DATT ERN 
F. S. WELLER 


PATTERN WORKS, 
State St., Quincy. IL. 














The Fanner Manufacturing Co. 


CLEVELAND, O. 5 | 
eet 


| a Experience. Correctness. 


39999999999999999999999999999999999999399999990099: Acme Pattern Works 


REP AIRS F FOR ALL F STOVE ana HEATER 
: STOVES « * Patterns 
RANGES, § $ proses satsacton. 


i IE, cons meetin : oe ie ae ae ae Se Oe ae oe se a 
ST. LOUIS, MO. | 


OF HICHEST CRADE 


Resse Roasting «Baking Pay, Yass Wa 


Its double or extra bottom makes this CINCI N NAT i Oo. 


C. S. SHEER 


cles now in use for eithes 
Marshfield, Wis., writes: 


~~ wood, coal, gas, oil or gas- 
“Please discontinue my 





i 











“$hi-$ oooh > 
























oline stoves. Examine 
this Baker and Roaster 
and you will see that it 
is made of better mate- 









Y rial, is stronger and heavier and 
, better made than most bakers 
now in use. Write for circular. 


Welling Mia. a © Qolumbus, Obio. 


We may live wi eines nied ry. mus nd art; 
We may live without co enc van nd liv 'e withou the art; 
We may live without ite one we y live witho - = ds 
But business today cannot live wi ithe ut pe by —An an Advertiser. 
~ sonainaeneenieanaal 












advertisement of tinner 





wanted, as I cannot an- 





















swer all the letters.” 
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OUR OWN'SANITARY.VENTILATED 


Dianono VISE AND Drivuine ATTACHMENT — a 


The only chain 
pump curb con- 
structed on 
scientifx re 
ciples. The 
@ Side and top 
ay a“ 7 \ ~~ openings are 
Lili } covered with 
ge DIAMOND s f galvan zed wire 
_—< ] screen. All the 
0 - fixtures, the 
SSS wat | , , reel, nozzle, 
“ » _ > 

Vico Weighs 38 pounce. 7) | fed assy es 

THE | 1 
NoTIce: Face of jaw is steel checked and DIAMOND | B 5 shank are thor- 
hardened. Any vise to be satisfactory must “ VISE j 4 NV “} oughly gal- 


. ‘ . y if hes atm tn. 
have the face of the jaw covered with hard- ume — ~ vanized, mak 
ened steel. ts | ing the curb as 


MANUFACTURED BY SehainPunp' 5 ; veh be 


his curb has 





The Adams Company, 2%" 


is formed from 





. yne sheet of 

— ‘ “ gaivan zea 

: 4 iron; the side 

Champion Stove Cla HF 
and riveted It 

= is painted a handsome gray lor and nicely 

stenciled. Every curb is thoroughly inspected 
~ . . before leaving the factory, and we guarantee it to 
The only Stove Lining made of crucible ma- be the best aad handsomest pump curb on the 
terials. market. Weight, crated ready for shipment 


Packed in 2% Ib., 6 Ib.,, and 10 Ib. pasteboard pl nae . 
boxes and also in bulk. F d T R S FE 
Order it from your jobber. re ’ ro | 0. 


QUINCY, ILL. 

















The best and most refractory lining made. 


BRIDGEPORT CRUCIBLE CO. Ly 


BRIDGEPORT, CONN. C R Y S TA L 


a A one pound cof- 
The Sta = FI e Sto - fee mill with glass 
} n U e r . 4 ii ) hopper. Some- 


thing entirely new. 











Brass finished, nicely decorated, is the very best on +1 . ; 
the market, is sold only with a positive guarantee to a) ae, «The housekeepers 


delight. The only 


be absolutely soot proof, and cannot be pulled, jarred a 
of the 


or blown down from the flue hole. | wall mill of 
We are headquarters for Asbestos Mats, Flour kind. 
Sifters, Peoria Fruit Presses and a full line of Pieced Is first- 


Tinware. ask YOUR JOBBER FOR THEM. — ne 


S t U b e r & K U C k 5 ¥ Me Sells at an te 


PEORIA, ILL. a6) ¢, fully warranted. 
i re in- 
‘Tne Best I Ewer Savwv BEEP. crease your cof- 


fee mill trade, 
handle this mill. 








Is what every dealer selling the ‘* Perfect’’ Flue 
Stop says of them. The ‘Perfect’ Flue Stop over- 
comes all objections found in other makes. 1s abso- 
lutely soot procf, cannot b: blown out of place, is 
easily and firmly fastened in flue by turning rod in 
center of Stop, and is as easily removed, as its con- 
struction does not permit of rust preventing its re- Patent Pendiug. Manufactured by 


moval. Seils for 10 and 15 cen:s. ARCADE MFC. co. 


Chicago Office 
Manufactured by Freeport, Ill. ewe "104 Lake Street, 


G. A. H IGG | NS & SON, The No. 1 Fire Pot Has No Weak Points 


We have spared ro pains or ex- 


GALESBURG, ILL. pense in making this Fire Pot. 
Using only the 
Write for prices. Pat. Feb. 28, 1899. , best of every- 
. thing. Just see 
how compact and 


Send 20 in Stamps ie of **S0lid-Steel’’ Lava Enameled Ware. — coe Rj to corre 


Packed % dozen in a 
ase. Price, $1.00 each. 








around; 15 Ibs of 
lead or solder can 
be melted in five 
to seven minutes. 
Many times the 
user of a Fire Pot 
wishes to use a 
torch or open fire. 
By removing a 
spring key the 





pe _ ~ 


top section can 

be taken off. 

: This leaves the 

flame exposed, 

Vv an and you can do with it any work any torch will do 

The Cleveland Stamping and Tool Co. = ‘a ~ This feature alone makes the Fire Pot worth its cost 

9 to any user in thawing frozen pipes, taking soil pipe 

- apart, removing paint, tar or other coatings from any 

surface you desire to clean 
JOS. P. BELL, Writes: **Please take my ad. out of your paper. Your jobber will supply at $6.00 net, se will 
8 b wi 1 you don’t | will have to nire aman to an- ship direct upon receipt of price 
araboo, S-» swer the letters | am receiving.’’ Clayton & Lambert Mig. Co., 

a tenia we ‘ DETROIT, MICH. 
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Gis Ranges 


——AND—— 


Fo: Pirates. 


Season of 1901. 


Keep our line in mind when 
ready to buy your spring stock 
of Gas Ranges, Hot Plates 
and Appliances. The Odin 
line excel in durability, econ- 
omy and low prices. 


QainStoveMan- 


ufacturing Co., 


ERIE, PA. 

















In the world’s broad field of battle, 
In the struggle for the prize, 


Be not like dumb, driven cattle, 


in pea austier—advertise. 














Artificial Light) Merkel’s Simplicity In- 
. J candescent Vapor Light. 
Revolutionized! 


An absolutely safe light. 
Highly polished brass with Absolutely cheaper 
gold finished ornament. WALL LAMPS than gas or electricity. 
T= lamp consumes about one pint of gasoline in six to eight hours, 
and with the improved mantle produces a soft, steady and very 


orilliant white light, from 80 to 100 candle power. The Merkel Sim- 
plicity Light will not smoke or discolor ceilings. 


Send for catalogue. Manufactured and patented by 


H. MERKEL, 
513-515 Elm Street, 


The Acme Arc Lamp 


Excels them all. It is the neatest, 
strongest, brightest and simplest. More 
brilliant than electricity, cheaper than 
PY kerosene oil. Tested to stand 100 
pounds pressure. Absolutely safe to 
} stand or hang itanywhere. Nosmoke, § 
no odor. Nothing to get out of order. 
Especially adapted to lighting stores, 
halls and churches; also street lighting. 
A guarantee with each lamp coveringa 
period of cne year. Good agents 
wanted everywhere. Write for cata- 
logue and prices. 


AcmeMfetal Spinning & Mtg. Co. 


45 & 47 S. Canal St., Chicago, Ill. 









ST. LOUIS. 














SOMMERCIAL LAW. 


COLLECTIONS. 


THE AMERICAN ARTISAN AGENCY, 


LAW AND COLLECTION DEPARTMENT OF 


UNDER MANAGEMENT AND PERSONAL SUPERVISION OF 


RALPH F. STERN, Atty. 


THE AMERICAN ARTISAN, 
69 Dearborn Street, CHICAGO. 


Today is the time to attend to your past-due accounts, Let us help you. 

We havea thoroughly organized Collection Department. Collections made anywhere. 

Full reports furnished and remittance made the same day collection is made. Careful ) 
attention guaranteed in each case. 

Rates reasonable, and no charge where no collection is made. 


No membership fee. 


Reliable attorneys in every city and town. Claims prosecuted without litigation when 


eve: possible. Long distance telephone in office. 


PHONE EXPRESS 677. 
CaiCAGO REFERENCES :—— 
Chicago Engineer Supply Co. 
Babcock & Wilcox Co. 
Robert Stevenson & Co. 
Regan Printing House. 


And any National Bank in Chicago. 


THE AMERICAN ARTISAN AGENCY, 


RALPH F. STERN, Attorney, 
69 Dearborn St., CHICAGO. 
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The Quicklight Lamp 


is the only lamp fit for house use. No noise, no flicking 
out, but is quiet, and a steady light. Made in DOUBLE, 
SINGLE and STAND LAMPS. Write for circular and 


price list, and terms to agents. 


















THE GREAT OBJECTION to al! of the different makes of gas- 
4 oline lamps heretofore offe to the public has been that 
they ee generating, which means tiresome delay in light- 
ing, difficulty in keeping in working order and heavy expense 
§ for repairs; the differen 

cated. There is also the expense of alcohol, which is an 
absolute necessity with all generating lamps. The “Q”’ re- 
uires no generating, no alcohol, no waiting, it is operated 
f the same as ordinary city gas, lights instantly, can be turned 
up or down, as desired, and is absolutely safe. 

You are doubtless familiar with 
generating Jamps and the many dis- 
agreeable features. No generating 
lamp will sell at any price where our 
Quicklight Lamp is known, and as a 
gift the a lamp will soon cost 
more money for alcohol, repairs, etc., 


t parts of the lamps being compli- 





—// NS SS 
4/ , ¥ 








\\\\’ than our lamp at full retail price. Z 
/ We are not trying to compete with LG; 
cheap Lamps. You can buythem at ~///U)\ 


any price. We prefer to offer you 
the best lamp ever made. 


Patented July 24, 1900. 


Quicklight Mfg. Co. 


"325 Dearborn Street, CHICACO. 











THE J. H. MOREHEAD, 


MZ 


(TRADE MARK) 


ARC 
LAMP 


No False Claims. An 
Actual 450 Candle Power 
Light. Written Guaran- 
tee with every Lamp. 


~ jJ.H.T. MARTIN. 








STREET LAMP. 
~ We do not claim 750 Candle Power and give 300. We make more light than any 
other gasoline lamp made and consume less fuel. Two years practical commercial 


STORE LAMP. 





service. We are the originators. Others try to copy. Passed by Underwriters 
for entire U.S. The Lamp is portable; carry it anywhere. We guarantee tc pro- 
duce as much light as any commercial electric ar¢ ggWrite for particulars. ¢ 


To show our good faith and the superiority of our light we offer to ship a lamp for approval. 


| 


Martin & Morehead, | 


51-57 W. Washington St. CHICAGO, ILL. 


The Nulite.” 


tmp 150 80Wer ARC ILLUMINATORS 


Produce the finest artificial light in the world. Superior 
te electricity or 5 than kerosene oil. 
A 20th Century Kevolution in the Art of Lighting. 
They darkness into daylight turn, 
And air instead of money burn. 
No Smoke. No Odor. No Noise. Absolutely Safe. 
They are Portable. Hang or stand them anywhere. We 
also manufacture Table Lamps, Wall Lamps, Pendants, 
Chandeliers, Street Lamps, Etc. The best and only 
really successful Incandescent Vapor Gas Lamps made. 
They sell at sight. Good Agents Wanted. Write 
for catalog and prices. 


Chicago Solar Light Co. Fist’ ave. 


CHICAGO, IL. Lee 


















News and Opinions 
OP 
National Importance 


<ul. 
The Sees Sun. 





ALONE 
CONTAINS BOTH. 


<a> 





Daily, by mail, - - - $6a year 
Daily and Sunday, by mail, $8 a year 


The Sunday Sun 


is the greatest Sunday Newspaper in 
the world. 


Price 5c.a copy. By mail, $2 a year 


Address THE SUN, New York. 


LAWLER’S 


Automatic 
CELLAR DRAINER 


The best and most 
successful machine for 
the purpose in the 
market. 













© 
>; 
a 
5 





LAWLER WATER FEED & DAMPER-RECULATOR CO. 
181-189 Mercer Street, New York City, or Coteage 

Fit Supply Co., 167-169 Lake Street, Chi- 
cago, Ill. 


F ibert Steppins 


Dixon, Ill. 
Writes: 


“Allow me to ex- 
ress my opinion of 
HE AMERICAN AR- 


TISAN. 

I can honestly say 
that is the best paper 
printed onthe subject. 

| highly recom- 
mend it to all inter- 
ested in general tin- 
smithing.” 
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UNTIL YOU HAVE SEEN THE NEW STYLES OF THE 


LEONARD CLEANABLE 


FOR 1901. 


E have many new things 
W to show you, such as our 

Sliding Shelf, which can 
be adjusted to any height with- 
out the aid of tools; the close ad- 
justment allows us to put in an 
extra shelf. Another novelty is 
our real Porcelain linings. Not 
white enamel, but the vitrified 
Porcelain on sheet steel same as 
blue and white kitchen ware. An- 
other improvement is our Nickel- 
Plated Zinc Linings. The cost 
is only a trifle more than zinc, 
and as it never corrodes it re- 
flects the cold, and makes an ideal 
lining. It is no wonder that the 
public prefers the LEONARD 
CLEANABLE to all others 
when you consider the many ad 
vantages we offer, such as mineral 
wool filling. air-tight locks, all 
metal ice racks,  self-cleansing 
traps removable flues, superior 
workmansh’p, liberal magazine 
Style No. 4. Real Porcelain Lining. Solid Oak Case with advertising, etc., etc. Send for Soild on the Exclusive Agency Plan, In- 

Quarter-Sawed Panels. Highly Polished. complete Catalogue. suring a Fair Profit. 

















We Have Wholesale Depots in All the Principal Cities, Where Our Goods May be Obtained Just as Cheaply and 
More Quickly Than From the Factory. Please Order From Your Nearest Agent, viz.: 


GEORGE M. SHIRK, W.B. ee KN =" & CO., H. LEONARD & SONS, 
54 Warren St., New York City. Louisville Ky. a Ra V7 Mich. 
Cc. A. WELCH, THE GRAY & DUDLEY HDWE.CO., THE B. TAYLOR CO., 
15 50 Michigan Ave., Chicago. Nashville, Tenn. Richmond, Va 
THE eae E HARDW. ARE CoO., KINNEY & LEVAN, THE GEO. TRITCH H ARDW ARE CQ., 
hiladelphia. P Cleveland, Ohio. Denver Col 
THE BINDL a HARDW ARE CoO., EXCELSIOR STOVE & MFG. CO., FONES _. H ARDW ARE Co., 
Pittsburg, Pa Quincy, Ill. e Rock, Ark 
THE BOSTWICK: BRAUN COo., THE McCLARY MEG. CO., THE L Ei WTARDW ARE CO., 
Toledo, Ohio. London, Ont., forthe entire Dom‘nion of Can Shreveport La 
THE LAYMAN & 4 ~ co. THE WM. FRANKFURTH HDWE. CO. THE F. TIEM ANN STOVE & HDWE. CO., 
Indianapolis, Ind Milwaukee, Wis. ouis. Mo 
THE F. G. CURRY WOODENWARE CO., J. D. SEEBERGER, GRE AT WESTE RN STOVE REPAIR CO., 
Cincinnati, Ohio. Des Moines, lowa. Minneapolis, Minn. 






p GRAND RAPIDS REFRIGERATOR CO,, crano rapios, mice. 


‘ Measuring T apes 


Steel, Metallic, Linen, Etc. Our Goods are Recognize 
as the Best. Cinner’s Rules, Magic Pattern Rules, 
Send for Catalogue and Mention Che American Artisa 


Lufkin Rule Co., sagin*' 
Stanley Rule «.. Level Co. 


IMPROVED CARPENTERS’.TOOLS ‘Soid by All Hardware Dealers 


NEW BRITAIN, CONN. 


























ynnize 


p 
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YUKON, 
ECONOMIC, 
ond CHILKOOT 


The Creat Sanitary 


Refrigerators 


Honestly made and beautifully finished. 
A perfect Refrigerator and a great economizer of ice. 
The originators of successful white enameled provision 


chambers. 








There are many imitations but ours is the only perfect enam- 
eled Refrigerators on the market. 

Eight walls to preserve the ice. 

If you want a first-class line that will please your customers 


and bring trade 





Write for Catalogues and Discounts to 
Our enamel is baked on galvanized iron. 


The Michigan Barrel Co., sms 












Trade 4(Mrc Co. 
4, 
<5 





4 ea i AT ; 
Rolling Mills, Harrisburg, Pa. 


Factories, Woodhaven, Borough of Queens, New York City, N. Y. 


The Largest Plant on earth for manufacturing enameled and sheet metal wares. 
The home of the ‘Agate Nickel-Steel,’’ ‘‘Pearl Agate,’’ ‘‘Peerless’’ and ‘‘Blue and 
White’’ Wares, and the celebrated **L. & G.’’ Steel Sinks, Plain and Retinned, Shal- 
low and Deep Stamped, Japanned and Pieced Tinwares, Spoons, Milk Cans, Etc. 


Lalance & Grosjean Mfg. Co. 


EASTERN BRANCH: 


83-91 North Street, 
BOSTON. 


WESTERN BRANCH: 


81-83 Michigan Ave. 
CHICAGO 


MAIN OFFICE: 


19 & 21 Cliff Street, 
NEW YORK. 
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JONES’ PATENTED 
CoPINGC SAW 


IN OPERATION. 


This saw is.constructed- with a tubular back, 
through which runs a string or a cable connecting 
both ends of saw frame, which causes the blade to 
with out removing it from the work, 


Furnished with One-half Dozen Blades. 
















Send for cireutar. Write your jobber to send for sample. 


Jones & Dommersnas, 
3+ & 33 Indiana St., - . - CHICACO, ILL. 








S CUTTER HANCERS 








: | : : - + 
| ake y our Choice. | The very best made. Strong and easy to et up and adjust. By proper selection of the shank the 


requirements for any style eave will be met. Other kinds of H ers, Pipe Hooks and Fasteners, Gut- 


© You “Get Your Money’s Worth.” ter and Pipe, and a general line of Tinners’ and oofers’ Supplies. 


Peters Shells BERCER BROS. CO., Phiiadeiphia, u. 8. A. 


IMPROVED 


Young America Scale. 


It is Made of Steel. White Tile Top. 
Tin or Brass Scoop. Brass Dial. 
BEsTtT IN THe WwWonRrzt.D. 


A most beautiful and attractive scale for all pu 
Beautifully enameled, ornamented and striped. eighs 
20-pounds by ounces. Occupies but little space. Is light 
and easily moved. It can ber ted by turning the brass 
6crew on top. It is always y and easily understood. 
It is a convenient scale to use and has no weights that may 
be lost. You can look this one in the face to prove its 
accuracy without looking for weights. Every scale ex- 

before Jeaving the factory and warranted correct. 


MANUFACTURED BY 


AMERICAN CUTLERY CO., "28° 














Ideal. A high-grade, rich, cherry-colored 
shell. High brass reinforcement, battery 
cup, Peter’s No. 8 Primer, loaded with 
King’s Smekeless, highest velocity, even 
pattern, 


4 
New Victor. Medium grade. A 
beautiful green shell, brass reinforcement. 
Loaded with King’s Smokeless. A perfect 
load for trap or field. } 


Referee. Any trap shooter or hunter 
now using black powder should try the | 
K-feree. Loaded with King’s Semi-Smoke- | 
less Powder. It has all the advantages of 
Smokeless and costs but a trifle more than 
black powder loads. 


Lea UC. The king of all black powder 


loads. They are loaded with specially 


selected material and are unexcelled. | . 2 
te Peers Carrure Co. IFRailroadMiilkCans 


Ea Contry Ass. 0. | [These cans are made of Heavy Cold Rolled Steel. The covers and necks are made 
—— a 2 agile, Mgr. 80 Cham» eamless; hence there are no seams for sour milk to collect in. A heavy steel washer 
Hibpard, Spencer, Bartlett & Co. Chicago, is soldered to both cover and neck, thus preventing the holes from tearing out. The 

| handles are heavy and of malleable iron—made solid. This handle is riveted to 


the breast with two heavy rivets on each side of the handle. All cans are lettered to 


| order with 134 inch copper letters. All Leading Dealers Handle This Can. 
ALUMININE. °° Weie utters 
ee a patented ~~ ~~ Finish —Se 
arried by jo! rs in all parts the country. ur | 
your order and we will forward te the one ey jeu. rt h uU r ae ete r Ss Oo n oO ie 


Manufactured only by 














ALUMININE PAINT & POLISH CO 
5 W. Lake St., Chicago, Il. MAPLE PARK, ILL. 

RUTLAND FIRE-CLAY Co., Rutland, Ve “astern Agent Manufacturers of Extra Heavy Dairy and Pieced Tinware. 
=e ee & @& ee >see. & 










Heating and «SPERRY’S CALDRONS.... 
Ventilating 
Buildings, « « « « 


By R. C. CARPENTER. 


Price, $3.00 


ForSaleby ... 


Daniel ‘Stern, 


Full measure, guaranteed perfect, 
original patterns, with metal distri- 
buted where it is needed. Many 
Caldrons are made from our castings 
as patterns. They are inferior to orig- 
inal, as they have light bottoms and 
heavy sides and hold less. 


D. R. SPERRY & CO., 


HOLLOW-WARE FOUNDERS, 
TWELVE SIZES 4LWAYS IN STOCK. BATAVIA, ILL. 






69 Dearborn St. CHICAGO. 
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THE NON-BREAKABLE S$ 


National Kitchen Sinks 


The coming Sink. 


Made from a single sheet of heavy steel. and remem- 


ber, non-breakable. 


Every jobber should carry a stock. 


Furnished in seven different sizes and six different 


finishes. 


Section No. 19 of our New No. | Catalogue tells all 


about them. 


A copy will be cheerfully furnished to the plumbing 
trade or others interested in these goods. 


For information address any of our branch offices, or 


ask our salesmen. 


ae : ley 
a. yy 


NATIONAL ENAMELINGE STAMPING CO. 


BRANCH OFFICES 


NEW YORK, CHICAGO, ST.LOUIS, 
BALTIMORE. 


MILWAUKEE. 


oe ee TH : i>. 
an BYES 4 oer. 
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Every Lamp 
Sold 
Sells Another. 


TO APPLY FOR 
OF THE 


NOW IS THE TIME The Agency 
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DoranLighting System 


Remember the FIRST in the field will reap the harvest. Our improved Doran 
Lamp is the height of perfection in Hydro Carbon lamps. DON’T confound this 
with the common 1Ioo candle power gasoline lamp. We have something entirely 
new, pronounced by ALL who have seen it the BEST thing they ever saw. 


A Few 





Handsome, looks exactly 
like the best electric arc 


1250 Candle Power. 
No fount to fill and break 


mantels. fi lamp. 
No shadow below, light all of its Last, but not least, the 
around. cheapest system on the 


Good 
Points 


market, both in first cost 
and in operation, which 
is 1-6 of any other light 
of its power. 


Turned up and down in- 
stantly with a chain. 
Simplicity (it will surprise you). 

Practically noiseless. 

















Weare appointing agents now for every town and city inthe U.S. It will be 
profitable to you because we have POSITIVELY th: best system of lighting ever 
invented. It has absolutely NO FAULTS. Every lamp guaranteed to be perfect 
and give satisfaction when received. As to our responsibility we refer to any bank 


| or mercantile agency in Chicago. 





Used for Interior 
and 
Street Lighting. 





|. Acorn Brass Works, 


19a Jefferson Street, CHICACO. 


SPECIAL NOTICE.—All infringements on this patent will be prosecuted to the full extent of the law. 





Excliusiwe Territory wvill be granted. 





SERRE SSSR COR eS 
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70 THE AMERICAN ARTISAN. 











PLECKER’S CORRUCATED EXPANDING CONDUCTORS. 


Made of Galvanized Iron in Ten-Foot Lengths without a Cross Seam. Will not burst when full of ice. 





Clark, 
Quien & 
Morse, - Peoria, ul. | 




















Patented 1898. 
Because it is the only Rotary Washer that has 
Revolving Steel Ball Gearing, therefore light 


of red cypress lumber; solid leg staves (not re- 

movable, breakable iegs); wheel turns either 
way; dasher reverses automatically, cleaning 
clothes without rubbing them to pieces. Made 
to last 


H. F. BRAMMER MFC. CoO., 
Davenport, lowa. 


US INFALLIBLE 
METALPOLISH 
IN PASTE, LIQUID OR POWDER 


FOR ALL KINDS OF METALS 


Best, Cheapest, Goes Farthest. Never dries 
up or shrinks. oney makers for everybody. Sold 
by ee goeeng wane. Sample free by mail. 





dress 


GEO. W. HOFFMAN, Mecr., 


295 E. Wash St., INDIANAPOLIS. IND. | 
BRANCHES: 1 Park Row, New York Ciry, | 
119 E. Madison St., Cu1caco, ILL.; 503 Mont- 
gomery Avenue, SAN FRANCISCO, CAL. on 
Established 12 years 








To Repair 
Broken Arti- 
cles use 


Major's 
gilement 


Remember 










MAJOR'S 
RUBBER 
hist CEMENT, 
Yt MAJOR'S 
Z 4s LEATHER | 
Ly CEMENT. 





Sparks Wit Fy. 


' Our wire lined grate guards | 
save hundreds of precious lives, 
We are the largest manufac- 
turers in U.S. 
We give largest discounts, 


Dow Wire Works | 


A KY. 


LEVATOR 
Serpe 


KIMBALL BROS., 
1061) Oth Sr, 











The Brammer 
Rotary Washer 


The only really perfect and successful rotary washer on 
the market. Works so easy a child can operate it. 
Will run forward or backward with perfeet ease. Furn- 
ished in either round or square style. 


Benbow-Brammer 
Mitg. Co. Sivenrorr ta. 


The Toledo 
Galvanized Tub 


With Wringer Attachment. 

The Best, Neatest and Strongest 
device for attaching a Wringer to 
the Tub ever placed on the mar- 
ket. It ho!ds the wringer solid on 
Tub, strengthens the body of Tub, 
and always in place. 

Order a sample dozen of your 


jobber. 
Fitted to our No. 1, 2 and 3, Tubs. 


Made Only By 
The Toledo Tinware 


Mfz.Co. roledo, Ohio. 














Gounme! Rute ta 










Tuts IS THE ONLY SUCCESSFUL ENAMEL For 
PRODUCING A PERMANENT 


Eh / > Jer BLACK jy 
OF |g Radiator Rory Ni ja. 
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Broils both Write 
For 

Sides at Circular 

Once. And 
Prices 


The best uten- —_ —-s 
i ania sil ever made = == 
for a Hot Plate 
Gasoline or Oil 
Stove. 














W. H. BARNARD & jus” ‘sommatie’ va 





Z. R. SIPES, Arkansas € City, y, Ark, writes: “We could hardly 


keep “house without Che American Artisan.” 
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New York, Dec., 1900. 
Mr. DEALER: 

Dear Sir:—We want to call your speciai 
attention to our high grade Buttons and combina- 
tion plyers. Before making your contracts for 
1g01, consider our line. If you have a Green 
Book of Hardware Specialties, consult it before 
purchasing. Yours truly, 


Smith & eg oemey | Co. & 
Utica Drop Forge & Tool Co. 


Sole Agents in the United States for John Engstrom’s 
Swedish Razors. 





THE “DISSTON SAW” WILL DO MORE WORK WITH 
LESS EXERTION AND HOLD ITS CUTTING EDCE 
LONCER THAN ANY OTHER BRAND OF SAW. 








Fully Warranted 


as to 
Material 
and 


Manufacture. 
Henry Disston & Sons, inc., 


Keystone Saw Tool Steel & File Works. 
Philadelphia, Penna. 











Additional Information 
Send a Postal 
For 
Our Pamphlet 
**Practical Hints 
To 
Mechanics."’ 








ordered) with the Combination 


Position of Wire nest wate lroning. 


® Handle at a slight advance. 


PRICES: 
No. 100, ‘‘THE BEST’’ Handles $2.50 doz. 
No. 200, ‘‘THE BEST’’ Handles with Wire Rest $3. 00 doz. 


All the Leading Jobbers sell them Write for our descriptive Catalogue 


The Enterprise Mfg. Co. of Pa. 
NY. Brite sere Philadelphia, U.S. A. %* "cee Seth. 


‘, a a_8 | 
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EN TERPRISE”’ Combination Handle 


~ For “ENTERPRISE” (Mrs. Potts’) COLD HANDLE IRONS 


We have greatly improved “THE BEST” Handle by the addition of 
a WIRE REST which does away with the old style stand and 
prevents the Iron when not in use from being scratched or defaced 


All sets of ««ENTERPRISE”’ Cold Handle Sad Irons will be furnished (when so 


Position of Iron when Wire Rest is used asa stan¢ 
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OSCAR A. 


SOLICITOR OF AMERICAN AND FOREIGN 


Peet NO ADVANCE 

a. FEES FOR UNDERTAKING 
: oe SALES OF 

t ae PATENTS 

; aa FOR CLIENTS. 

$ 302 BROADWAY, DEPT. 27, 


tS Se 8 








MICHEL, 


NEW YORK, N.Y. 
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WE ALSO MAKE 





Eaves Trough and Conductor Pipe, Imitation Brick Ia 
and Stone Siding, Steel Roofing, Corrugated Iron, Every 
Oil and Gasoline Cans, Steel Dry Measures, Etc. 


J. H. Eller & Co., xn2"33: 


Euler's Metal Ceilings We 
BECAUSE 





Their Designs are Artistic, 


They are Easily Applied, An 
Wanted 


City. 














f ’ 

emt!’ The 

r Gi eg IVI 
# The O. K. Stee! Brake. fg. Cc . 


(f 3041 So. Halsted St., CHICACO, ILL. 

























ee Hardware Dealers 
wets Can Handle 

saees Northrop’s Stamped 

ne Steel Ceilings 


i } and do well for their customers and 

’ themselves. Send for catalogue— 

Jie fre diagram and description of reom 
,, for an estimate and we will do the 
rest. 


* HH itete 
" Conductor 
Hooks 


th Best Wood Hook Made. 














i Cheapest Ever Offered. 


Size 2 2% 3 3% 4 &S 
ORDER OF ANY JOBBER. 


Riter Bros &Co. 
Philadelphia, Pa. 














Steel Roofing Zo. 


\ Roll Roofing. 
Corrugated Iron. 
Metal Shingles. 
Clap-boards. 
Siding. by 
4. Steel Bricks. W 
\N Window Casings. 
Fire-Proof Shutters. 
Eave Trough. 
Conductor Pipe. 
Elbows. 
Cornice. 
Skylights. 
Finials. 


mm, Cor. Coe and Lake Streets, cf; 
} Zieveland, Obio. 
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; “canna > ¢ 
: ih [Paners, 


CHICAGO. 


® BUILDING, 


WRAPPING, 
WRITING, 


NEWS, ¢ 
BOOK 


Paper 


Send for Catalogue. 
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THE WHOLE SHOW. 


“Berger’s Classik’’ Metal Cei 


give pom the preference with high grade trade. 


THE AMERICAN ARTISAN. 


When it comes to the matter of artistic harmony, “Berger's Classik’’ is just about ‘“‘the whole show”’ in the metal ceiling line. 
No other line of metal ceilings possesses the artistic harmony and beauty of *‘Berger’s Classik.’ 
No other line of metal ceilings has anywhere near as great a variety of patterns to choose from. 
ings are made ina series of complete classified designs, each composed of piecgs that harmonize with each other. 
‘*Berger’s Classik” Metal Ceilings have the rare combination of mechanical excellence, high grade stamping and artistic beauty, which 









Yon’t do yourself or your customers the injustice of trying to sell them ceilings that are artistically wrong. 


Sell them 





the ceilings that are artistically right—and both yen and your customers will be the gainers thereby. 
help you to sell additional ones, and will back up your efforts in establishing a satisfactory, 


Every one of these ceilings that you sell wil 
growing metal ceiling trade. 
Write for particulars of what we have to offer. 


THE BERGER MFG. CO., Canton, Ohio. 


New YorK OFFICE: 210 E. 23d St., New York, N.Y. WESTERN BRANCH: 1428-30 N. Broadway, St. Louis. PHILADELPHIA OFFICE: 1013 Arch St. 
SPECIALTIES: —Ceiling, Roofing, Siding, Eave Trough, Conductor, Hangers, etc., etc. 








JAMES A. MILLER & BRO. 
129 So. Clinton St., 


CHICAGO, 
Correspondence Solicited. 





Corrugated and other 
IRON ROOFINGS. 
SKYLIGHTS, 
CORNICES, 
CONDUCTOR PIPES, 
GUTTERS, ETC 








Mister! 


wes CLASSIFIED 
aie METAL CEILINGS 


’Tis a pleasant subject, anda profitable one, too. 
Has it ever been presented to your We should like 
to take it up with you. It means money. 

Catalogue free. 


Illinois Roofing & Supply Co., 


73 N. Ashland Ave., Chicago. 




















PEERLESS ADJUSTABLE BAR FOLDER. 


We always have in stock a full line of Tinners’ Tools and 
Sheet Metal Working Machines for hand and power. You can buy 
of us direct and save the Jobber's profit. Others may be as good 
‘but none are better 






‘YOU ARE WELCOME TO 
OUR CATALOGUE, 


TOOLS, 
PRESSES 


SHEARS. . 
West Mig. Co., yr" 








METAL 
TILES’ 


POR 


ROOFING 


logue free on Ap- 
plication. 


to send for tt. 


Montross Metal Shingle Works 
Camden, N. J. 

















S.C. SMITH WM. BRAY 6B. e. RIBBLE 


President Treasurer Secretary 
The East Bangor Consolidated Siate Co. 
e+e + MANUFACTURERS OF. 
Laundry Tubs, Burial Cases, Urinal Stale, 
wane, Genuine Bangor Roofing Sila 
and General ral Slate. 


EAST BANGOR, PENNSYLVANIA. 








GRAY’S ELBOW PATTERNS. 


From 1” to 40” in diameter in two sets. Set 
(a). From 1” to 20” in 2-3 and 4 pieces, made 
on blue print paper, post paid on poceat of $1.00. 
Set (b). From 20” to 40” in 5-6-7 an ieces, 
on blue print paper, post paid on receipt of $1. 50, 
or both sets, 144 patterns, for $2.00. Full in- 
structions with each set. 


c. L. CRAY, 
417 York St., - - Quincy, Ill. 
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WANTED 


We want a responsible local agent in every city in the United States to handle 
our Embossed Metal Ceilings. 

We will offer special inducements. 

Write at once for full particulars. 


Kanneberg Roofing & Ceiling Co., 


CANTON, OHIO. 



































American Tin Plate Company 


MANUFACTURERS ..... 


Tin Plate 








2 


GENERAL OFFICES: 


Terne Plate 


yo a es as 


Black Plate 


Battery Park Bldg. 


New York. 





* a 
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‘Kuehn’s” 


Patented. 


Rain Water Cut-off 


. is made very strong and has a lever that can” 
> notgetoutoforder It wilt fit corrugated 
WaApipe Thereis a distinct saving of both labor 

#) and solder in applying it to the pipe. 


| La Crosse Steel Roofing 
& Corrugating Co. 


LA CROSSE, WIS. 











where you are sure of the best that money 
can buy. Prompt Service, Honest Treat- 
ment and at No Fancy Prices. Our goods 
will give entire satisfaction—they are good 
Sellers. Our Art Metal Ceilings are the best 
on the market for Design, Finish, and Dura- 
bility. We carry a large assortment of Steel 
Ceilings and Ornamental work in stock, and 
can fill orders promptly. ESTIMATES promptly 
furnish: d. SPECIALTIES — Architectural Sheet 
Metal Ornaments, Finials, Copper, Bronze, and Zinc 
Statuary, Crestings, Spun Work, Copper Plated 
Ceilings in Antique Finish, etc. For further infor- 
mation send for our catalogue and Prices, or address 


Friedley & Voshardt, 


194-200 Mather Street, CHICAGO, ILL. 





HE very question that has 
puzzled you in the matter of 
roofing is the one our booklet 
answers fully and clearly—free. 


Cortright Metal Roofing Co. 
Philadelphia and Chicago. 


HANuntil 
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Persistent Advertising 


° 
| One who watches carefully the 
pages of general advertising 
mediums is struck by two 
things: the persistency with 
which those pilessiionspebeare 
recognized as successful main- 
tain their advertising weekafter 
$ week, month after month, and 
year after year; they never 
seem to abate their effort, and 
& apparently the volume of their 
business increases steadily. 
é The other thing noticeable i 
r) the large nuinber of advertisers 
who thrust their announce- 
é ments above the surface for a 
little while and then sink into 
oblivion. They either had 
not merit as a basis for their 
claims orthey did not poss- 
ess the skill to steer their en- 
terprise successfully, or else 
they lacked the nerve to put 


s 


forth proper effort. 


} [Advertis- 
ing Experience. - 
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Iron WT WHT Cools for Sheet Meiais 
Cut 
Nails. | |} | 
~ =I 











Niagara Waugh's Circle Shea® 








Tinsmiths’ 
Roofers’ TOOLS 
Cornice Makers’ 


of SHEARS, PRESSES and DIES, 
PUNCHES, ROLLS 
Made by 


! | 
IRON. | Niagara Machine and 
Better than Steel-Cut or Wire Nails. i Cool Works 


. , BUFFALO, N. Y. 
Send for Prices. | | Send for Catalogue A 


(pic [pominion Tron s [ai (Corks | 


Arthur B. Clarke, prest. Richmond, Ua. 


“se? Pure Asphalt Roofing. 


; oof Si s’ Felt, 
Never Dries Out or Cracks. ecienabeare tc. 


Write us ‘a - Perkins & Co., 241 dake S50. 


for prices. 












































WRITE US FOR PRICES ON 





Presses, Dies or 
Special Machinery. 


Dies and Machine Forgings one of 
ur specialties. 


A Good Road THE DANIELSON MACHINE 


BRC TIIED  pcot Road Tie Deveson § 


in ° 
The Monon Rout: and C. H. & D. R’y 183 Lake St.. Cleveland, Ohio. 
al alr | run four trains daily from Chicago to Cin- 
| cinnati. The day trains leave Dearborn | 
Station, Chicago, at 8:30 A. M. (except 
Sunday) and 11:45 A. M., and are 
equipped with elegant Parlorand Dining 


. + ; | ase. ‘Sha Siieh we aoa aos 
The Scenic Line | M. = Y 2A. M. ; These pot opt Nicago.. esi 
TO | 
| 























equipped with elegant sleepers and con 
partment cars, the sleepers on the latter 4 Louisville, 


e | || train being =— for occupancy at 9:30 the 
CW ork it P.M. All trains stop at 22nd St., 47th | [“n and Southeast 
4 St.. and 63rd St., Chicag« Ask for tick- 
| etsvia MONON and €. H.&D. 
| 


. | Peoria, 
Palatial Solid Vestibuled Trains | ‘ ra hag Office, | St. Louis, | New YOK 
Superb Dining Cars | SSO SS oe = CACAO. | | setecapette, | To AND 


(Meals 4 la Carte) : | Castenet, The East 


Observation Cars Latest Pullmans | Louisville 


Elegant Day Coaches HOMESEEKER EXCURSIONS 
W. P. DEPPE, W. J. LYNCH, 


On First and Third Tuesdays in each month te | 


| 
| 

THROUGH TRAINS4_ VIRGINIA | A. G. P. & T. A. G. P. & T. A. 
} 


9 ; ’ 


| Forallinfo tionas to RATES and T d | 
Leaving Chicago Arriving New York for Latp Parcsears and descrip eRe and | J.C. TUCKER, G. N. A., 234 Clark St., Chicago 


10.35 a.m 3 35 p.m. next day. address ALLEN HULL, D. P. Agt., Columbus.Ohio 
2.30 p.m. .30 p. m. next day. 
10.30 p. m. 7.10 a.m 2d day. THE NEW YORK 
$18.00 First Class ° | 
Rates gisecices. | Persistence CLIPPER 


CITY TICKET OFFICE: 103 Adams Street 
Contains a Reliab!e Record 


GEO. A. CULLEN, Gen’! West’n Pass. Agt. ° cas 
in A r 1Sin of all the Events in the 
meee | dvertising| sii siicat' WeALD 


In the expansion of business now AND THE 
The Workshop Manual ae — so — = Wy 0 S L D 0 F PORT Ss. 
ge acturers, advertisers who have PUBLISHED ‘ 
. jag oll me made themselves regularly promi- $4.00 A YEAR. SINCLE COPY, !0cts- 
Handsomely Bound. nent in the past five years have For Sale by ail Newsdealers. 
PRICE, - - - $3.60 been notable in reaping the re- prrenetiy- ME as BH 
qua oe res 
DANIEL STERN, 69 Dearborn St wards of persistent publicity NEW YORK. ; 
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E ARE now prepared to furnish promptly from our own works, (Tyler 
Charcoal Iron Tin Mills, Washington, Pa.,) 


‘‘McClure’s Genuine Charcoal 
iron Re-Dipped Roofing Tin,” ! x? 








which is guaranteed 35 years. i ARR ‘ : 
i J * * 
McClure & Co., ""yiasraie. | ne AGC 
PITTSBURGH, PA, 211, 213 and 215 Second Ave. PHILADELPHIA, PA., 115 North 7th Street | 
— - A D 
BRADLEY PERFORATED , 
SHELF > — 






















BRACKETS. 


Strong, Light and Al! Right. 


ATLAS MFG. CO., new Haven. ct 














Che Furnace Work Manual exhaustively covers every branch 


of sheet metal work that enters at all into furnace construction and installa- 
} 


tion, giving numerous rules and patterns for all varieties of elbows, wall pipe 

| starters, etc., as well as description of a large number of easily made tools 

| that every tinner will find a great help in all bench work. It is 6x#inches in O oO SS O Vv e r e 
} size, containing 268 pages of closely packed matter and 230 illustrations. Its 

cover is embossed in gold, and it is L codlesenaly bound in cloth. 


Price, $3.50 per “— For Sale Everywhere, or by 
aniel Stern, is 


with Taylor’s “OLD STYLE” tin. cover 
blessed and happy customers who are still 
trading with the dealers who sold them 
this roofing tin. It pays to sell only the 
best goods, first, last and always. The 
customer who comes back is the one you 
are after, and the man who has once 
bought “OLD STYLE” tin will come 
back to buy everything he wants in your 
line. It is the kind of tin which gives you 
a good reputation. . 


N.& CG. Taylor Company 


Manufacturers 
Philadelphia New York Chicaeo 








69 Dearborn Street. 








On roofing plate our mark de- 
notes honest value. Look for 


Osborn’s Guar= 
anteed Old Style. 


It is too far superior to ordinary roofing plate 
for comparison. It is heavily, richly, uniformly 
coated by our special hand-dipped, palm-oil proc- 
ess. It will positively outwear any roofing plate 
on the market. 

This plate can also be furnished with genuine 

Charcoal Iron Base—not steel, “Osborn’s Charcoal Iron 
Old Style” is guaranteed for 15 years. 
J. M. & L. A. OSBORN, Cleveland and Columbus. 














: Wi 
“T he Greatest Saw to Saw that I Ever Saw Saw.” 


is what a practical lumberman said on seeing an Atkins’ high grade Cross-Cut Saw 





in operation. Our saws are unequalled in metal, temper and finish. 


Write for catalogue. 


E. C. Atkins & Co..... 


INDIANAPOLIS, IND. 


BRANCH HOUSES: Memphis, Minneapolis, Atlanta, Portland, Ore. 





We sell only 
legitimate 










Hardware Dea! i 















We Warrant 


Every > 
a 











WO VAN 


